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33,138 
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sparks Quitput Hits New Postwar Record; 
U.S. Plants Build 116,786 in Week 


The Czechs have been checked in 
Red. 
* * + 
Don’t tax your memory too much. 
It may give municipal and higher 
governmental units an idea to do 
it their way, which will hurt. 
a * * 


There is going to be some yelling 
that all the pig isn’t in the pig 
iron. On the other hand, some of 
the politicians most critical of the 
latest rise in steel quotations will 
be right there wailing for more 
when the next pork barrel bill 
comes up. 


* 
PR and ‘PR’ 
The tag of being someone’s 
“poor relations’ can come to 
dealers now lacking in good pub- 
lic relations. 
* 


* * 


* * 


Lure of Transport 

About 18 percent of the World 
War II veterans who started in 
’ business with the help of a GI loan 
are in the transportation field, oper- 
ating everything from taxis, buses 
_ and trucks to airplanes, boats and 
__ ferries. 

Veterans Administration arrived 
t the figure in a survey of busi- 
» hess loans made from May through 
_ August, 1947. Transport was the 
third most popular field. 

ene * ™ * 

levator at Top 

The elevator is now the nation’s 
nost widely used mode of public 

sportation, outranking all other 
prms of mass conveyances, in- 
luding railroads, buses, streetcars, 
ubways and airplanes. 

A market study made by SKF 
Mndustries, Inc., anti-friction bear- 
"ing firm, shows that the lift now 
|) carries more than 17 billion people 

year while trains carry an aver- 
age of 792,734,141 passengers year- 
' ; street cars, 9,000,000; buses, 10,- 
' 045,387,000; subways, 4,000,000, and 
_ airplanes, 13,000,000. 


* * * 


| Dividends Up 18 Pct. 
_ Publicly reported cash dividend 
_ payments by United States cor- 
» Pporations during 1947 totaled $5,- 
_ 174,000,000, or 18 percent more than 
_ the $4,402,300,000 paid out in 1946, 
> Department of Commerce reports. 
In December, such payments 
| amounted to $1,126,100,000, an in- 
crease of 17 percent over the $963,- 
100,000 recorded in December, 1946. 
The figures both for December and 
the entire year include only pub- 
licly reported cash dividend dis- 
' bursements, which account for 


' about 60 percent of all cash divi- | 


_ dends paid. 


Looking in... 


Autos May Feel 
Delayed Impact 
Of Steel Price 


By Jim White 
Staff Writer 


CONSUMERS eventually will bear 

the burden of recent price in- 
creases on semifinished steel, in- 
dustry sources indicated last week. 
However, it is doubtful that car 
prices will be affected for some 
time, at least until after UAW 
wage negotiations are completed. 

The $5-per-ton steel increase, 
which caused a furore across the 
nation last week, will gradually 
exert pressures on the whole 
market, This will require upward 
readjustments throughout the 
pricing structure, it was _ indi- 
cated. 


Such increased costs will ulti- 
mately be absorbed by the buying 
public, it was declared. 


Current increases in  semi-fin- 
ished stocks will not effect the 
auto industry right away, but when 
the increases continue over into 
finished stocks, the effect will be 

(Continued on Page 31, Col. 2) 


Top Cars 


New car registrations for 21 
states in January: 


1948 
Pos. 
1—13,015 
2—10,478 
8— 7,759 
4— 4,930 
5— 4,261 
6— 4,245 
I— 3,042 
8— 2,508 
9— 2,363 
10— 2,157 
11— 2,061 
12— 1,905 
13— 1,669 
14— 1,569 
15— 1,510 
16— 1,270 
17— 874 
18— 451 
19— 433 Lincoln 
20— 300 Crosley 
Total All Makes 
66,862 53,035 
For further detaiis see page 
26, today’s issue. 


Make 
Chevrolet 
Ford 
Plymouth 
Dodge 
Buick 
Pontiac 
Oldsmobile 
Studebaker 
Mercury 
Chrysler 
Kaiser 
Nash 
Frazer 
DeSoto 
Hudson 
Cadillac 
Packard 
Willys 


3,639— 5 
2,604— 8 
1,791—10 
1,486—12 
. 635—16 
2,012— 9 
351—18 
1,094—13 
1,638—11 
906—14 
746—15 
288—19 
398—17 
199—20 


1948 NASH CONVERTIBLE, equipped with an automatically-controlled top, is the 


latest addition to the Nash line. 


The new 121-inch wheelbase model is powered with 


a valve-in-head 112-horsepower, six-cylinder engine, rubber mounted at four points. It 
has luxurious interior styling, the upholstery of seats, doors and side panels combining 


plastic, leather and fabric. 


The new cars, available in five exterior colors with four 


interior harmonizing color treatments, are offered at the factory delivered price of $2,250. 


K-F Cuts to Single Shift; 


Price Cut Due 


AUSING to catch its breath, 
Kaiser-Frazer Corp. will sus- 
pend production today (March 1) 
to resume Friday on a “single shift 
basis of maximum economy,” ac- 
cording to General Manager Edgar 


|\F. Kaiser. The one shift will cut 


daily output from about 1,100 to 
750 cars. 

Indications that price reduc- 
tions on Kaiser and Frazer mod- 
els might be forthcoming soon 
were seen in these other develop- 
ments: 

Detroit-area dealers a week ago 

demanded that the factory put 
its operations on a more economi- 
cal basis to permit lower prices 
that “would put them back in a 
seller’s raarket.” 

K-F turned to one of the na- 

tion’s major investment houses 
for “advice and counsel” in putting 
back on the market additional 
shares of common stock that were 
withdrawn recently after the orig- 
inal underwriters suddenly termi- 
nated its contract. K-F had sought 
to provide more working capital 
and to further expand its opera- 
tions to 1,500 cars a day. 

* * ao 


HE Detroit dealers met with 

two factory officials, W. G. Mor- 
rison, Central division sales man- 
ager, and John E. Whalen, newly 
appointed K-F Detroit regional! 
manager. 

One of the spokesmen for the 


On Progress of the Tucker Car 


By Bob Finlay 
Managing Editor 
HICAGO. — We dropped in on 
Tucker last week to find out 

how his expected baby was coming 
_ along. 
| The baby wasn’t in sight, but the 
> labor pains were evident around the 
» vast plant which Tucker is leasing 
> from the government. That was to 
' be expected. 
= Giving birth to a conventional 
' car these days is difficult enough, 
» but trying to bring out a com- 
— pletely new car is something so 
fraught with problems that few 
in the industry believe it can be 
_ done. . 
* However, there are notable ex- 
teptions. 

No. 1, of course, is Preston Tucker 


himself — ebullient, tall, good-look- 


| ing—he gives the impression of a 


lone knight taking on the giants of 
the industry. At times he sounds 
crazy as a loon. After looking over 
the layout, you wonder if maybe he 
isn’t crazy like a fox. 

* * * 


HERE are few industry men 

who, in confidential moods, 
haven’t scoffed at Tucker and his 
dream. They have had a lot of fun 
over it. 

Confidentially, Tucker has as 
much fun kidding the industry 
as the industry has kidding him. 
Since the details of his bid to 

bring out a revolutionary new car 
were revealed back in December, 
1945, the Tucker story has led 
through night-club deals, congres- 


sional investigations, law courts and 
stormy sessions with the Securities 
& Exchange Commission. 
+ * * 

y= Tucker, still bubbling with 

enthusiasm, winds up in the big- 
gest manufacturing plant in the 
world, the public loves him and has 
invested some $15,000,000 in his en- 
terprise, while the dealer network 
is almost complete with 1,637 deal- 
ers and distributors putting up 
more than $4,000,000 at the rate of 
$20 for each car they expect to 

(Continued on Page 27, Col. 1) 
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Soon? 


dealers asked for a $285 retail price 
reduction on the Kaiser, which he 
charged was “competitively over- 
priced by $500.” 

K-F factory officials are said 
to have told the dealers to wait 
for warmer weather, that “the 
sun will take care of every- 
thing.” 

A majority of the dealers de- 
clared they were having a hard 
time moving cars off their floors at 
present prices, but that a substan- 
tial price reduction would put 
them at least “ankle deep” in a 
seller’s market. 


One dealer told a K-F official 
that a price reduction is possible 
because “the factory is certainly 
building cars at lower production 
costs than a year ago, yet in the 
meantime prices have been in- 
creased,” 

+ * 4 
T PRESENT, a Kaiser stand- 
ard model delivers off the floor 
of a Detroit dealership for $2,285, 
without accessories. The dealers 
(Continued on Page 29, Col. 1) 


Lincoln to Offer 
New V-8 Engine 
In 1949 Models 


INCOLN’S 1949 models, sched- 

uled for introduction in April, 
will be powered by a completely 
new V-8 engine, it was announced 
last week by Benson Ford, vice- 
president and director of the Lin- 
coln-Mercury division. 

Lincoln has offered only 12- 
cylinder engines since 1932, al- 
though prior to that time an eight 
was used. The Lincoln Continental, 
which is due for restyling later 
this year, will continue to feature 
a 12-cylinder motor, it was 
learned. 

The 1949 models will be offered 
in two series, the Lincoln and the 
Lincoln Cosmopolitan (understood 
to be the higher-priced line). Eight 
body styles will be available and 
both cars will be new “from road 
to roof,” including completely new 
chassis, Ford said. 

“Our new eight-cylinder engine 
is new right from the blueprints 
up, designed to provide a new 
mark in _ overall performance,” 
Ford declared. “We have given it 
exhaustive tests over all kinds of 
terrain.” 


—~ 





February’s Total 
Down 40,000 


Packard and GM Car 
Production Sets Mark; 
Chrysler Accelerates 


By Bernie Thomas 
Staff Writer 
Starr sD-vr schedules through- 
out the industry sent U.S. auto- 
motive production to a new post- 
war high last week. 

According to Automotive News 
compilations, 86,494 cars and 
30,292 trucks—a tot&l of 116,786 
vehicles—rolled off this nation’s 
assembly lines. 

It was an increase of about 7,500 
units over the previous week’s ac- 
counting, which on revision showed 
77,480 cars and 29,637 trucks—a to- 
tal of 107,117 units. It also topped 
the 116,071 car and truck total es- 
tablished the week of Dec. 20, 1947, 
for the previous postwar high. 


The Big Three accounted for 
82,815 of all the cars and trucks 
built in this country last week, as 
Chrysler’s four passenger-car divi- 
sions put*the most substantial of 
general output hikes into effect. 

* + ~ 
Sas passenger car out- 

4 put in all divisions spurted to 
19,600 from 13,439 the week before, 
when Detroit plants got a late start 
and Los Angeles operations were 
idled as a result of the recent in- 
dustrial gas situation. 


General Motors’ passenger car 
output went up to 36,574 last 
week, a new high for GM, com- 
pared with 34,577 the week before. 
Chevrolet registered more than 
50 percent of GM’s car output in 
both instances. 

Ford output dropped slightly as 
its assembly plants around the na- 
tion neared completion of 1948 Mer- 
cury schedules. Ford built 15,539 
cars last week, compared with 
15,889 the week before. 

Percentagewise, the most sub- 
stantial output hike of the past 
week took place at Packard, where 
car output jumped to a postwar 
high of 2,014 from 1,327 the week 

before. 
o * @ 
’ AISER - FRAZER production, 
which has been on a curtailed 
basis recently because of parts 
shortages, is in for still a deeper 
cutback, it was announced last 
week. 

As of this coming Friday, the 
Willow Run assembly plant will 
resume operations on a single- 
shift basis. There will be no pro- 

(See OUTPUT, Page 30, Col. 3) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 

116,736 
107,117 


103,313 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 33. 
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In U.S. Au 


By Bernie Thomas 
Staff Writer 


year. 
aspirant also said: 


2. The closed shop is a thing of 
the past and never will exist in 
American industry again. 

3. The St. Lawrence seaway will 
ultimately be built, but such a pub- 





Industry Backs 
Senate Proposal 
For Synthetic 


WASHINGTON. — Major rubber 
users lined up last week in unani- 
mous support of the Senate bill for 
disposal of the nation’s synthetic- 
rubber plants. 

The measure has been reported 
out by a Senate Banking and Cur- 
rency subcommittee, chairmanned 
by Senator John W. Bricker, Ohio 
Republican. 

A. L. Viles, manager of the Rub- 
ber Manufacturers Assn., said the 
industry is as solidly for the Senate 
bill as it is against the Shafer bill 
in the House, already approved by 
the low chamber’s Armed Services 
Committee. 

Under the Senate bill, the admin- 
istration must keep in operating or 
standby condition, facilities capable 
of producing 600,000 long tons of 
general-purpose synthetic rubber a 
year and 65,000 tons of special- 
purpose. The government is urged 
to lease any capacity exceeding this 
to private industry. 

The House bill would forbid dis- 
posal of any government-owned 
plant until such a step had been 
recommended by the National Se- 
curity Resources Board and ap- 
proved by Congress. 

Rubber executives testifying for 
the Senate bill last week included 
Harvey S. Firestone jr., of Fire- 
stone Tire & Rubber Co., J. P. 
Seiberling of Seiberling Rubber Co., 
William O’Neil of General Tire & 
Rubber Co. and Robert S. Wilson 
of Goodyear Tire & Rubber Co. 


Canada Surplus 


OTTAWA. — Aggregate sales to 
Jan. 31, 1948, by the War Assets 
Corp. of Canada of automotive 
vehicles and equipment amounted 
to $67,147,000, according to the lat- 
est report of the corporation. 





DETROIT.—A preliminary review 
of 1947 operations shows Packard 
now has approximately $30,000,000 
in working capi- 
tal, without a sin- 
gle bank loan, 
share of preferred 
stock or bond out- 
standing. 

George T. Chris- 
topher, president 
and general man- 
ager, said last 
week this means 
“Packard is vee 
stronger finan- 
cially than at any Geo. T. Christopher 
time in its 49-year history —as 
strong, in fact, as any other com- 
pany in the industry.” 

The company, which will publish 
its annual report in April, produced 
only 55,252 cars in 1947 as a result 
of being “hit harder by the steel 
shortage than any other company in 
the industry,” he said. 

Three principal prewar sup- 
pliers were acquired by other 
steel-consuming companies in the 
postwar period, leaving Packard 
with only 40 percent of the steel 








.: DETROIT for a busy day last 
Monday, Ohio’s Senator Robert 
A. Taft declared that no reductions 
in federal excise taxes on automo- 
tive products can be expected this 


During a press conference prior 
to addressing the Economic Club of 
Detroit, the Republican presidential 


1. Opposition to the Taft-Hartley 


labor law is fast disappearing, ex- 
cept in a few large industrial cities. 


‘Stronger Than Ever’ 


Packard Chief Reports $30 Million Working Capital; 
Capacity Production Seen ‘On Way’ 


‘Money Badly Needed’... 


Taft Sees No 48 Cut. 


to Taxes 


























der present economic conditions. 
* +. + 


as unjust and inequitable. 


this time.” 


fight against the statute.” 


chan hurt by the law. 


against the closed shop.” 
* * + 


comes before the Senate. 


said. 


imports from Labrador. 
+ + + 


pOlLowme his press confer- 
ence, Taft spoke before the larg- 
est crowd in history at any lunch- 
eon of Detroit’s non-political Eco- 


nomic Club. 


lems.” 


Europe. 

“I believe very strongly,” he de- 
clared, “that the Far East is ulti- 
mately even more important to 
our future peace than is Europe.” 


in regard to relations with Russia. 


it had consumed in 1941 on an 
allocation basis, Christopher ex- 
plained. 


“But the suppliers are making 
more and more materials avail- 
able,” he disclosed. “In fact, we 
now have good reason to believe 
Packard’s production this year will 
be materially better than last year.” 

Four major goals were set up 
when Packard emerged from war 


production, the executive said: 
“First, to improve the company’s 
financial position; second, to turn 
out increasingly better products; 
third, to strengthen the dealer or- 
ganization, and fourth, to increase 
car production to capacity.” 

The record shows achievement of 
the first goal, he said. 

“The best yardstick of our prog- 
ress toward the second goal—to 
turn out increasingly-better prod- 
ucts—is the continuing demand 
and order backlog reported by 
our dealers, We have the strong- 
est dealer organization in our his- 
tory. It appears now that we’re 
on our way toward achievement 
of the fourth goal—to increase 
car production to capacity.” 


lic-works project is “untimely” un- 


STAIDLY affable man, Taft de- 
scribed excise taxes in general 


“But,” he said, “because the 
money is so badly needed, it is im- 
possible to effect any remedies at 


Estimating that excise taxes swell 
federal coffers by seven billion dol- 
lars annually, he said they should 
be cut to about three billion dollars. 

Regarding the labor law he co- 
authored, Taft said that prevail- 
ing public opinion has top labor 
leaders “out on a limb in their 


He reported an increasing flood of 
etters to his office from workers 
saying they have been helped rather 


“There isn’t any likelihood that 
the closed shop ban will be re- 
pealed,” he declared, “because there 
is ample evidence that the Ameri- 
can people are overwhelmingly 


a: SAID he would vote against 
seaway authorization when it 


“Such inflationary public works 
spending should be sidetracked 
when taxpayers must meet a 45- 
billion-dollar federal budget,” he 


“This country can’t do all the 
things it wants to do even though 
they might all be good,” he stated. 

The presidential hopeful said steel 
interests in his state, with one neu- 
tral exception, were opposed to the 
waterway, believing it more advan- 
tageous to the nation’s economy to 
spend ‘vast amounts in developing 
iron ore reserves in Michigan and 
Minnesota rather than to encourage 


In a speech devoted to a discus- 
sion of foreign policy, the Ohioan 
charged Secretary of State George 
C. Marshall with fostering a policy 
of no military aid to China “be- 
cause he does not like the Chinese 
and has no interest in their prob- 


Such a policy, he said, threatens 
to undo in the Far East what the 
Marshall plan is trying to do in 


The Ohio senator credited Michi- 
gan’s Senator Vandenberg for most 
of the recent improvements in the 
nation’s foreign policies, especially 
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A PROMISE OF LOWER taxes was held out to industry by Gov. 
California in his address of welcome to Chevrolet officials at the formal opening of 
the company’s Los Angeles plant. Shown above before a civic banquet attended by 
600 business leaders are: T. H. Keating, general sales manager of Chevrolet; Warren, 
and Nicholas Dreystadt, vice-president of GM and 


STATE, CIVIC AND PUBLIC figures 


al 


MORE THAN 35,000 PEOPLE watched the ‘‘Welcome Chevrolet’’ parade move 
through Van Nuys in a pageant that preceded the formal opening of Chevrolet-Los 





Shuman Quits NUCDA; 


Raynor on Fee Basis 


WASHINGTON. — William I. 
Shuman, executive director of 
the National Used Car Dealers 
Assn., resigned last week after 
the executive committee voted to 
move the office to Detroit by 
April 1. Shuman wishes to re- 
main in Washington. 

Meanwhile, it was learned that 
Milton T. Raynor, general coun- 


With that Oldtime Glamour . . . 


occupied the reviewing stand when the 
chamber of commerce of Van Nuys welcomed Chevrolet in California. Above, left to 
right, are: John Hodiak, movie star; Nicholas Dreystadt, general manager of Chev- 
rolet; “‘Miss Van Nuys’’; Lt.-Gov. Goodwin Knight of California; ‘‘Miss Chevrolet’’; 
Sheriff = Biscailuz, parade marshal; W. S. McLean, advertising manager of Fisher 
Body, Ted Little, general manager of Campbell-Ewald Co., advertising agency. 


) 


Dealers drove 200 new cars in the parade. 





sel who will be removed from 
the association payroll as a re- 
sult of the furor over a brief he 
wrote in support of price ceil- 
ings, will go on a fee basis. The 
association later reaffirmed its 
former stand against govern- 
mental control. 

Raynor has made his peace 
with NUCDA officers, and may 
take an even more active part in 
the new phase of association 
activities, which will emphasize 
service to members. 





Earl Warren of 


general manager of Chevrolet. 


» P 
wa" i aN 








AERIAL VIEW OF THE new Chevrolet Los Angeles plant, located on a 100-acre@——— —-—————————————_- 
site in the San Fernando valley. The administration building is immediately in front 
of the assembly building which offers almost 1,000,000 square feet of area on two D 
floors. A corner of the parts warehouse is in evidence at the right of the picture. The 200 ealers See 
new plant features ‘‘suspended assembly’’ and a new method of temperature control 


in hot weather. It is the second assembly plant built by Chevrolet since the end of Ch evr olet Open 


the war and has productive capacity of 35 passenger cars and 15 trucks an hour. 


llth Plant in L. A. 


VAN NUYS, Calif.—Chevrolet's 
newest assembly plant settled down 
to routine car and truck produc- 
tion last week after an opening 
celebration hailed as “glamorous” 
even for southern California. 


The plant, No. 11 in the divi- 
sion’s national assembly network, 
boasts a production capacity of 
1,400 cars and 600 trucks for a 
40-hour working week. 

More than 200 Chevrolet deal- 
ers from all over the state took 
part in the debut ceremonies, 
which were marked by two ban- 
quets and a luncheon, a civic 
parade, a plant “open house” and 
an address by Gov. Earl Warren. 

An official count showed that 

58,922 persons entered the plant 
during the “open house,” but many 
more visitors were said to have 
escaped count in the crush of the 
throngs. i 
Nicholas Dreystadt, general man- | 
ager of Chevrolet, told Los Angeles | 
civic leaders that the $30,000,000 
his company will spend in Los 
Angeles this year “is merely a 
forerunner of larger amounts” 
planned for the future. 


T. H. Keating, general sales 
manager of the division, helped 
Dreystadt extend an official wel- 
come at a tour and banquet for 
140 newspapermen. L. C. Goad, 
general manager of Fisher Body, 
also participated in the ceremonies. 
Lieut. Gov. Goodwin Knight act- 
ed for the state at the ribbon-cut- 
ting ceremonies officially opening 
the plant’s doors. 

Other attendance figures in- 
cluded 35,000 watching a two- 
hour parade in Van Nuys, 400 
community leaders and dealers at 
a chamber of commerce luncheon 
in Van Nuys, and more than 600 
at a civic banquet in Los An- 
geles. 

Dreystadt said that Chevrolet- 
Los Angeles will eventually employ 
more than 1,500 workers. 

In many respects, he pointed out, 
the plant is similar to the new 
A hegrge 4 plant opened by Chevro- 
let in Flint last summer. 

One feature common to both 
plants is the “suspended assembly” 
technique, in which the frame is 
hung on an overhead conveyor and 
travels through a sequence of as- 
sembly stages at a height conven- i 
ient to workers. Assemblers no | 
longer have to stretch or bend to 
perform tasks in building up the Jf 
automobile. ‘ 


Hudson Post Goes 
To C. E. Schisler 


DETROIT.—Appointment of Carl 
E. Schisler as regional service su- 
pervisar for the Pittsburgh region 
has been an- 
nounced by N. K 
VanDerzee, Hud- 
son sales man- 
ager. | 
Schisler, who 
entered the auto- 
mobile business in 


1929, has held 
service supervis- 





ory posts wih au- 
omoive firms con- 
tinuously since 
that time. During 
the war, he served three years with 
the U.S. Navy as a service super- ‘ 
visor on Diesel engine maintenance. 


Cari E. Schisler 
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-. SPEAKING about factory- 


dealer relations, many dealers 
ask why NADA went to battle 
with the government to preserve 
discounts and then seemed to be 
unable to represent them when 
factories, by one means or another, 
cut historic discounts. Dealers 
think that there is more reason 
than ever for association negotia- 
tion with factories, because they 
can see a knock-down, drag-out 
competitive battle on the way. 

Dealers can see no reason why 
open and ftrank discussions and 
understandings are not the Ameri- 
can way to arrive at just decisions. 
Dealers in some lines resent the 
increased deduction by the factory 
tor advertising. They are not per- 
mitted to pass this billing on to 
the customer. In other lines the 
deduction is smaller and passed on 
to the customer. 

This, they say, is a left-handed 
way of cutting discounts. This 
may not be so much concern un- 
der present conditions, but deal- 
ers tear it presages a lot of other 
manipulations that will work to 
their disadvantage. Dealers say 
they can’t object to such actions 
directly without risking their 
contract. They need NADA to 
speak for them. 

There are also complaints that 
factories are shipping obsolete 
parts without order and insisting 
that dealers buy a lot of acces- 
sories to clean out factory stocks 
before a new model season. 

* *¢ « 


Sound Business 


Rules Forgotten 

INE dealer writes me from a 

western state that in his opin- 
ion the American private enter- 
prise system faces a challenge. 
Automobile dealers are an impor- 
tant part of that system. Dealers 
are faced, he says, with factory 
policies that if allowed to develop 
and continue will sap the strength 
of those engaged in the retailing 
of automobiles. 

“Factory policies,” he contin- 
ues, “as applied by their repre- 
sentatives accentuates competi- 
tive rivalry to a point where the 
basic rules of sound business are 
forgotten. These policies both 
deplete dealers reserves and 
weaken dealer morale. The fun- 
damentals of the automobile 
business is not difficult from any 
other selling effort. We cannot 
buy something for a dollar and 
sell for 70 cents and make a 
profit, regardless of how much 
volume we build. 

“Besides, no merchant in any 
other line of business in his right 
mind is forced to purchase goods 
he is unable to sell. Automobile 
dealers lacking full freedom of 


Texas Parley Set 


For Oct. 17-19 


In San Antonio 


SAN ANTONIO, Tex. — Officers 
and directors of the Texas Alto- 
motive Dealers Assn. have decided 
to hold the 1948 convention Oct. 
17-19 here. 

Also set in motion was a mem- 
bership drive to increase TADA’s 
roster to 1,550 by the end of 1948. 
At present there are 1,373 members. 

Officers attending the meeting 
included John M. Holt, Abilene, 
president; W. G. Alderson, Lub- 
bock, vice-president, and Thomas 
F. Abbott jr., Fort Worth, vice- 
president. 

Directors included G. D. Fox, 
Wichita Falls; Arthur Truitt, Am- 
arillo; E. J. Pennington, Galveston; 
T. B. Akin, San Angelo; H. Ray, 
Uvalde; Henry Jones, Big Spring; 
Harry Kelly, Austin; John Pipkin, 
Brownsville; H. L. Lord, Marfa; 
J. D. McPhaul, Lamesa; Julian 
Hurst, Longview; L. E. McGraw, 
Eastland; F. D. Mitchell, Austin; 
E. A. Kinsel, Beaumont; L. A. 
Howerton, Paris; C. P. Simpson, 
Houston, and Earl Hunt, Beeville. 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer's name will be kept in confidence if requested. 










action to buy what they can profit- 
ably sell on account of factory 
domination and pressure, must 
acquiesce to policies which each 
individually recognizes as destruc- 
tive. 

“It seems to me that no one can 


become better businessmen by 
threats and pressure,” this dealer 
declares. ‘“Isn’t it a question of 


selling? Isn’t it a question of edu- 
cation? I want no misunderstand- 
ing. This letter is designed to coun- 
teract the trend towards profitless 
volume which I see in the coming 
fight of the giants. This profitless 
volume in the future will be harder 
to take than in the past because 
higher taxes and the higher cost 
of doing business will place a heavy 
burden themselves on dealer re- 
sources. 


Sees Profit Needed 
On All Phases 


“A, WE don’t work together, for- 
get our selfish interests and 
work in harmony in the interests 
of the public, then our system of 
individual enterprise, the profit 
system, may perish to be replaced 
by some sort of government con- 
trol,” he asserts. 

“In this business of ours there 
has grown up the idea that if we 
make a gross profit on a part of 
our volume, somehow we will have 
enough gross profit to carry us 
through. I am firmly convinced 
that this is wrong and that for 
dealers to survive they must make 
a gross profit on all of their busi- 
ness. 

“So while paying a larger ad- 
vertising allowance, taking mer- 
chandise such as obsolete parts, 
heaters and radios that are not 
saleable may mean more profit 
for the factory, it may mean 
within a few years actually fewer 
sales because such acts if con- 
tinued will exhaust dealer capi- 
tal. 
“A particular glaring instance 
is the attempt of a few years ago 
of a factory man at a dealer meet- 
ing when he urged all to make a 
regular practice of over-allowance 
on used cars and maintained this 
practice was the only means where- 
by they could see hope of making 
money. This theory is not sound. 
|While high trading by dealers 
means more sales to the factory, 
in the end it will injure the fac- 
tory and lose volume because they 
lose many dealers. 

“I hope my remarks are viewed 
in the right light. But:to have a 
factory representative threaten to 
‘do it or else’ certainly doesn’t 
speak well for the vision and sense 
of social responsibility of any fac- 
tory that prompts its travelers to 
do it.” 





* 7 
Permanent Contract 


Features Stressed 


T SEEMS to this writer the 

world, which of course includes 
our industry, can’t progress and 
grow where force and threats are 
used as a policy. It seems to me 
that a perpetual contract, as sug- 
gested by many dealers, might al- 
together eliminate the need of such 
practice. 

With a permanent contract, the 
dealer could do a better job for 
the manufacturer; their inter- 
ests would be in the same bas- 
ket, dealers reason. There would 
be no friction in misunderstand- 
ings. Dealers would remain 
strong and be in a better posi- 
tion to serve automobile owners. 
The industry could grow and ex- 
pand to a limit not possible when 
dealer franchises are insec«re. 


It seems to me the end goal of 
our whole industry is to provide 
more automobile transportation to 
more people. The revision of pres- 
ent contracts that would more 
properly recognize the dealers’ risk 
in business would aid that end re- 
sult. Such a contract need not 
stifle or restrict one iota manufac- 
turers’ and dealers’ competitive 
efforts. 








700 at Centennial 
2 GM Managers Attend 
Syracuse Dinner 


SYRACUSE.—More than 700 
persons attended the centennial 


ldinner of the Syracuse Automobile 


Dealers Assn. 

Robert J. Purcell, 
president, presided. 

Among others attending were S. 
E. Skinner, Oldsmobile general 
manager, and Norman M. Ross, 
general manager of Brown-Lipe- 
Chapin division of General Motors. 
Guest speaker was Henry J. Tay- 
lor, journalist, author and econ- 
omist. 


association 


AUTOMOTIVE NEWS, MARCH 1, 1948 


Sealers tell me 


By John O. Munn 


Safety Program Clicks. . . 








Philadelphia Dealers 
Reap Goodwill 


EALERS, the radio and the 


animal kingdom are doing a 
big job to impress young Phila- 
delphians with the basic ideas of 
safety. 

It started when Philadelphia 
Automobile Trade Assn. beamed 
@ program with an appeal to 





PHILADELPHIA DEALERS practice good public relations through safety programs 
popular with children. Here, broadcaster Mary Lou Howard’s little admirers are proud 
possessors of animal cutouts offered by Philadelphia Automobile Trade Assn. 





TOPEKA, Kans.—The newly or- 
ganized truck division of the To- 
peka Motor Car Dealers Assn. has 
launched a study of Kansas truck 
limit laws, with a view towards 
amendment in conformity with cur- 
rent needs. 

Formation of the truck dealers’ 
unit was completed as the Kansas 
Motor Carriers Assn., Inc., an- 
nounced three legislative propos- 
als designed to liberalize weight, 
height and load regulations in this 
state. 

The carriers’ program calls for an 


Court Upholds 
Justification of 


Resale Damages 


AUBURN, Me.—George H. Davis, 
president of the Maine Automobile 
Dealers’ Assn., has reported the 
arguments used successfully in a 
court test case here to justify dam- 
ages for violations of anti-resale 
contracts. 

Judge Tirrell of Androscoggin 
county superior court sustained the 
association’s contentions in uphold- 
ing a dealer’s $400 claim against a 
new-car reseller. 

The judge asked association at- 
torneys whether the damages repre- 
sented “a true matter of liquidated 
damages, and not merely a penalty 
for having sold a car in violation 
of the agreement.” 

The association took the position, 
White said, that a resale “damages 
the good name of the dealer, affects 
his business, and even breeds ru- 
mors that the new-car dealer is in 
league with the used-car dealer.” 
Individuals waiting for delivery of 
a new car are especially inclined 
to believe these things, it was 
pointed out. 

“When a new car is sold outside 
the territory,” White said, “the 
dealer has absolutely no income 
from service which proved to be a 
very important item during the 
war. This is damage, too.” 

Maine dealers will continue to 
use the repurchase agreement as 
long as the market remains tight, 
White declared. 


Indiana Dealers to Meet 
May 21-22 at Spa 

INDIANAPOLIS.—The Automo- 
bile Dealers Assn. of Indiana, Inc., 
has decided to hold its annual con- 
vention May 21-22 at the French 
Lick Springs hotel, French Lick, 
Ind. 









Truck Dealers Unite 


Division of Topeka Assn. Begins Consideration 
Of Proposals to Boost Limits 


increase in gross weights from 63,- 
000 to 75,000 pounds; in height from 
12% to 13% feet; in single buses 
from 35 to 40 feet provided the 
40-foot bus is equipped with no less 
than three axles; in tractor semi- 
trailers from 45 to 50 feet, and in 
combinations other than tractor 
semi-trailers to 60 feet. 

Other recommendations would 
eliminate the bridge formula and 
provide for a 20,000-pound axle 
weight if the axle is equipped with 
tires 11 inches in width or wider. 

Roscoe Hambric, secretary-man- 
ager of the Kansas Motor Car Deal- 
ers Assn., urged his members to 
study these proposals and make 
criticisms or suggestions to the car- 
riers’ association. The program has 
been submitted to the Kansas state 
legislative council. 

S. C. Miklashek (Dodge) was 
elected president of the truck di- 
vision of the Topeka dealers’ asso- 
ciation. Other officers are: W. E. 
Brown (GMO), vice-president; H. 
R. Steele (White), secretary- 
treasurer; R. C. Brown (Interna- 
tional), program committee chair- 
man, and Fred Lyon (Ford), pub- 
licity committee chairman. 

Members of the Kansas state 
highway commission addressed the 
truck dealers Feb. 27 at a meeting 
to consider legislative proposals. 

G. E. Coone, secretary-manager 
of the Kansas Motor Carriers Assn., 
and E. J. Heckle, manager of 
the Associated Motor Carriers of 
Kansas, also were invited to attend. 


On the House . . 





if at all possible; likewise should 


Fred Haller, 





troit’s one-man 
learned. . . 


be checked the other day, and 57 





Recent resale suits point up that dealers should avoid jury trials 


donate any damages to some charity. ... Dealers will get first look 
at the 1949 Mercury and Lincoln March 22 in 
Detroit. ... ATAM is opposed to 1949 NADA con- 
vention during period state 
session, because managers and dealers are needed 
in local capitals. . 
Kansas association has 1,090 members and NADA 
1,069, Manager Roscoe Hambric reports. .. . 


ciation, takes me and John Jewell, manager of 
Montana dealers, to task for reporting that 
Montana’s membership in NADA (99.2 percent 
of potential) leads the nation; Haller declares 
D. of C. membership is 100 percent. . 


financial interests of factory officials in new-car dealerships, it’s 
Philadelphia. association reports that a dealer sent in 67:names to 
already had new cars, of which most were 1947s and one 1948... . 


This mugg is looking forward to visits with New Orleans, Houston, 
Dallas and Tulsa dealers in the next two weeks. 


boys and girls offering its safety 
animal cutouts. 

Started as a public service pro- 
gram under auspices of the dealer 
group immediately following the 
Mary Lou Howard broadcast for 
kids over KYW, the show was such 
a success that Miss Howard of- 
fered to put the cutouts on “her 
own show, according to Richard 
MacMeekin, general manager of 
PATA. 

Although Saturday morning is 
not considered an ideal time for 
a show, the station received 829 
requests by mail for the cutouts 
after the first Saturday of safety 
appeals slanted to youngsters, in- 
dicating that a good show must 
go on. 

* * * 


GUBSEQUENT offers of the safe- 
ty cutouts by Miss Howard 
brought an even greater response, 
with the latest report of 1,600 re- 
quests in 10 days. An additional 
10,000 sets have been ordered. 


In addition to the safety mepr- 
sage on the flap of the cutouts, 
the following appears, “Distributed 
in the interest of safety by Phila- 
delphia Automobile Trade Assn. in 
cooperation with Station KYW.” 

Commenting on the program, 
MacMeekin said, “We have never 
endeavored to sell anything or 
to give the dealer any boost 
other than the fact that he, as 
a dealer, as a member of this 
trade association, was endeavor- 
ing to contribute something to 
the common good of his com- 
munity. 

“The letters coming into the 
association office and at KYW have 
been extremely complimentary. 
The public’s reception to our pro- 
gram has been gratifying, and 
again prove that deeds as well as 
words are needed for goodwill.” 


—Georae Derry 


Auto Grand Jury 
Secretly Indicts 
16 in Buffalo 


BUFFALO.—The grand jury in- 
vestigating alleged new and used- 
car rackets here returned 16 secret 
indictments before County Judge 
Carlton A. Fisher last week, as- 







sailing what it called “gouging” 
and “subterfuge” in connection 
with the investigation into the 


automobile rackets. 

The investigation was touched , 
off by Wandle G. Cox, Oklahoma 
City used-car dealer, who testified 
several times before the grand jury 
and charged that Buffalo police 
officers had “shaken him down” for 
various sums of money when they 
learned he was doing business 
without a city license. 

“By gouging. we mean particu- 
larly the sale of new cars by local 
dealers to out-of-state buyers at 
prices from $300 to $700 or $800, 
or more, above the regular list 
price,” said the grand jury report. 































make a big point of offering to 


legislatures are in 


. . Out of 1,187*eligible dealers, 


secretary of Washington asso- 


.. De- 
grand jury is looking into the 


of the would-be new-car owners 


—Pertrs WreMnHorr. 
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AUTOMOTIVE 





WE STAND FOR: 


11. Yair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 

NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave mere of her citizens 
mote of the better things of life than anywhere else in the world. 











Nothing But the Facts 


HIS is not a sermon; it’s not even an editorial. It’s just 
a recitation of the facts. 


Everyone in this auto industry—except perhaps a few 
who’ve stuck their heads in the sand—has been reading the 
handwriting on the wall in recent months: 


“We're on the threshold of a buyer’s market.” 


When it will actually arrive depends, of course, on the 
individual factories and their individual dealers. Some are 
already prepared for it, others are just beginning to prepare. 


Other factors to be considered in determining the ar- 
rival of the buyer’s market 
are labor’s new demands for 
higher wages and the possible 
spreading of steel’s latest 
price boost. Both of these 
would speed the end of the 
seller’s market by a few 
months, perhaps. 


To meet the challenge of 
buyer’s resistance, factories 
have introduced, or are 
ready to bring out, new 
sales-appeal models, and 
are seeking every method 
to hold down or cut prices. 


From the dealer side, most 
enterprising retailers have 
been working for months on 
training sales staffs, building 
customer goodwill and push- 
ing service business. 

As a result, these dealers 
will find that buyer resistance 
will probably come a lot later 
than for his indifferent bro- 
ther dealer down the street. 
That, even when it does come, 
his business will carry on 
without serious interruption. 


Steel Prices 


* We don’t profess to know what 
steel’s recent price boost on semi- 
finished products is all about, but 
it’s quite obvious that a big furore 
has been kicked up. 


* * * 


Whether the boost was justi- 
fied is another matter; it cer- 
tainly was untimely, to say the 
least. What with the auto and 
steel unions just starting nego- 
tiations for wage increases, and 
in view of the recent downtrend 
in commodity prices. 


* * * 


As another example of the steel 
producers’ lack of public relations 
sense, the industry just a week 
prior to the price boost announced 
that it had paid out in taxes 
$3,737,000,000 during the 12-year 
period, 1935-46, while its profits 
were only $2,243,000,000. 


That is a fine comparison, but 
it hardly seems smart to point 
up an industry’s profits just be- 
fore a price boost is announced. 


* * * 


Because it does not deal with 
the consumer directly, the steel 
industry has neglected its public 
relations for many years. Maybe 
the latest furore will bring about 
a needed change. 












U. 8. News, which has the fa- 
cilities for usually doing a better 
than average job in estimating 
markets and business trends, comes 
up with some figures (Feb. 13) on 

the market for 
NOTES FROM automobiles in 


HITHER the next two 
AND YON years which are 
worth repeating. 

This business weekly estimates 


that, for the vear 1947, there was 
a demand for 9,700,000 cars and, 
since our output was only 3,297,000, 
two out of three prospective buy- 
ers failed to get delivery last year. 
For this year 1948, they estimate 
the present demand at 9,300,000 and 


_|predict that production (whith is 


anybody’s guess at this writing) 
will be only 4,000,000. This would, 
however, cut the demand at the 
beginning of 1949 to 8,100,000, but 
they estimate our factories would 
step production up to 5,000,000 in 
that year. To sidestep any respon- 
sibility in the future for the poor 
guessers, the editors carefully add 
an asterisked postscript, “Assum- 
ing continued prosperity!” 
+ ik + 


WELL, IF WE could assume 
continued prosperity, as probably 
we should, then we might hazard 
a guess or two on the future of 
this industry in the next two years 
ourselves. In the first place, we 
would give our manufacturers 
credit, unless prevented by labor 
disputes and major materials 
shortages, for being able to step 
up production by at least 25 per- 
cent. Whether or not they would 
assume the risk of so greatly in- 
creasing production that they 
might catch up with or overshoot 
demands, is something else again. 
But in an industry which is the 
epitome of free competition, you 
can be certain that there will be 
no gentlemen’s agreement to cur- 
tail production between the manu- 
facturers themselves. There is too 
much legitimate rivalry, not only 
between the factories but out in 
the field, for this to ever happen. 
Barring the effects of a devastat- 
ing slump in employment and farm 
prices, I would cheerfully lay a 
little wager with my friend David 
Lawrence, the editor of U. 8. News, 
that the total motor vehicle pro- 
duction in the United States for 
the current year 1948 will top 5,- 


000,000 by more than a few cars 


and trucks. Does anyone else want 
a slice of this bet? 


* ea * 


I HAD THE good fortune last 
week of again riding on the Gen- 
eral Motors “Train of Tomorrow” 
and the still greater pleasure of 
a chat with “Boss Ket,” its de- 
Signer and promoter within the 
corporation. Let me report first 
that I have never seen Kettering 
look better or younger in the 30- 
odd years I have been proud to 
know him. What an enthusiastic 
genius this man is! Not content 
with having credit for contributing 
to dozens of the major inventions, 
not the least of which was the 
self-starter found on every motor 
vehicle built in the world today, 
some years ago he began promot- 
ing the heavy-fuel for diesel power 
idea. At first, so I have been told, 
it was considered sort of a hobby 
with “Boss” and only when his 
experiments were costing up in the 
millions did his associates in the 
high command take him seriously. 
But with the backing of another 
mechanical genius, A. P. Sloane 
jr., who always believed implicitly 
in anything “Ket” was doing, he 
began building heavy diesel equip- 
ment. The link between the motor 
vehicle and the building of railway 
locomotives was a natural one and 
the Electro-Motive division of the 
corporation was formed. Now at 
LaGrange, Ill, they are building 
these $200,000 units on a produc- 
tion-line basis at the rate of 20 
a day and have a list of unfilled 
orders from every railway in 
America as long as your arm. I 
was told, too, but not officially, that 
this division is now turning in a 
substantial profit every month 
which may soon rival one or more 
of the corporation’s motor vehicle 
divisions. Small wonder then that 
“Ket” is all smiles and fondles this 
train of tomorrow like a baby. Rid- 
ing in the cab yesterday over a 
straightaway of silver rails at 90 








































































Letterbox 


‘Waiting for Facts..... 


> 


This is an epen ferum for the discussien of any subject of interest te our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but yeu may sign your name with the assurance that it will not be 
used, if yeu so request. Address Editor, Automotive News, Detroit 26, Mich. 





°48 Almanac 


It was good news to read in 
George Slocum’s column this week 
that there is a possibility of pub- 
lishing a 1948 edition of your Al- 
manac. 

We have certainly missed this 
unusual feature of your institution 
and have received many inquiries 
as to when it is to be resumed.— 
Freperick H. Ewuort, secretary, 
Automobile Old Timers, New York. 


Doesn’t Like It 

I notice in the Feb. 9 issue that 
commercial car production is listed 
alphabetically instead of numeri- 
cally. 

Personally I do not like it, but 
you must have had many com- 
plaints before you changed the set- 
up. I like the cars listed numeri- 
cally.—Lare W. THORNE, sales man- 
ager, General Truck Sales, Inc. 
(GMC), Cincinnati. 

Eprror’s Note: Some like it one 
way, some the other way. How 

do other readers like it? 


Goodwill in Reverse 


Last evening I saw a 1947 —— 
just released from the body de- 
partment of a local dealer where 
it had undergone extensive front 
end body repairs i.e., new fenders, 
grill, bumper, etc. 

The front of the car was spark- 
ling like new while the rest of the 
car had all the shop dust and 
grease from being in the repair 
shop. It looked like the devil. 

The repair bill on the car must 
have amounted to several hundred 
dollars, on which the dealer made 


a handsome profit. Why couldn’t 


miles an hour, my old boyhood 
envy of the railway engineer re- 
turned. How I longed to hold that 
throttle and whistle for the cross- 
ings that flashed by every half- 
minute or so!—G.M.S. 


the dealer throw in a free wash 
job, or at least wipe the rest of 
the car off so it would look like 
something? 

If you’ve ever had any extensive 
body work done, you’ve probably 
experienced the same thing. 

Automobile dealers have the 
public by the short hair right now 
but the time is not far off when 
this situation will be reversed. 
Those dealers that have offered “a 
few little courtesy services” will 
long be remembered.—Georce H. 
Oumer, Dayton 10, O. 


Must Have It 


I want every issue of AUTOMOTIVE 
News as I need the information it 
contains each week—in fact, I can- 
not operate properly without it.— 
E. D. Erickson (Oldsmobile), Chi- 


cago. 


Com ming y Events 


MARC 

March 3-5—Detroit (Dok- Cadillac). SAE 
Passenger Car and Production meeting. 

March 8—New Orleans (Jung hotel). An- 
nual convention of Louisiana Auto Deal- 
ers Assn. 

March 15 (opening), Cleveland, 1948 ex- 
hibit, American Society of Tool Engi- 
neers. 

March 23-24—Des Moines. Iowa Auto Dea!l- 
ers Assn. parley. 

March 30-April 1—Philadeiphia (Bellevue- 
Stratford). SAE Transportation meeting 
APRIL 
April 8-11—Dallas. Sixth annual South- 
west Automotive Show. 

MAY 

May 10-12 — Pinehurst, N. C. (Carolina 
hotel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 21-22—French Lick, Ind. 
Springs hotel). Eleventh annual conve! 
tion, Automobile Dealers Assn. of Indi- 
ana, Inc. 


(French Lick 


JUNE 
June 6-11 — French Lick Springs, Ind. 
Annual SAE summer session. 
AUGUST 


Aug. 18-20—San Francisco (St. Francis). 


SAE West Coast meeting. 
OCTOBER 
Oct. 17-19—San Antonio, Tex. Annual con- 
vention, Texas Automotive Dealers Ass. 
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A recent survey* of the listening habits of television set owners 
in the important New York area shows conclusively that Ford 
television programs are ‘‘out front’’ with the public. For 
example, Ford leads in popular identification—asked to name 
the sponsor they think of when television is mentioned, 43% 
named Ford, giving Ford more votes than any other sponsor. 
The only other automotive advertiser named received less than 
5% of the votes. 


Since the fall of 1946, when Ford pioneered in sponsoring 
television broadcasts of sports events from Madison Square 
Garden, the Company has steadily expanded its use of this new 
medium. Present schedules include regular sports programs in 





BUILDER OF FORD, LINCOLN AND MERCURY CARS e FORD Bonus Built TRUCKS, FARM TRACTORS AND MOTOR 
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New York, Los Angeles and Detroit. Contracts have been signed 
covering telecasting games of the Brooklyn Dodgers, Washing- 
ton Senators, St. Louis Cardinals and Chicago Cubs. Additional 
sports programs are under consideration for televising. 


Today, the Ford Motor Company is one of the leading users 
of television, adding the influence of this new and dramatic 
medium to the long list of other advertising media which bring 
the story of Ford-built products to millions of people daily. Only 
Ford Dealers have this kind of complete advertising support— 
a good reason why they are “Out Front with Ford”! 


*Conducted by Television Magazine Research Bureau 


Listen to the Ford Theater, Sunday afternoons, NBC Network. EP? See your newspaper for time and station. 
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Burden Shift to Chrysler? 





UAW Chiefs to Decide 
Pay Drive Emphasis 


By Mac Gordon 
Staff Writer 
VHETHER Chrysler or General 
Motors will shoulder the brunt 
of the UAW-CIO’s wage drive is 
to be determined this week by 




























executives of the _ international 
union. 
A special board meeting has 


been called by UAW President 
Walter P. Reuther to decide this 
question and to map final strategy 
for the opening of GM wage and 
contract negotiations later in the 
week. 

Company-union discussions of 
the wage demands against Chrys- 
ler were to have been launched 
Friday at the corporation’s main 
offices in Highland Park, ‘Mich. 
It was understood that the ini- 
tial issue in the Chrysler talks 
would revolve around the union’s 
right to demand at this time such 
fringe economic concessions as a 
pension plan, medical insurance 
and a guaranteed 40-hour work 
week. 

The company’s reported position 
calls for restriction of the 1948 
negotiating agenda to general wage 
scales only, with the remaining de- 
mands to be put off until contract 
expiration in April, 1949. A flat 
wage raise of 30 cents an hour has 
been asked at Chrysler. 

* a + 

EVERAL facts lent support to 

speculation around Detroit that 
for the first time since the war, 
the burden of establishing an au- 
tomotive wage pattern would be 
borne by the negotiators at Chrys- 
ler. 

In 1946 and 1947, both the first 
and second-round wage settlements 
were governed largely by develop- 
ments in the General Motors talks. 
It was during the first postwar 
series of demands that GM work- 
ers struck for 113 days in support 
of the union’s position. 

Recently, however, a group of 
GM workers in Flint petitioned 
Reuther, who heads the union’s 
General Motors department, to 
shift the responsibility for a 
wage pattern to another com- 
pany in the industry. 

This expression of 


Motley to Address 


Brooklyn Dinner 


BROOKLYN.—Arthur H. Motley, 
president of Parade Publications, is 
slated to address the annual dinner 
meeting of the Brooklyn and Long 
Island Automobile Dealers Assn. in 
the Hotel Granada here March 4. 

Motley will speak on “How Well 
Are We Minding Our Own Busi- 
ness?” About 600 association mem- 
bers are expected to attend the 
dinner. . 


sentiment, 





. 

‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 


THE RECENT BANQUET in San Francisco for 30 Ford Dealers and their parts 
chased over $100,000 in Ford parts and accessories last year. The ‘‘100 Grand Club’’ has enlarged its membership from eight in 


1945 to 16 in 1946 and 30 last year, according to R. P. Harmon, sales 


plus the fact that a new contract 


will also be under discussion at 


GM, may have motivated the un- 
ion’s decision to set a larger wage 


demand at Chrysler than at GM. 


While the Chrysler unionists 


have requested a flat 30-cent raise, 
the GM demand has been fixed at 
25 cents. Reuther,, in addition, has 
agreed to settle for 15 cents at Gen- 
eral Motors if 10 cents an hour 
is appropriated for a retirement 
plan. Fringe demands, amounting 
to an extra five cents an hour, are 
substantially the same at both 
companies. 


JNJECTION of the union-shop 
demand into the GM picture is 


believed another reason for min- 


imizing the wage drive at that 


corporation. 


Under traditional collective bar- 


gaining procedure, General Motors 


may use approval of a union shop 


as a means of extracting UAW 


compromises on other wage or con- 


tract demands. The union was un- 


doubtedly planning on such a sit- 
uation when it framed its GM 
program. 

At Chrysler, in contrast, there 
will be no contract issues such 
as the union shop. Economic 
matters alone will be the topic 
of conversation. 

The belief that the wage drive 


would be concentrated at Chrysler 
was supported last week by Ford 


Facts, publication of the 65,000- 


member Ford Rouge Local 600 of 


the UAW. 

Ford union leaders, according to 
the publication, “would prefer fol- 
lowing” the Chrysler wage pattern 
rather than the “piecemeal wage 
proposal” served on GM. Ford 


wage negotiations will commence 


in mid-July. 
+ 


* * 
THE aggressive GM locals in 
Flint, meanwhile, urged Reu- 


ther to demand that GM set aside 
$15 for each auto produced to 
finance a pension plan. The fund 
would be administered solely by 
the union, according to the pro- 
posal. 

The plan smacks of the 10- 
cent-a-ton royalty fee paid by 
coal mine operators to John L. 
Lewis, for the purpose of giving 
miners retirement pensions. 
Lewis has raised the threat of 
a strike on April 1 over his dis- 
satisfaction with installation of 
the pension program. 

Hearings on the unfair-practice 
complaint involving GM’s group 
insurance plan were concluded last 
week by NLRB Trial Examiner 
James J. Fitzpatrick. Fitzpatrick 
said his ruling would be handed 
down in April. 

Threat of a strike at Murray 
Corp. of America, supplier for 
Ford, Dodge Truck and Studebak- 
er, was removed last: week. An 
agreement was reached providing 
for reinstatement of two union 
stewards, whose ouster last No- 
vember precipitated a strike vote. 


Dealer Activities .. . 





OFFICERS OF THE NEWLY formed Elizabethton Automotive Assn., Elizabethton, 
Tenn., are, left to right, B. G. Gildersleeve jr., president; Roger Piercy, vice-president; 
E. 8S. Miller and Tom Evans, directors. A secretary-treasurer will be elected later. 
Those who formed the association are Piercy, Mathew Tucker, Joe Pierce, John Erwin, 
Walter Shell, Lesile Bennett, Erby Shell, B. G. Gildersleeve jr., Ed Gildersieeve, Evans, 
Wilford Ellis, Earl M. Reasor, James B. Deal, Ben Whitney, Ray Ford, Miller, Sam 


Barclay, Presnell and Cecil Bowers. 





PART OF THE GROUP of the Asheville (N. ©.) Automobile Dealers Assn. who 
attended a luncheon at the George Vanderbilt hotel as guests of the Asheville Citizen 
and Times to hear Ralph Bateman, manager of the Detroit office of Katz Advertising 
Agency, speak on the automobile outlook for 1948. Every dealership in Asheville was 


represented at the luncheon. 


CHICAGO.—National scrap metal 
salvage drives are bringing “good 
results,” but greater efforts will be 
required to meet the demand, it 
was asserted last week by L. E. 
Roark, executive vice-president of 
the National Founders Assn. 

Roark said thousands of tons of 
inactive scrap have been thrown 
into the market as the result of 
drives being staged by General Mo- 
tors, Minneapolis- Moline Power 
Implement Co. and many other in- 
dustries and communities. 

He pointed out, however, that 
since little relief can be expected 
from overseas sources, collections 
in this country “must be expand- 
ed and intensified.” 

The foundry spokesman de- 
nounced the “continued unwilling- 
ness of the War Assets Administra- 
tion and other government agencies 
to declare certain equipment as 
scrap.” 

“It will probably take some ex- 
traordinary measures to induce 
government agencies to turn more 


scrap into the market,” Roark said. 
- = e 


Chevrolet Dealers Pitch In 


To Spur Scrap Drive 
DETROIT.—The 7,000 Chevrolet 

dealers throughout the nation are 

in the midst of a “More Scrap 


Other guests included A. 8. 


regional manager, and his assistant, Walter J. Cooper, and other officials of the western regional offce. 


Hatch, 





Campaign,” to bring about an in- 
crease in the flow of scrap iron 
into productive steel 


and steel 


mills. 





Chrysler °47 Net 
Passes *46 by 
Nearly 150 Pet. 


DETROIT.—Chrysler earned $67,- 
181,221 in 1947, compared with $26,- 
889,290 the preceding year, although 
“output continues to be limited to 
the rate of approximately two- 
thirds of capacity.” These earnings, 
announced last wek by the corpora- 
tion, are equal to $7.72 a share 
against $3.09 a share in 1946, based 
on the two-for-one split in the out- 
standing capital stock last summer. 

Along with this increase in earn- 
ings of nearly 150 percent is a gain 
in sales of about 57 percent. Sales 
last year totaled $1,362,626,751, com- 
pared with $870,000,411 in 1946. 

Net income last year was 4.93 
percent of sales, while in 1946 the : 
corresponding ratio was 3 percent. : 
The 1937-41 ratio of an average of 
5.48 percent was a drop from the 
5.82 percent average from the be- 
ginning of the corporation through 
1941, it was stated. 

Discussing the difficulty of ap- 
praising depreciation charges in an 
inflationary cycle, K. T. Keller, 
president, said the corporation is 
“accelerating the charges for the 
early years of productive use for 
facilities acquired since the war, 
amortizing on a short-time basis 
the cost of such acquisitions over 
prewar price levels.” 

Changes in depreciation policies 
have increased 1947 charges for this 
item by $5,166,126 for a total charge 
of $13,586,357, he said. i i 

The Chrysler balance sheet as of ~ % 
Dec. 31 shows cash of $139,491,935; 
property, plant and equipment, 
after reserves, for depreciation, 
$103,608,935; inventories, after re- 
serves, $111,569,568, and accounts 
receivable, $47,643,421. 
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ful scrap drive poster, and to 
promote the scrap campaign in 
his local community. 

“The problem of future steel pro- 


Greater Efforts Needed to Get Scrap | 
f 


The campaign is part of a na- |quction vitally affects everyone in ' 


tional industry drive, sponsored by | the 


General Motors, directed at edu- 
cating the American public and 
American manufacturer 
every ounce of scrap metal and 
see that it goes to work again. 
Every Chevrolet dealer has 
been urged by T. H. Keating, 
general sales manager of the di- 
vision, to display a special, color- 


Safety Committee 
Announces Four 


New Members 


WASHINGTON.—James J. New- 
man, chairman of the Inter-Indus- 
try Highway Safety Committee and 
vice-president of B. F. Goodrich 
Co., last week announced the fol- 
lowing representatives had been 
appointed by their trade associa- 
tions to serve on the national com- 
mittee: 

A. vanderZee, vice - president, 
Chrysler Corp.; Daniel B. Brooks, 
chairman, NADA highway safety 
committee; Ben T. Wright, presi- 
dent, NADA, and L. A. McQueen, 
vice-president, General Tire and 
Rubber Co. 

Appointments were made, it was 
stated, following a recent national 
committee meeting, at which it was 
voted to increase the membership 
by the addition of a third member 
from each association represented 
on the committee: namely, Automo- 
bile Manufacturers Assn., Rubber 
Manufacturers Assn., and NADA. 

The following members will con- 
tinue to serve on the committee: 
W. G. Lewellen, vice-president, Gen- 
eral Motors; Kenneth B. Elliott, 
vice-president, Studebaker; M. O. 
Anderson, former president, NADA, 
and H. D. Tompkins, vice-president, 
Firestone Tire and Rubber Co. 


Erratum 

Through a typographical error 
in the Feb. 23 issue of AUTOMOTIVE 
News, a wrong impression was 
given on the cost of the Select-O- 
Seat manufactured by L. A. Young 
Spring & Wire Corp., Detroit. 
The thought intended was that, 
in 95 percent of the cases where 
the present type construction is 
changed to Selecto-O-Seat, there 
is a saving in cost to the auto 
manufacturer. 


to save |steel] in 1948 depends principally 


automotive business,” said j 
Keating. “Whether the steel in- ’ 
dustry will be able to produce more 


on the supply of scrap steel and 
iron it can obtain. More scrap is 
needed if America is to produce 
more steel products, provide more 
work and maintain workers’ earn- 
ings.” 

The scrap drive is aimed in two | 
directions: toward General Motors 4 
plants throughout the nation, to ; 
make certain that every bit of 
scrap from these plants is sal- | 
vaged; and toward General Motors ~— 
dealers, who are urged to lead the : 
campaign in their localities. f 

Edward T. Lynch, of the Chevro- | 
let product and standards depart- ~ 
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MORE SCRAP MAKES 
MORE STEEL 





The pictorial plea for scrap. 


ment, Detroit, heads the Chevrolet 
drive from the plant and manu- 
facturing end. The dealer cam- 
paign is under the direction of E 
L. Harrig, national service man- 
ager, and E. A. Snyder, assistant 
manager of the sales promotion Jj & 
department. ' a 

In a series of letters, bulletins, 
and directives, the Chevrolet 
wholesale organization and Chev- 
rolet dealers are being urged to 
take the scrap message to their 
communities, to urge that every- 
one participate, and that scrap 
be turned in through regular 
channels. 











Fine Yesterday — 


For years, Pontiac has led its field in many of the 
basic aspects of motor car character. 


It has been outstanding in appearance—with its 
distinctive Silver Streak styling and beautiful 
bodies by Fisher. It has been consistently praised 
for its performance—based on smooth, powerful 
six and eight cylinder engines. It has a record for 
long life and dependability unsurpassed in the 
automotive industry. 


And now, in the 1948 Pontiac, comes revealing 
proof of Pontiac's continuing leadership. Not only 
is the new Pontiac far more beautiful and luxurious 


++ finer product makes a finer Dealership 


On every measu 


—but it offers, as optional equipment on all 
models, the famous GM Hydra-Matic Drive! This 
mechanical masterpiece, which eliminates the 
clutch pedal and makes shifting entirely auto- 
matic, is one of the greatest contributions to 
driving ease and safety in the history of the motor 
car. And Pontiac is the world’s lowest-priced car 
to make it available to the motoring public. 


There are fifteen Pontiac models—each more 
beautiful and more luxurious than ever —and each 
an outstanding value. You are cordially invited 
to see and inspect them today. 


re, this year promi 


successful one for Pontiac dealers oes to be an Outstandingly 


throughout. The new 1948 P 


» Pontiac 
er before. They h 
Pendability, new silinaeseees 


; Ontiac i : 
Sreater emphasis to Pontiac’ ntlac is destined to add even 


and performance. 


And Pontiac dealers can NOW serve ane 
ven 


S reputation for dependability 


Wider Market— 


In 1948, as in th 

8, € past, 
actor in endowing Poss 
make a dealership valuable 


GM Hydra-Matic Drive 


optional* on all models 


PLUS ALL THESE FINE CAR FEATURES 


NEW, SMARTER SAVER STREAK DESIGN « UNISTEEL BODY BY FISHER, 
WITH NO-DRAFT VENTRATION «+ SHOCK-PROOF KNEE-ACTION, 
TRIPLE-CUSHIONED RIDE + SMOOTH AND ECONOMICAL SIX AND 
GGHT CYLINDER L-HEAD ENGINES + SCOTCH-MIST QUICK WARM- 
UP MANIFOLD + GASELECTOR « VACUUMATIC SPARK CONTROL « 
FPULL-PRESSURE METER ED-FLOW LUBRICATION + MULTLSEAL HYDRAU- 
UC BRAKES « TRU-ARC SAFETY STEERING. 


*GM Hydra-Matic Drive, Bumper Guards and 
White Sidewall Tires optional at additional cost. 
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Guin 250 Dealers Attend... 
Conservatism in Loans 


Urged at Wash. Parley 


By D. M. Trepp 


Staff Correspondent 


WENATCHEE, Wash.—Conserva- 
tism in the granting of credit terms 
to purchasers was recommended by 
William Lauman, Seattle banker, in 
an address before more than 250 
dealers at the annual convention of 
the Washington State Automobile 
Dealers Assn. here. 

“With higher prices forcing 
more and more people into instal- 
ment buying of automobiles,” he 
declared, “don’t sell the easiest 
terms available to a customer. 
Determine the best terms you can 
make to fit the customer’s pocket- 
book.” 

Other convention speakers called 
for concerted efforts to improve 
dealer public relations, assailed 
dealers’ disinterest in public and 
political affairs, and gave pointers 





on contract negotiations with labor 
unions. 

A service symposium, modeled 
after those at recent NADA con- 
ventions, was a highlight of the 
session. 

Ernest Majer (Ford), Spokane, 
association president, warned deal- 
ers in his opening address that they 
“are in the doghouse with the 
public.” 

“Customer confidence and good- 
will must be won back,” he said. 
“One way to start to accomplish 
this is to support the state and 





national association and its ac- 
tivities.” 

The dealers were welcomed here 
by Arthur Pohlman (Oldsmobile), 
mayor of Wenatchee and conven- 
tion chairman. Responding to the 
welcome was Austin B. McCoy 
(Cadillac-Pontiac), Vancouver, im- 
mediate past president of the asso- 
ciation. 

_Disinterest of dealers individually 


Zh to functional coated fabrics. 


Vibe Coiling Tella fre perfomance 


In one of the nation’s most modern and completely equip- 
ped coating plants, your coating is produced under the most 
rigid and exacting supervision. Actual wearing conditions 
are simulated and studied in American's test laboratories, 
actually a miniature coating plant in itself. 





American. 


Bleaching, Sanforizing, Water Repel- 
Mercerizing, 


lent, Zelan, 
Shrinkage Control, 


Finishing, Cottons, Rayons, Rayon Mix- 
tures, Printing; Napping. 


We urge you to consult us on your coating 
needs for now or the future. 
department will design the exact coating you 
need. Write, wire or call today. 


FINISHING 
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Definized 
Coating, Dyeing, 


COMPANY 
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Plant and Home Office: 
Memphis, Tennessee. 
Representative, 320 Broadway. 
Phone BEekman 3-6242. 


in public and political affairs was 
scored by Judge Harold Zent, secre- 
tary of the Spokane Auto Dealers 
Assn. and assistant secretary-treas- 
urer of the state association. Zent 
pointed to the particular need for 
more dealers as members of the 
state legislature, and the need for 
dealers to keep in touch with their 
legislators and get them working 
in the best principles of good gov- 
ernment. 

His remarks were seconded and 
elaborated upon by John J. Jewell, 
secretary-manager of the Montana 
Automobile Dealers Assn., who was 
a convention guest and was called 
upon to speak extemporaneously. 

Edward L. Rosling, legal coun- 

sel of the Seattle and state dealer 
associations, declared that “fair- 
minded, straight-from-the-shoul- 
der dealing” is the main thing to 
observe in conducting labor nego- 
tiations. 

Other speakers were John W. 
Stokes of New York City, authority 
on dealer income tax problems, and 
Lee Moran (Lincoln-Mercury), Se- 
attle, and former executive vice- 
president of NADA. 

“Plan to save taxes the legal 
way,” Stokes stressed, “by planning 
your tax program before you take 





TWENTY YEARS in the service of Studebaker are marked by Dewey W. Smith, 
extreme right, vice-president of Studebaker Export Corp., as he receives a plaque from 
Paul G. Hoffman, parent company president. Looking on, left to right, are C. K. 
Whittaker, president of Studebaker Pacific Corp.; H. S. Vance, chairman, and R. A. 
Hutchinson, president of Studebaker Export. Smith is assigned to Latin America where 
he supervises the export corporation’s activities in Mexico and Central and South 
America. His territory also includes Cuba and the other markets in the Caribbean area. 





various steps in the conduct of your | place of M. O. Anderson (Buick), 
business.” Seattle, immediate past president of 

Moran addressed the convention| NADA, was Ray Chamberlain, 
on association advantages and ac-|NADA’s convention and_ exhibit 
tivities. chairman. 

“When you do not belong to With Henry Backstrom (Ford), 
your association,” he said, “you | Arlington, as moderator, the service 
forfeit the right to criticize its | symposium featured the following 
activities. When you do belong, | speakers: 
you should make your opinions | Gene Fiedler (Chevrolet), Seattle; 
and desires known.” Tom Weston, secretary and assist- 
Appearing as luncheon speaker in | ant general manager of Anderson 





Ye pve YO shtiifie needs 


It is no longer necessary to choose a coated fabric from a stand- 
ard, limited line. American offers you Custom Coating, coating to 
best fit the fabric to your industry's needs—Coating that is job- 
engineered to increase the value, the quality, the consumer accep- 
tance of your finished products: This is American's answer to the 
+ multiple needs of modern industry. This is the new way, the modern 
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Seattle; James Ela”, 
general manager of Burrows Motor 
Co. (Ford), Yakima; W. H. Wag- 
ner, manager of Cormier Chevrolet 
Co., Yakima, and Arnold Reading, 
vice-president of Winthrop Motor 
| Co. (DeSoto-Plymouth), Tacoma. 

Members of the convention com- 
mittee under Chairman Pohlman 
were: Al Madison (Chevrolet), 
Cashmere; Fred Beezley (Chevro- 
let), Toppenish, and J. E. Blume 
(Chevrolet), Seattle. Mrs. Arthur 
Pohlman and Mrs. Carl Anderson 
| comprised the committee in charge 
|of ladies’ entertainment. 


| 


Educators Honor 


Hoffman; See 
School Buses 


ATLANTIC CITY, N. J.—Paul G. 
Hoffman, Studebaker president, re- 
|ceived the American education 
|award for 1948 at the annual con- 
vention here last week of the 
American Assn. of School Adminis- 
trators. 


Feature of the convention was 
an exhibit in Convention hall of 
various makes of school bus 
chassis and equipment. 


The award to Hoffman was pre- 
sented by R. E. Stewart, president 
of the association, for the former’s 
“promotion of safety education” 
| during the past year. 

No-Spin Differential made a bid 
|for the school bus trade at the 
| exhibit. 

Occupying a section of the Chev- 
|rolet bus chassis display, No-Spin 
announced that its product, de- 
signed to end the old problem of 
one wheel spinning, was available 
as special equipment on all the 
|Chevrolet buses there. It is manu- 
factured for all makes of buses. 


In addition, Detroit Automotive 
Products Corp., which produces the 
differential, exhibited a 20-minute 
training film to leaders of the 
{school transportation division of the 
| National Education Assn. at a 
luncheon. The film is designed to 
train mechanics in the operation 
}and maintenance of conventional 
|transmissions as well as the No- 
| Spin. 
The educators came to the 
| luncheon from a session at which 

they discussed school bus driver 
training programs, maintenance 
of vehicles and safety precau- 
tions. They also laid plans for 
the national convention of the 
transportation division in Jack- 
son’s Mill, W. Va., next October. 


At the exhibit, Ford, Dodge and 
Reo bus chassis, along with Chev- 
| rolet, were on display. A variety of 
| makes and types of bodies were 
|mounted on the chassis. 

Reo drew attention with a noisy 
demonstration of Goodyear Life- 
| guard tires, simulating blowouts of 
|; other makes as compared with the 
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sour | | Lifeguard. 
belt Ford stressed its “Bonus-Built” 
a chassis, “built to standards set by 


|the National Education Assn.” 

| Dodge used its exhibit to build 
up a file of information on future 
bus needs of the educators attend- 
ing the convention. They were 
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2-Year Extension Favored .. . 


Early Road 


Urged by U.S. Officials 


WASHINGTON. — Hearings of 
the House roads subcommittee on 
the Cunningham bills providing a 
new $500,000,000 annual highway 
aid program to the states drew 
to a close with testimony by Pub- 
lic Roads Commissioner Thomas 
H. MacDonald and Federal Works 
Administrator Philip B. Fleming. 


Both supported President Tru- 
man’s recent request for a two- 
year $500,000,000 program. The 
Cunningham bills (H. R. 4868 and 
H. R. 4867) provide for a four-year 
or an indefinite program, respec- 
tively. 

In his testimony, Fleming 
stressed the need of action at 
this session because 44 state leg- 
islatures will meet next year and 
they will need to know federal 
plans before they can plan state 
fiscal programs. He also told the 
committee, in answer to ques- 
tions about the possible inflation- 
ary effect of a $500,000,000 annual 
expenditure, that road costs are 
beginning to level off and sta- 
bilize. He said the first postwar 
program of $500,000,000 author- 
izations, as extended by Congress 
for two additional years, is “just 
beginning to get going.” 

MacDenald said that with the 

federal government’ contributing 
14.3 percent of total national road 
costs, “the nation is getting an 
integrated road system, right down 
to the country roads.” He urged 
that broad federal aid be contin- 
ued, pcinting out that “by 1957, 
42 percent’of our high-type high- 
ways on the federal aid system 
will be worn out.” He said 40,000 
miles of roads must be replaced 
annually if the nation’s primary 
and secondary roads are to be kept 
up to par. 

Taking cognizance of some dis- 
content over progress of second- 
ary road programs under the 1944 
federal aid act, MacDonald ex- 
pressed his belief that under that 
act, even as amended by the Cun- 
ningham bills or other federal aid 
extension bills, “we are not going 
to solve our secondary road prob- 
lems. There are just too many sec- 
ondary roads.” He said he would 
like to have determined the ques- 
tion of “how far the federal gov- 
ernment can go” in meeting the 
rural road needs. 


Other witnesses heard as the 
hearings neared their close in- 
cluded John V. Lawrence, man- 
aging director of American 
Trucking Assns., Inc.; J. T. San- 
ders, legislative counsel of the 
National Grange, and H. Willis 
Tobler, representing the Ameri- 
can Farm Bureau Federation. 


“We feel,” Lawrence said, “that 
the old custom of authorizing ap- 
propriations for a two-year period 
is still sound. To afford better plan- 
ning it might be possible to stretch 


Keller Motors 
Seeks to Add 
1,000 Dealers 


HUNTSVILLE, Ala.—Keller Mo- 
tors has started a drive to add 
1,000 dealers in the next 60 days to 
the 1,000 it already has. 


George Keller, president, says 
that ultimately the firm hopes to 
have 3,000 dealers. 


Keller asserted that while the 
plant here is not yet set up to pro- 
duce, the work can be done in a 
relatively short time. The operation 
will simply be an assembly one, he 
said, with standard parts and units 
coming from outside suppliers. 


For instance, he said, the Keller 
Chief and Super Chief will use 
Warner transmissions, Auto-lite ig- 
nitions, Hercules motors, etc. 

He is bringing in a veteran pro- 
duction man formerly with one of 
the established auto makers to set 
up production. 


He hopes, he said, to start ship- 
Ping cars to dealers in the next 
three months. 

Financing arrangements have not 
yet been completed, Keller said, 
adding that an announcement on 
this is expected in the next 60 days. 





Aid Action 


the two-year period to three years 
under exceptional circumstances. 
We do not, however, believe in 
any period longer than the maxi- 
mum stated (in H. R. 4868).” 

He said it would seem to be con- 
trary to public policy to super- 
impose another long-term federal 
statute on top of the 1944 act, since 
much of the funds under the 1944 
act have not yet been contracted. 

Lawrence said ATA was not sug- 
gesting what the amount of aid 
should be, but pointed out that 








Chevrolet Urges 


Parts Tieup at 


Minn. Parley 


MINNEAPOLIS.—(UTPS)—Clos- 
er relationship among Chevrolet 
dealers and independent garage 
owners and service station opera- 
tors who service Chevrolet cars 
was the objective of two meetings 
in Minneapolis and St. Paul which 
drew a combined attendance in 
excess of 1,000. 

W. G. Power of Detroit, na- 
tional director of Chevrolet city 
sales managers, was principal 
speaker at both meetings. 

Power stressed that “66 percent 
of Chevrolet cars are repaired and 
serviced by independents who can 
guarantee themselves return busi- 
ness by using general Chevrolet 





the 1931 to 1940 federal aid annual | 1x NEW PONTIACS, three Inte model used cars and five customer cars were lost| parts that will keep cars operat- 
expenditure averaged $223,000,000. | in the fire that destroyed Conrad Motors, Inc. (Pontiac), 130 E. Columbia St., Spring-| ing at maximum efficiency to the 
Higher costs, growth in population | fel, 0. The new headquarters, opened about ® vear aro, ares total ln. “he 80 | satistaction of the customer.” 
and business might warrant some | ya, touowed by an explosion and the commptete | fire that wined out all clues,” according| H. R. Sandrock Minneapolis 
increase, he said. to Eldon E. Conrad, president. Total loss of building and contents Is estimated at | Chevrolet city manager, was in 
Tobler, citing the lag in spend- | $175,000 charge of the Minneapolis meeting 
ing under the 1944 act, went on which was attended by garagemen 
record in favor of a single addi- | consideration when the highway jlegislation that will attempt to ad-j|as far distant as Aberdeen, S. D. 
tional year’s authorization of $300,- | picture is clearer next year, he |versely revise the percentage avail- The Chevrolet Dealers Assn. of 
000,000 at this time. This would | said. able for secondary and farm-to- | Minneapolis, headed by Marvin 
leave the way open for further “We will oppose any proposed |market roads,” Tobler said. Anderson, sponsored the event. 
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Obituaries 


W.F. Gerhardt Dies 


In Va. Plane Crash 

RICHMOND, Va.— William F. 
Gerhardt, 56, local Crosley dealer, 
was fatally injured Feb. 15 when 
his private airplane crashed in an 
attempted landing at the Univer- 
sity of Virginia airport at Char- 
lottesville. 





* * * 


Neal O. Williams 
EL DORADO, Kans.—Neal O. Williams, 
53, automobile dealer here, died at his home 
Feb. 15. 
7 . > 
Rowland F. Meggee 
PORTLAND, Ore.—-Rowland Fay Meggee, 
54, pioneer auto parts wholesaler in the 
Pacific Northwest, died of pneumonia while 
on vacation in Phoenix, Ariz. 
° * . 


Ray W. Moore 
ADAMS, N. Y.—Ray W. Moore, 53, of 
Shelmidine-Moore Co. (Buick), died in St. 
Petersburg, Fla. He had been in poor 
health for some time. 
« s = 
Earl L. Kempf 
YORK, Pa.—Earl L. Kempf, 42, service 
manager for White Rose Motors, Inc. (Cad- 
illac-Oldsmobile), this city, died after a 
heart attack. Mr. Kempf was well known 
in this section for a number of servicing 
short-cuts he developed in his field. 
* + * 


8S. Lester Bowlus 
CANTON, 0O.—8S. Lester Bowlus, 58, 
senior partner in Bowlus Service Co. 
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SALES, MERCHANDISING and advertising plans for the year were unveiled recently 
at = meeting in Lansing of all branch managers and field representatives of Reo. 


Addressing the group at the far right is D. 


CO. Streeter, general sales manager for Reo. 


Seated at the left, in the immediate foreground, is John S. Pingel, advertising manager. 
Reo plans call for an accelerated sales campaign in all fields, backed up by a broadened 
trade and national advertising program, the company states. 


(Hash), died Feb. 10 after an fllness of 
about a year. He founded the company 


30 years ago and obtained the Nash fran- 
chise in 1935. 
. ° o 


James M. Donohue 


NIAGARA FALLS, N. Y. — James M. 
Donohue, 63, former automobile dealer here, 
died in Memorial hospital Feb. 20 after a 
long iliness. He operated one of the first 
automobile outlets in the city, being dis- 
tributor for the Chalmers. 

. o . 


Michael Borkin 


MILWAUKEBE.—Funeral services for Mi- 
chael Borkin, 52, president of Mike Borkin, 
Inc., were held Feb. 25 here. He died after 
a heart attack. He founded the auto deal- 
ership in 1933. 


N. C. Parley Opens 
May 10 at Resort 


RALEIGH, N. C. — Reservation 
forms were being mailed out last 
week for the anuual convention of 
the North Carolina Automobile 
Dealers Assn., to take place May 
10-12 at the Carolina hotel, Pine- 
hurst, N. C. 

Special attention is being given 





‘Golden Opportunity’ 


Richards Urges Md. Parley to Promote Enterprise; 
Kiefer Succeeds Brooks as President 


BALTIMORE.—America’s record 
prosperity gives 
“golden opportunity” to sell their 
employes as well as the general 
public on the advantages of free 
competitive enterprise, in the opin- 
ion of Karl M. Richards, manager 
of the field services department of 
the Automobile Manufacturers 
Assn. 

Richards addressed approximate- 
ly 200 members and guests Feb. 17 
at the 38th annual meeting of the 
Automobile Trade Assn. of Mary- 
land. 


“Present high levels of pros- 
perity offer business an oppor- 
tunity to drive home the truths 
that have made our system 
great,” he declared. “Business is 
failing adequately to publicize 
these truths, and, unless it does 
a better job, dangerous foreign 


doctrines may spread in this 
country.” 
At the annual banquet, Mary- 


to entertainment for the ladies at|land’s Gov. Lane asked the dealers 


the convention, it was stated. 


for their cooperation in putting 





Typical example: user’s experience 
with B. F. Goodrich tires 


J C. HINnRICHS, JR., of Waterbury, 
Conn., right above, points to a tire 
he says he drove “‘across the continent 
to Texas and return plus almost two 
years of civilian driving which entailed 
360 miles per week in addition to my 
regular business driving.” 

“To my knowledge,” his letter con- 
tinues, ‘this B. F. Goodrich tire has 
never been off its original mounting 
on the left front wheel. It shows con- 
siderable wear, but there is still tread 
visible on the entire circumference. 
Need you ask if I am satisfied?”’ 

Mr. Hinrichs has an exact record of 
the mileage at the time this picture was 


made, and it proves he takes excep- 
tional care of his tires. This tire re- 
placed one that had been damaged 
while he was away in the army. At that 
time his speedometer read 8560. “At 
this writing,’’ he says, ““my speedom- 
eter shows 72,057 miles and they have 
really been rough ones.”’ That leaves a 
tire mileage of 63,497. No tire, no 
matter how good it is, ever goes that 
far unless it is kept at the right air 
pressure, with the wheel balanced and 
in correct alignment. 

But B. F. Goodrich Silvertowns do 
outwear others—and outwear prewar 
tires. The tread is wider and more 


level. This means more tread-to-road 
contact, better weight distribution, 
more even wear. A double breaker 
cushions shocks. 

Now is a good time to buy. Your 
B. F. Goodrich dealer will give you a 
good allowance for the unused mile- 
age in your present tires. If you don’t 
know his name look under #/res in the 
yellow pages of your telephone book. 
The B. F. Goodrich Co., Akron, Ohio. 


B.E Goodrich 


FIRST IN RUBBER 


across the state’s road building 


businessmen a/|program for this year. 


The governor was skeptical about 
the state’s ability to complete the 
$44,000,000 worth of road construc- 
tion planned for 1948, but said 
that he hopes to have 242 miles of 
road resurfaced and 60 miles of 
dual highways built. 

If $20,000,000 to $28,000,000 of the 
program is consummated, the gov- 
ernor said, then Maryland will 
have completed four times as much 
road construction as was accom- 
plished by the state in the past 
four years. 


Alexander H. Bishop, who was 
president of the association from 
1919 to 19389, was given an hon- 
orary life membership in the or- 
ganization and also was present- 
ed with a radio-phonograph by 
the members. 

Daniel B. Brooks was succeeded 
as president by Louis W. Kiefer. 
Other officers elected were: Robert 
F. Fleigh, vice-president, and Wil- 
liam Scott, secretary-treasurer. 


The long-term outlook for the 
auto industry, Richards asserted, 
depends in large part on the prog- 
ress made in eliminating certain 
major road blocks. If these are 
removed, he said, progress com- 
parable to that between the two 
world wars can be made during 
the next 20 years. 


“We must remember that, while 
both manufacturers and dealers 
think in terms of selling cars and 
trucks,” he continued, “we are 
actually selling highway transport 
mileage and that motor vehicle use 
is the true measure of.the scope 
of the future market.” 


He cited these as the major 
limiting factors on future sales 
of motor vehicles: inadequate 
parking facilities and highways; 
high user costs and taxation; 
high accident totals; lack of uni- 
form laws and regulations, and 
inadequate training of drivers. 
“To prevent these factors from 

limiting automobile and truck use, 
Richards urged the Maryland group 
to support a _ six-point program 
calling for improvement of high- 
ways and streets; proper expendi- 
ture of motorists’ tax payments; 
establishment and enforcement of 
uniform traffic regulations; provi- 
sion of better parking facilities, 
stimulation of driver training pro- 
grams, and support of highway 
safety programs. 

The AMA executive pointed out 
that only a tiny percentage of the 
2,000,000 youths who reach legal 
driving age annually are adequate- 
ly trained as drivers. Only a few 
hundred of 25,000 high schools in 
the United States, he said, have 
“behind-the-wheel” instruction. 

Other speakers included M. Rob- 
ert Deo, NADA general counsel; 
Thomas R. Reid, Baltimore city 
councilman, and Prof. Richard C. 
Reager, head of the speech depart- 
ment at Rutgers university. 


Va. House Considering 


Dealer License Change 

RICHMOND, Va.— The Virginia 
House finance committee has re- 
ported out the Irvine-DeJarnette- 
Edmunds House bill to liberalize 
the use of automobile dealers’ li- 
censes. 





N. Y. Test Bill Delayed; 


Brake Measure Backed 

ALBANY.—Although the joint 
legislative committee on motor 
vehicle problems has been in ac- 
tion for a full year and has held 
a number of public hearings on 
compulsory inspection, it has 
been decided to delay for an- 
other year introduction of a bill 
requiring inspection of motor 
vehicles. 

Meanwhile, however, Senator 
Thomas C. Desmond, Newburgh 
Republican, introduced a bill re- 
quiring annual inspection of 
brakes at state-approved, pri- 
vately owned service stations. 
The measure has received the 
full endorsement of the New 
York State Automobile Dealers. 
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sube. Lite Advertising for 
Spark Plugs Starts This Week 


Advertisements To Be Seen Over 
600,000,000 Times 

Other consumer publications to 
be used by Auto-Lite this year 
include Collier’s, Look, and Sun- 
day magazine sections of 58 news- 
papers in 46 great markets. Based 
on number of insertions, reader- 
ship and total circulation it is 
. __! estimated thes: these colorful Auto-Lite 


TOLEDO.—Again featuring 
glamorous Hollywood movie stars, 
The Electric Auto-Lite Company 
this week starts its 1948 consumer 
magazine and newspaper campaign 
on Auto-Lite Spark Plugs. First 
advertisement appears in Saturday 
Evening Post, February 28. 


een 








INCE most spark plugs look alike, it’s hard to tell 
which is best from outside appearance —just as it’s 
difficult to tell which of the pictures above is really Betty 
Hutton. To make sure you get the best, ask for Auto- 
Lite Spark Piugs — they're ignition engineered. This means 
they're designed by the same engineers who design 


' the entire electrical life-line for many of America’s finest 


cars— from battery to coil to distributor to spark plug. 


Toronto, Ontario 





ADVERTISEMENT 





sales messages will be seen over, operation and economy. 


600,000,000 times in 1948. 


New Auto-Lite Spark Plug 
The new Auto-Lite Resistor 


| Spark Plug announced to the trade 
|for the first time 


in December, 
1947, will be stressed in national 
magazine copy. It was developed 
by Auto-Lite, working with lead- 
ing car and truck manufacturers, 
and has a built-in 10,000 Ohm 
Resistor which reduces electrode 


Here’s What It Does 

PROMOTES SMOOTHER 
IDLING, because the wider spark 
gaps help eliminate occasional 
missing. 

REDUCES MISFIRING due to 
lean spots in carburetion. 

ASSISTS IN BURNING OF 
LEANER MIXTURES for im- 
proved engine economy at idle and 
throughout the speed range. 


Which is really Betty Hutton ? S27 





THE ELECTRIC AUTO- 


Listen to Auto-Lite’s outstanding radio program, YOUR THURSDAY WIGHT MEETING starring Dick Waymes, Gordon Jenkins’ Orchestra. Thursday 9:00 P. M., ET. CBS. 


REDUCES RING AND CYLIN- 
DER WEAR when lubrication is 


erosion so that Auto-Lite Spark 
| Plugs can now be given a wider 
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burned as a result of occasional 
misses. 


INCREASES ELECTRODE LIFE 
up to 200% and more. 


SUPPRESSES SPARK PLUG 
INTERFERENCE with radio, 
radio-telephone, radar and televi- 
sion reception within 35 mv/m 
from 540 ke to 150 me. at 50 ft. 


A complete line of Auto-Lite 
Resistor Spark Plugs with the 
built-in Resistor will soon be avail- 
able for original equipment and 
for replacement on popular makes 





colorful Auto-Lite | gap setting desirable for improved|washed away by gasoline not!of cars, trucks and tractors. 
Oa 
MAMOUNT PRoDueripy 


Spark plugs also look alike, but 


AUTO-LITE SPARK PLUGS 


4 






Score yourself 100% if you picked the girl at the left 
as the real Betty Hutton, beautiful and talented actress 
soon to be seen in Paramount's thrilling new hit ‘‘Dream 
Girl.” At right is Miss Chris Holly of East 65th St., New 
York City, who looks so much like Miss Hutton that 
crowds often gather when she goes out shopping. 

You'll be 100% right, too, if you switch to Auto-Lite 
Spark Plugs, equipment on many leading makes of cars. 
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(See answer below) 
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LITE COMPANY Tolede 1, Ohio 
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America’s cars grow larger and 
more expensive. I have helped 
to make them that way myself. 


‘Fc MANY YEARS I’ve watched 


“But some time back, I saw a revo- 
lution coming. A big opportunity 
for automotive men to make the 
most of it. 


**T foresaw that cars which were once 
the backbone of the low-priced field 
would continue their headlong race 
for more size, more power—until 
they priced themselves right out of 
that field. And the result would be 
no low-priced field—a vacuum that 
had to be filled or millions of Ameri- 
cans would be car starved for many 
years to come. 


“I saw that this growing need plus 
modern traffic and parking conditions 
and operating costs would bring 
about an inevitable trend toward a 
car of shorter wheelbase and much 
lower price. Not a ‘midget,’ not just 
a ‘second’ car mind you, but a sound 
and solid automobile with a full-size 
feel behind the wheel. Not just a car 
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Comes the 
Revolution 


...make the most of it! 
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to get around in but a car smart 
enough to ‘show off’ at the best 
places, town or country. 


“So, many months ago, I began 
organizing a staff of aero-auto engi- 
neers with whom I had worked, 
whose advanced ideas I knew. And 
together we got what we wanted— 
the completely new KELLER—a new 
breed of car. 


“Yes, we got what we wanted. But 
the big clincher is that right now 
scientific tests of public opinion prove 
that we also got what the public wants. 


“Recent surveys show that most 
people want a wheelbase of 90 to 100 
inches. The KELLER falls right in 
that range, at 92 inches. 


“Surveys prove that most people 
want a price range of $750 to $1000. 
Again, the KELLER falls right in line, 
with prices starting at $895. 

“The New York Sunday News of 
January 18 backs this trend to its 
4,000,000 readers. It shows in its 
editorial page cartoon what it calls 


28-year automotive veteran... 
former executive of one of the foremost 


automobile manufacturing companies 


*The Dream Car.” This dream car is 
described as ‘35 miles per gallon— 
weight 1,800 lbs.—cruising speed 40 
m.p.h.—short wheelbase—cost $850 
f.o.b.” That is almost a description 
of the KELLER. 


“And that’s not all. We now have 
more than 950 Keller dealer contracts 
—which means money and experi- 
ence saying the KELLER is right. And 
at every showing, the public is put- 
ting its own final stamp of approval 
on the KELLER. 

“We have shown the KELLER to 
thousands upon thousands of people 
in New York, Chicago, Milwaukee, 
St. Louis and Davenport and 
Indianapolis. The enthusiasm was 
tremendous. The desire to buy 
immediate. 

“Yes, we created the KELLER—from 
drawing board to superb modern 
motor car. But the people of America 
may well believe they wrote the 
specifications. It’s got everything 
they are asking for and more. 


“We have at Huntsville, Alabama 


by George D. Keller 


president, Keller Motors Corporation .. . 


(leased on terms that hold overhead 
to an amazing minimum), what we 
believe to be the best adapted pro- 
duction facilities available. Our mod- 
els have been road-tested for more 
than a year—driven not only by 
engineers, but by thousands of just 
plain people who took them out, 
tried ’em, liked em, want a KELLER 
for their own. 

“We're all set to go full throttle 
ahead . . . with dealers who are look- 
ing to the future as well as today. 


“Want to go places with us?” 


ce 


SELECTED 
DEALERSHIPS 
STILL AVAILABLE 


Write or wire direct to me — 
GEORGE D. KELLER, President 


KELLER MOTORS CORPORATION 
Huntsville, Ala. 
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America’s most needed car in size, performance and price 
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THE “SUPER-CHIEF’’ CONVERTIBLE 


Looks like a million. Handles like a 
charm. It has more brand new riding, 
driving and safety features between 
bumpers than any car in any price class. 
Top down, it’s a swanky roadster; soft 
top rolled up, it’s a convertible coupe; 
detachable solid top in place, it’s a 
business coupe. It’s the Frat 
completely convertible car. 
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THE “SUPER-CHIEF"’ STATION WAGON 


A standout for style, with that town and 
country “custom” look. Beautiful, solid, 
seats six and takes care of all baggage and 
sporting gear you can pile aboard. Rich 
looking wood body. A vehicle of distinction— 
and a thousand and one uses—for pleasure, 
personal hauling for any home and estate— 
or business use. The first of its kind in 

style, size, capacity and price. 
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In the Hopper 


Changes in Truck Rules 
Passed by Virginia Senate 

The Virginia Senate has a bill 
amending the motor vehicle code 
to change the method of comput- 
ing truck license charges; require 
“for hire’ vehicles to have the 
name and address of the owner 
on each side, and permit use of a 
vehicle’s identification number, in- 
stead of the motor number, on 
titles and registration records. 

* ca * 


Missouri Voters to Decide 


On Gas Tax Increase 


Missouri’s legislature has ap- 
proved for submission to the 
electorate in November a pro- 
posed state constitutional amend- 
ment increasing the state gaso- 
line tax from 2 to 3% cents a 
gallon, with the additional reve- 
nue from the 1%-cent boost ear- 
marked for county roads and 
city streets, 

It is estimated the amend- 
ment would produce about $12,- 
000,000 a year additional revenue, 
of which $8,000,000 would be al- 





located to counties and $4,000,000 
to municipalities. 

City gasoline taxes, now le- 
vied by St. Louis, City 
and a number of other Missouri 
cities, would be abolished under 
the proposed amendment. 


* + * 


Penny Gas Tax Increase 
Urged in Massachusetts 


A one-cent increase per gallon in 
Massachusetts’ state gasoline tax, 
to finance the cost of state highway 
maintenance, has’ been urged by 
Rep. George W. Dean of Oakham. 


* * * 


Missouri Senate Approves 
St. Louis Parking Bill 


The Missouri Senate has passed 
a bill authorizing the City of St. 
Louis to install automobile park- 
ing facilities—either parking lots 
or buildings for parking purposes 
—and the measure now awaits 
action by the lower body. 

Complete authority is granted 
the city to purchase or condemn 





SOME 50 PONTIAC DEALERS in the San Francisco area met at a luncheon recently 
greet T. A. White as Pontiac’s newly appointed zone manager and to bid farewell 
R. J. Cutri, who after some six months here has been transferred to head the Los 


to 
to 
A zone. 





property and to lease the facili- 
ties to private operators. The 
power is limited solely to parking 
and specifically prohibits the city 
or any private operator of city- 
controlled property from engaging 
in any other business in connec- 
tion with parking of automobiles. 
This would prohibit the sale of 


AUTOMOTIVE NEWS, MARCH 1, 1948 


gasoline, oil or tires, and the fur- 
nishing of other garage service 
than storage. 

= « * 


Ariz. License Fee Hike? 


W. E. Stanford, Maricopa (Phoe- 
nix) county assessor, said he will 
attempt to introduce a bill in the 





a brand now Mine of modern 


Lubsication Equjpment 


designed: 


1 to increase the efficiency and 
* economy of lubrication jobs. 


9 to improve station appearance and 
* increase station traffic. 


For 82 years a leader in petroleum equipment, 
Gilbert & Barker Manufacturing Company now announces 
its handsome new line of modern lubrication equipment. e 


Pictured above is Gilbarco’s Tri-Lube Wall Battery 
With Guns...a superbly engineered piece of equipment 


providing the ultimate in completeness and appearance. 


For information on other mobile and stationary 
Gilbarco lubrication equipment of all types... 
send for our new full-color catalog. 


Gilbert & Barker Manufacturing Co. 
West Springfield, Mass. 
Toronto, Canada 


Arizona legislature to raise the fee 


collected for selling motor vehic!- 

license plates from 50 cents to $ 

Stanford said a larger fee is nec 

essary to cover the expense of 

running the licensing department. 
+ > * 


Inspection Repeal Bill 
Shelved in Virginia 

A bill to repeal Virginia’s auto 
inspection law has been tabled by 
a@ committee of the state Senate. 

Testifying against repeal was 
John E. Raine, manager of the 
Automotive Trade Assn. of Vir 
ginia. 

* * + 

Speed Cut Rejected 


A bill which would have re 
stricted all motor vehicles to a 
speed limit of 40 miles an hour on 
New York state highways during 
holiday weekends has been killed 
in the state legislature. The state's 
present legal speed limit is 50 
miles an hour. Opponents of the 
proposed change for holidays de- 
clared that drivers would not 
know about the reduced limit. 


2 Dealers Seek 
Resale Damages 


In Minnesota 


MINNEAPOLIS.—Two Twin City 
automobile dealers have filed sepa- 
rate suits charging new-car pur- 
chasers resold their vehicles in vio- 
lation of a six-month retention 
clause in the purchase contract. 


Grossman Chevrolet Co., Minne- 
apolis, charged Maurice E. Andrist 
and Dale V. Scholtec, both of Min- 
neapolis, signed contracts at the 
time of purchase of new cars that 
provided if the purchasers desired 
to dispose of the machines within 
six months they would sell them 
back to Grossman. 

The contracts specified a $300 
penalty in case of violation and the 
suits ask that amount for damages. 
Louis S. Grossman, proprietor, said 
any damages recovered will be 
given to the American Red Cross. 

A similar quick resale of a new 
car to a used-car dealer was chal- 
lenged by Owens Sales, Inc., St. 
Paul, which brought suit for $500 
damages against Howard Schmidt, 
St. Paul. 

The Owens company contended it 
sold a new Hudson automobile to 
Schmidt for $2,556 on Jan. 30 and 
on Feb. 2 the car turned up in a 
used-car lot. The firm said it re- 
purchased the car “to keep it off 
the black market.” The “used car” 
price on it was $2,950. 

Owens’ firm said when Schmidt 
bought the car he signed an agree- 
ment that if he resold the car with- 
in six months the firm would have 
first chance to buy. The agreement 
set $500 as violation penalty. 


Whalen to Head 
K-F in Detroit 


WILLOW RUN.—Appointment of 
John E. Whalen as Detroit regional 
manager for Kaiser-Frazer Sales 
Corp. was an- 
nounced last week 
by C. H. Bruestle, 
supervisor of re- 
gions. 

Whalen, who is 
being transferred 
from similar du- 
ties in Washing- 
ton, succeeds 
Thomas F. Car- 7 
son, who has re- au 
signed to take a , 
Kaiser - Frazer John a. veanten 
distributorship in Toledo. Whalen 
formerly was assistant wholesale 
and retail manager of a Chrysler- 
Plymouth distributorship in New 
Castle, Pa. Richard W. Colliau and 
Rex J. Frink have been appointed 
district manager to serve under 
Whalen. 





Zirkle Sells Kansas Firm 
To Caliendo Brothers 


Albert J. Zirkle, who has been the 
Ford dealer in Spearville, Kan., for 
nearly 25 years, recently sold the 
business to Dan and Ed Caliendo of 
Valley Center, Kan. 

The Caliendo brothers have oper- 
ated a motor car business in Valley 
Center for the past two years. They 
will operate both concerns, with 
Dan remaining at Valley Center 
and Ed going to Spearville. 
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T. W. LORD, Empire State Building, N. Y. C. 





OUT-OF-DATE 
“FIGURES” 
TAKE YOU WIDE 
OF YOUR MARK! 


You need today’s facts 
and figures on Philadelphia... 
America’s 3rd Market ! 


AT gpmtigenenneramnesaesemnnenn ie 8A ety, 
at 


Sales ammunition must be based on today’s data. 

If you are aiming for bigger volume in Philadelphia, 
keep your eye on these vital factors. 

THE INQUIRER is first in advertising .. . 

tops in PRODUCTIVITY ! 


THE PHILADELPHIA INQUIRER in 1947 carried more 
than 28 million lines of advertising—largest volume ever 
published by any Philadelphia Newspaper at any time. 


NOW IN ITS 15TH YEAR OF ADVERTISING LEADERSHIP 
IN PHILADELPHIA 





he Philadelphia Inquirer 





Exclusive Advertising Representatives 
ROBERT R. BECK, 20 North Wacker Drive, Chicago 
West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco 





GEORGE S. DIX, Penobscot Building, Detroit 
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Spread of Toll Highways 


Recalls Past Criticism 


By William Ullman 


THE DEMAND OF a modern age for superhighways— 
wide, fast, direct, mostly without speed limits and with every 
new safety feature—is stirring the ghost of the old toll road. 


And a lively shade it has become, too, despite the fact that 
motor clubs, other highway user organizations and many 
national and state roads ofi- @—————_—_—_——_ 


cials are doing their utmost | in every way as 
to lay it low. the cars for which 


they are designed 
These opponents do concede, how- —and to the lag 
ever, that there is a vast difference in construction of 
between the early toll road which such routes 
was such a distasteful, yet colorful, through federal 
part of the American scene for so and state appro- 
many years—until it succumbed to priations. 
the blasts of an outraged public Incidentally, 
opinion — and the pay-as-you-go federal-aid funds 
highway of today. available to the 
Rebirth of the toll road is the di- states cannot be 
rect result of the public’s demand 





Ullman 
for expressways—roads as modern | tion of toll roads, many of which 


used for construc- 





are built with funds derived from 
bond flotations. Thus, toll roads, 
which were almost out of the pic- 
ture a few years ago, after a long 
and eventful history, now are defi- 
nitely on the increase. 

Toll roads—not just toll bridges, 
which are to be found in most 
states—are in operation today in 
New York, Pennsylvania, Connecti- 
cut, Maine, California and Florida. 
Moreover, legislatures have author- 
ized toll-road construction in Colo- 
rado, Georgia, New Hampshire, 
Oklahoma and West Virginia. 

And the trend is emphatically in 
the direction of more rather than 
fewer such highways in all parts of 
the United States because, as one 
authority expressed it, “toll roads 
breed toll roads.” 


A Big Role 

THE OLD TOLL ROAD, for all 
of its evil connotations, which final- 
ly spelled its doom, filled a big place 
in the canvas of other days. The 
old toll road was a turnpike. Today 
the last syllable of the word is used 
as the designation of many a promi- 
nent stretch of highway. But it is 
used without much concern with its 
origin. 

As used originally, a turnpike was 
a road on which pikes were placed 
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DRAWING OF NEW FACILITIES to be built for Brooks Motor Co. (Chrysler-Plym- 


outh), Norton, Kan. 





to turn travelers through the gates 
to prevent them from avoiding a 
toll. The privilege of erecting these 
barriers to the progress of the trav- 
eler was conferred by the legisla- 
ture on individuals as turnpike cor- 
porations. Private capital built the 
roads which were privately owned 
and operated for the revenue gained 


from the tolls. 

The toll road, it appears, was 
one of man’s first rackets, in the 
modern sense of the word. Strabo, 
the Greek geographer and his- 
torian, tells of a tribe of robbers 
which infested the desert between 
Babylon and Syria and sustained 
itself on tribute money collected 





Most Ainericans prefer tO 


start thelr cars 





1 NA you can install Fush-Gutton 


Starting FOE LESS 


wtth 


ZZ Bendix SIAR 


PREFERRED FOR THE FINEST CARS... 





USED BY TWO OF THE THREE LEADING QUANTITY PRODUCERS! 


The convenience of push-button starting makes it the outstanding choice of most drivers. And 


the important fact is that you can install it with the Bendix* Drive for less than any other way! 


You get a triple value from this choice. First, you obtain the best proved starter drive in the 
industry. Second, you add an important sales advantage to your cars. And you do all this 


at the lowest possible cost. 


Investigate the advantages of the Bendix Starter Drive. Your inquiries are invited. 


*REG. U. S. PAT. OFFICE 


NO MATTER WHAT TYPE OF STARTING YOU SELECT—YOU CAN 


DO IT BETTER—DO 





ECLIPSE MACHINE DIVISION of 


ELMIRA, N. Y. 


Detroit Office: 8-212 General Motors Bidg. 





IT FOR LESS WITH BENDIX DRIVE! 








AVIATION CORPORATION 


















from merchants traveling over 

the desert highways. 

This device of the colorful an- 
cients, however, did not fail to im- 
press their more advanced descend- 
ants as worthy of legal sanction. 
In England in the thirteenth cen- 
tury it occurred to advance think- 
ers as a sound mechanism for pro- 
ducing highway revenues. Its first 
application, legally, apparently was 
in the case of Oxford, which was 
given the right to levy a toll once a 
week for three years on all who 
entered the city. 

The first turnpike of record, how- 
ever, was established in Britain in 
1346, when Edward III authorized a 
toll to be paid by all who passed 
from St. Giles’ to Temple Bar, and 
toward Portpool, now Gray’s Inn 
Lane, London. The reason was that 
those thoroughfares had become 
impassable and there was no other 
means of financing their mainte- 
nance. 

* ” + 


First Toll Roads 


FIRST AMERICAN turnpikes 
were in Virginia, Maryland and 
Connecticut. Virginia’s first legal 
provision for toll roads appeared in 
1785. Extensive turnpike projects 
followed Maryland’s adoption of the 
toll method of financing, and as 
late as 1912 there were gates within 
the city of Baltimore. 


The old toll roads, of necessity, 
were main roads, since there had 
to be sufficient traffic to justify 
them. They had much in common 
with some of the methods of 
financing today inasmuch as they 
were paid for by the traffic. The 
gasoline tax and various motor- 
vehicle levies perform the same 
function today. The local or sec- 
ondary then as now were 
financed through general taxa- 
tion. There was no limit on the 
toll road franchises and they 
were finally acquired by outright 
purchase. 

The old toll gates were primitive 
creations. Usually they were not 
gates, like the sturdy bars that 
guard present-day railroad cross- 
ings or drawbridge openings, but 
merely hardy, raw saplings that 
were lowered as a vehicle ap- 
proached. In Pennsylvania toll gates 
averaged one in 18 or 20 miles, 
while in Ohio they confronted the 
traveler every 10 miles. 

* * * 


Extensive Road 

THE PHILADELPHIA and Lan- 
caster Co. built the first extensive 
turnpike in the United States. This 
corporation was authorized to 
charge a toll against “any person 
riding, leading, or driving any 
horses, cattle, hogs, sheep, sulky, 
chair, chaise, phaeton, cart, wagon, 
wain, sleigh, sled, or other carriage 
of burden or pleasure.” 


The old toll road was the product 
of a primitive civilization. The 
present day will not see its like, 
even though the express highway 
upon which tolls are charged is cre- 
ated on a similar scale. 


Winter Heads Up 
Kansas Group 


TOPEKA, Kans.—M. S. Winter 
of Winter Chevrolet Co., Lawrence, 
Kans., has been named as chairman 
of the executive committee of the 
Kansas Motor Car Dealers Assn. 


Others elected to the committee 
include: Harry B. Russell, Russell 
Motor Co., Junction City; G. N. 
Waddell and O. W. Davis, Davis 
Motor Co., Kansas City; R. D. Mc- 
Kay, McKay Motor Co., Wichita; 
Lloyd W. Scott, Scott-Puffer Motor 
Co., Willard Noller, Mosby-Mack 
Motor Co., and association manager 
Roscoe Hambric, all of Topeka. 








‘‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 
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AUTOMOTIVE DEALERS REPORT... 
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say these dealers giving 


COUNTRY GENTLEMAN A 171% LEAD* 


over the next highest rural magazine 
| kk ok 


ce, 


e- 


| Automotive advertisers know the advantages of going 
direct to **The best people in the Country.’’ They 
e, invest more advertising dollars in Country 


he Gentleman than in any other farm magazine. 


N *According to a recent nationwide survey by R. L. Polk & Co. 







No. ] with FARMERS « RURAL DEALERS ¢ ADVERTISERS 
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Nash Motors Division, Nash-Kelvinator Corporation, Detroit 





Nash and Nash Dealers are on the move! With two great cars, a grand 
dealer organization, and outstanding advertising like this poster, it’s no 


wonder that family after family is switching to Nash everywhere! 


Nash— Great Cars Since 1902—Going places fast! 
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Double Campaign 


Oldsmobile will run two separate 
magazine campaigns in 1948, ac- 
cording to D. E. Ralston, general 
sales manager. One will promote 
the new Futuramic line, and the 
second will plug Oldsmobile’s two 
“Dynamic” 60 and 70 series. 

Incidental illustrations of mod- 
ernistically designed buildings by 
leading architects will convey 
the Futuramic idea in the series 
98 ads. The Dynamic theme will 
revolve around the Hydra-Matic 
feature, with accompanying art 
depicting some of America’s fa- 
mous highway drives. 

Newspaper ads will also give 
large play to Hydra-Matic drive, 
which is available on all Olds- 
mobile models this year. Special 


—Auto Advertising — 


Packard and Oldsmobile 
Announce Campaigns 


By Bob Finlay 


one-minute movies and radio spots 
have been produced, and Oldsmo- 
bile will also schedule 24-sheet 
posters and painted bulletins, fea- 
turing the new Futuramic models 
and Hydra-Matic. 

First car in its price range to 
enter video, Oldsmobile will con- 
tinue in the new media in 1948. 
Metropolitan New York dealers 
are currently sponsoring NBC’s 
“Review of the News” over 
WNBT. 

Ralston said that the new name 
“Futuramic” has caught on from 
coast to coast. 


Packard Ads 

Packard will use more “home- 
town advertising” in 1948 than at 
any time in its 49-year history, 


says Hugh W. Hitchcock, director | Facsimile 


of advertising. He added that the 
company’s schedule for national 
magazines also have been _ in- 
creased. 

Packard’s home-town advertis- 
ing program is now underway, 
with 1,230 newspapers across the 
country carrying an advertise- 
ment on the all-season heating 
and ventilating system of Pack- 
ard’s three all-new 1948 eights. 
The same newspapers, located in 


A large-scale daily public dem- 
onstration of facsimile-radio 
transmission of a newspaper—has 
been started by the New York 
Times. Facsimile recorders have 
been placed in the radio depart- 
ments of 14 New York depart- 
ment stores where customers are 
able to see facsimile editions of 
the Times as they are trans- 
mitted and printed. 


1,192 cities, will run a second ad- Tough on Cops 


vertisement on the power and 
economy of the new Packards the 
week of March 8. 

“Right on the heels of these 
will be a color poster appearing 
on 5,707 billboards for 30 days,” 
Hitchcock said. 

Hitchcock revealed Packard's 
budget for national magazine ad- 
vertising in 1948 is 16 percent 
greater than in 1947. 

Among magazines on the new 
schedule are Saturday Evening 
Post, Life, Collier’s, Time, News- 
wek, New Yorker, Fortune, Town 
& Country, Holiday, Harper’s Ba- 
zaar and Vogue. 

Young & Rubicam is handling. 


That-new Hudson is said to be 


| hard on the police. The Spring- 


field (Mo.) Leader & Press re- 
ports that a thief who stole one 
outdistanced the police twice. 


Davis Agency 

Selection of W. B. Geissinger & 
Co., Los Angeles, to initiate and 
direct national and dealer coopera- 
tive advertising for the Davis, 
called by Davis the world’s first 
three-wheel automobile, was an- 
nounced last week by Jack Adams, 
public relations and advertising 
director of Davis Motorcar Co., 
Van Nuys. 

Initial advertising will concen- 
trate on large newspaper space to 





BUTLER 






Descale 


ELIMINATES RUST — KEEPS COOLING TI ON 





repeat 


Make this small investment pay big 
dividends for you in greater customer 
satisfaction and good-will that builds 
business. 
Jobber about it, or write direct to: 
Butler Engineering Co., 2626 Rousseau 
Street, New Orleans 11, La. 





I bene s . 
Fair Trade Laws have been enacted. 


Ask your Butler 


NOW ONLY 
$2.95 each 


Sold under Fair Trade 
Agreement in States where 









Guarantee Your Customers Trouble-Free 
Cooling Systems Right From the Start! 


Now you can make a hit with new customers for a smaller investment than ever 
. . . by installing a Butler De-Scaler in the radiator of every new car, truck, bus 
or tractor you sell . . . and end cooling system troubles before they even start! 


NEW LOW LIST PRICE—ONLY $2.95 


[acreceet demand as a result of a national advertising campaign combined 
with new production methods has lowered the price of the amazing Butler 
De-Scaler from $4.95 to only $2.95. 
Already a proved success in the fleet field, the De-Scaler prevents rust and 
scale from ever forming in the new car's cooling system. KEEPS WATER 
CRYSTAL CLEAR. Eliminates over-heating of engine, reverse block flushings, 
saves expense of breakdowns, overhauls and repairs. 


The Butler De-Scaler is guaranteed 
on a money-back basis for one year 
or 25,000 miles. 


| f i 
iss 


EASY TO INSTALL 


Installed in radiator hose or radiator accord- 
ing to simple instruction, Butler De-Scaler’s 
galvanic cell action dissolves scale and rust 
in old systems, prevents their formation in 


new ones. Keeps water crystal clear. 


Butler De-Scaler Model ATI covered 


by U. S. Pateat No, 2,424,145. Other 
U. S. and foreign patents pending. 





announce dealership appointments 
in key cities. Campaign will start 
with introductory showings in San 
Francisco, Seattle, Portland, Ta- 
coma, Spokane, Salt Lake City, 
Denver and other Pacific Coast 
and Western cities during March, 
and will extend to Midwest and 
Eastern dealership areas as fast 
as production permits. 

Davis says scheduled production 
of 50 cars a day will start rolling 
off the line late this month. First 
consumer deliveries are promised 
for early April. 

Adams says an intensified local 
newspaper campaign, supported by 
strong national advertising, will 
follow announcement insertions. 


Congestion 


Ed Kimball, of Parade’s Detroit 
office, sends along an advance copy 
of the Feb. 29 issue, which deals 
with the big-city traffic problem. 
That’s one the industry is working 
on in order to prevent congestion 
from fencing in the auto market. 


Cresmer & Woodward 


Merger of Williams, Lawrence & 
Cresmer and John B. Woodward, 
Inc., is said to make the new firm 
of Cresmer & Woodward, Inc., one 
of the top three companies in the 
field of national newspaper adver- 
tising. 

The consolidation provides a 
coast-to-coast network for the new 
firm. All but one of the news- 
papers represented by Woodward 
are published in the East and 
South, while the majority of the 
newspapers on the Williams, Law- 
rence & Cresmer list are on the 
West Coast. 

Principal partners in the new 
organization are William T. Cres- 
mer, chairman; Leonard L. Mar- 
shall, president and treasurer; Del- 
wyn J. Worthington and Roy L. 
Rubel, executive vice-president. 
Fully staffed offices in New York, 
Detroit, Chicago, San Francisco 
and Los Angeles are each man- 
aged by officers who have been 
associated with one of the firms 
for over 20 years. 


Studebaker 


With more than three million 
four-color folders being distributed 
to prospects by dealers, Studebak- 
er’s direct mail program has 
proved itself an important phase 
of the company’s truck advertising 
activity. 

Each of the six folders in the 
current program on truck sales 
and service promotion is personal- 
ized with a picture of the dealer's 
premises, his address and slogan. 
R. G. Hudson is manager of Stude- 
baker’s truck division. 


K-F Dealers 

John Nesbitt, called “America’s 
greatest storyteller,” spins his daily 
yarn for Kaiser-Frazer dealers in 
the Detroit area. His program, 
“The Passing Parade,” is aired five 
times weekly, Monday through Fri- 
day, at 5:15 p.m. over radio station 
CKLW. The broadcast is beamed 
over Mutual as a network coopera- 
tive program. 


Names 

Appointment of U. Sykes Moz- 
neck, of Ludlow Park, Fairfield, 
Conn., as sales promotion manager 
of the Casco Products Corp. has 
been announced by Joseph H. 
Cone, president. 

Kenyon & Eckhardt, Lincoln- 
Mercury’s new ad agency, held 4 
luncheon in Detroit the other day 
to introduce Dwight Mills, execu- 
tive vice-president, and William B. 
Lewis, vice-president and L-M ac- 
count supervisor, to the press. 

James Henry Gill has joined the 
creative-contact staff of Marshall 
Templeton, Inc., Detroit creator 
and producer of visual training 
programs for sales, service and 
public relations. 

Robert E. Hart is now associated 
with David E. Sampson tn the’ De- 
troit office of Jann & Kelley, news- 
paper representatives. 

Franklin A. Miller, sales man- 
ager for Grey-Rock products of 
the U. S. Asbestos division of Ray- 
bestos-Manhattan, Inc., has been 
appointed head of the corporations 
new department of marketing and 
merchandising. Replacing Miller as 
sales manager will be James A. 
Wheatley jr. 

Gifford Plume, advertising sales 
manager of True, announces &p- 
pointment of Dennis J. Perkins 45 
advertising promotion manager. 
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Dealer 





Coffee on House as Loew 


Opens for Studebaker 


Loew Motor Co. (Studebaker), 
Rice Lake, Wis., recently opened 
its new dealership. Coffee and 
doughnuts were served for two 
days. Austin Loew is the president 
and general manager, with Clar- 
ence er as parts manager 
and Roy Hegan shop foreman. 

* + * 


Orlando Motors (Dodge) 


Buys Lot for Expansion 

Orlando Motors Inc. (Dodge- 
Plymouth), Orlando, Fla., will ex- 
pand its sales department and ga- 
rage within the next three to six 
months, according to B. C. Kuenz, 
president. A lot 90 by 250 feet in 
the rear of the present building has 
been purchased for $20,000. 


Drumbeating 
K-F Dealer Donates Uniforms 


To High School Band 


D. W. McLendon, manager of 
Luling Motors (Kaiser - Frazer), 
Luling, Tex., is promoting the Lul- 
ing high school band with every 
car he sells. 

McLendon said he will make a 
present of a brand new uniform 
to the band for every Kaiser-Fraz- 
er sold here during February. 

He added that if the band’s quota 
of new uniforms isn’t filled in Feb- 
ruary, he will extend his offer 
through March. i 


Powell Plans New Home 
For Olds Dealership 


R. Glen Powell, owner and man- 
ager of Powell Motor Co., Lincoln- 
ton (N. C.) Oldsmobile dealer, has 
announced plans for construction 
of a brick, cement and steel ga- 
rage building on a 3%-acre tract. 

Work of leveling and excavating 
the site will begin in the near fu- 
ture, Powell said. Plenty of space 
for parking and a used-car lot will 
be available and the new structure 
will be equipped with the latest 
in auto repair and service equip- 
ment, along with showrooms and 
offices, he added. 

* 


+ * 


Adams Leases K-F Building 


For Pontiac Showroom 


G. C. Adams Auto Co. (Pon- 
tiac), Bennetsville, S. C., has 
leased a building at McColl and 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
franchised dealer—avaliable 
mechanics and salesmen—the 
they contain will be valu- 
when the “chips are down’’ and 
competition arrives. 
KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 | 
postpaid. , 
AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
Mechanics. Cloth binding. $4.50 postpaid 
DEALER BUSINESS COUNSEL. Financia! 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel. 
Dealer Business 
DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and | 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 
FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-boupd, $2; cloth-bound, $3. 
YMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, @, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
dleth-bound, $3 postpaid. ae 
Y LIFE, HIS WORK, 
GIS GENIUS. By Wm. A. Simonds. Re- 
Printed by Floyd Clymer. Deluxe edition, 
% postpaid. 
INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 {llustrations. 
oe edition, $5 postpaid. Paper bound. 


LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
postpaid. 

MOTOR MEMORIES. A saga of whirling 
— by Eugene W. Lewis. $3.50 post- 


FLOYD OLYMER’S INDEPENDENT TEST 


CARS. 











BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 36, MICH. 


Doings 


Liberty Sts. formerly occupied by 


| W. M. Newton as Kaiser-Frazer 


dealer and is using it as show- 
room and office space. The ad- 
joining building which Adams 
had been using as a retail out- 
let will be used as parts room, 
paint shop and garage. 

+ * * 


Five Texas Auto Firms 
Are Granted Charters 


Records in the office of the sec- 
retary of state indicate the recent 
incorporation in Texas of five au- 
tomobile companies. 

Lewis Motors was chartered in 
Pampa by W. Lewis, LaVera Lewis 
and O. W. Alliston with $15,000 cap- 
ital stock. 

Bill Moyer Nash Co. was char- 
tered in McAllen with $10,000 capi- 
tal stock by Miomah E. Sealy, 
Jeannette A. Byrnes and R. N. 
Gresham. 

Oil Field Motor Co. was char- 
tered in Borger by R. R. Rogers, 
H. L. Whitaker and H. M. Oswald 
with $8,000 capital stock. 

Reeves Chevrolet Co. was char- 














LUMITE DIVISION, Chicopee Manufacturing Corp. 
47 WORTH STREET, NEW YORK 13, N. Y. 
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tered in Hemphill by Wayne 
Reeves, J. B. Edens and Gordon 
Reily with $27,000 capital stock. 
Reeves Olds was chartered in 
Pampa by F. M. Culberson, Ralph 
Dunbar and Jess E. Reeves with 
$40,000 capital stock. 
* * * 


Mark Leach Inc. Opens 


For L-M in Detroit 

Mark Leach Inc. has opened for 
business at 10124 Grand River Ave. 
as Detroit’s newest Lincoln-Mercury 
dealer. 

Officers are Mark Leach, owner 
and president; H. R. Miller, sales 
manager; Pat Clancy, service man- 
ager, and Tom Sweeney, parts man- 
ager. .. 2: * 


Austin Names Outlet 
In Philadelphia 


L. B. Hooley, vice-president of 
Austin Motor Co. Ltd. (England), 
announces the appointment of 
Automobiles Direct, 5818 Torres- 
dale Ave., Philadelphia 24, Pa., as 
a dealer for British Austin auto- 


mobiles. 
* os + 


New Buick Firm Opens 


In Monroe, Ga. 
Georgia Motors, Inc., is the new 


: 4 ! 


ASTIC 


Gra ae Ment || 


Ta and 


FABRICS: 


fast colors wid 


pe en eT 








THE NEW BRANCH in suburban Clayton of L. M. Stewart Inc. (Chrysler-Plymouth), 
St. Louis, has a total floor space of 13,000 square feet. The colonial design is in keeping 
with the construction of the other new business buildings in the community, according to 
L. M. Stewart, president of the dealership. 





Buick dealership in Monroe, Ga.,|manager, and Edna B. Nunnally, 


at 111 E. Spring St. office manager. 

The firm includes in its opera- Pe 
tions a completely equipped parts 
department and service department 
for all makes of automobiles and 
trucks. Warren C. Thurmond is 


Ginsberg Names Clark 
A. B. Clark has been appointed 
general service manager for Nash 


president; Curtis M. Johnson, man- | Miami (Fla.) Motors, Inc., accord- 
Saxon, service |ing to Charles Ginsberg, president 
parts 'of the company. 


Austin A. 
Tom Freeman, 


ager; 
manager; 






How to Sell 


MORE 


Seat Covers 










* Irisist upon the LUMITE 
label on ALL the plastic seat 
covers you sell... for this label 
assures you of an amazing new 
fabric that is stainproof, scuff- 
proof...that has actually 


NEVER WORN OUT! 


You’ve never seen anything 
like it! Here are beautiful, color- 
fast patterns that can never stain 
or run... are easy-ta-clean, 


luxurious to touch! 


















Yes, your customers will buy 
this amazing fabric because it 
fits better . . . looks better... 
lasts longer! To sell more seat 
covers than you ever imagined 
possible, be sure to specify 
LUMITE next time you order 
from your supplier. 
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ESPECIALLY DESIGNED FOR 
THE AMERICAN MARKET 


The features you look for in American cars you will 
find in the Hillman . . . plus many more. It has been 
superbly designed, inside and out, for the American 
market with standard American steering wheel posi- 
tion, gear shift, etc. 


CRAFTSMANSHIP 

You can tell your customers about the pin-point 
accuracy of British craftsmanship, such as gears cut 
to 1-10,000 of an inch, and precision parts polished 
like a diamond—with diamonds! 


QUALITY 

Genuine English wool and English leather uphol- 
stered interior . . . hand polished cellulose exterior 
finish, exceptionally long lasting. 


ECONOMY 
35 miles per gallon . . 
possible gas shortage. 


. a big point in the face of a 


@ The Hillman Saloon (4-door sedan) 


POWER 

The high compression engine floats on rubber— 
to deliver its concentrated energy with incredible 
smoothness. 


PICK-UP 


Synchromesh gears and Four Speed Finger Tip Shift 
for quick get-away, easy handling. 


COMFORT 

You can demonstrate Hillman Balanced-Ride Sus- 
pension to your customers—show how you ride be- 
tween the wheels, not over them. 

Extra-low pressure Dunlops add to the s-m-o-o-t-h 
riding comfort. 

Ever-Seal Treatment does away with squeaks and 
rattles. Custom-built sliding Sunshine Roof gives 
fresh air and sunshine. 


THESE are just a few of the 49 special features of 
the Hillman. Yes, even though you get 35 miles per 
gallon, you ride in custom-built-car comfort in the 
magnificent new Hillman! 


THE HILLMAN FRANCHISE 
A ONCE-IN-A-LIFETIME OPPORTUNITY 


When your dealer application is accepted, you auto- 
matically have four different types of cars for sale. 
A half-ton light Delivery Van (truck), ideal for 
butchers, grocers, etc., with remarkable economy of 
operation. A custom-built Station Wagon—a multi- 
purpose vehicle for city and country use—low license 
plate cost and upkeep! A smart, exclusive-looking 
Convertible. And the Hillman Minx Saloon—six- 
window, four-door sedan. The Delivery Van alone 
can add substantial truck business to your sales! 


YOU CAN PROMISE IMMEDIATE DELIVERY! 
No waiting! Shipments are arriving regularly from 
England, and immediate delivery can be made. 


SERVICE AND PARTS—24 HOUR DELIVERY 
No special tools or jigs are required in servicing 
Hillman cars . . . any garage or service station can 
install parts with standard tools. 24-hour parts de- 
livery made anywhere in the U. S. from extensive 
stocks in our central Factory Warehouse. 


“IT'S SMART TO OWN A HILLMAN” the personal car of forty-nine outstanding features 


OTHER 


@ The Hillman Drophead Coupe (Convertible) 


CARS IN THE 


© The Hillman Estate Wagon 


NHILLMAN 


LINE 


@ The Commer Light Delivery Van (% ton panel truck) 











— Kool Lid. of Cnyland 


cordially invites you to a 

















private showing of the brilliant new 


HILLMAN MOTOR CARS 


| at Essex House 
‘| 160 Central Park South + New York City 


4-7 p.m. Tuesday, March 16 + Main Ballroom 


Kuo weeks from now, automobile dealers will witness the unveiling of a line of 
motor cars new to the American market—but established since 1908 in England. 
This exciting new group of cars offers an unusual sales opportunity to the thought- 
ful dealer. Our representatives from England will gladly explain the complete 
details. You are cordially invited to attend... the Essex House, Tuesday the 


16th of March, in New York City. Why not mark it down on your calendar now? 


TT ES EN 


* England's largest producer of motor cars and trucks including: The Sunbeam-Talbot » The Humber « The Hillman ¢ Commer Trucks * Karrier Trucks 


HtkkM A N 


ROOTES MOTORS INCORPORATED 


Brewster Bldg., Queens Plaza, Long Island City, N. Y. 
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Toledo 
(Doc Greiner Sales. Auctions held every | '48— 
Thursday. Prices listed are for sale of | '42— 
Feb. 19.) *39— 


(Market here shows 92 
of 180 offerings at last sale.) 


'47—RM sedan, 1, $2,295. 


Used Car Auction Prices 


cars sold out 
"48 
BUICK "41 


*46—Super sedanette, 1, $2,000; 1, $1,960. "47 
'42—Special sedan, 1, $1,000. "46 
'41—Special sedan, 1, $925. 

CADILLAC "48 
'47—Sedan, 1, $3,310. 

CHEVROLET 46 
*48—1%-ton wrecker, 1, $1,850. "40 


'48—FM sedan, 1, $2,020; 1, $2,175. 

'48—Pickup, 1, $1,785. 

'47—FL aerosedan, 1, $1,905; 1, $1,925; 
5. 


1 


» $1,875. 
'46—FM sedan, 1, $1,570; 1, $1,450. 
'47—F™M sedan, 1, $1,750; 1, $1,905; 
1, $1,80.0 


1, $2,810. 
MERCURY 
Club coupe, 1, $2,150. 
Club coupe, 1, $1,010 
Sedan, 1, $795. 
OLDSMOBILE 
Sedanette, 1, $2,625. 
(98) sedan, 1, $765. 
PLYMOUTH 


-SD sedan, 1, $1,760. 
—Sedan, 1, $1,360. 


PONTIAC 
(8) sedan, 1, $2,560; 1, $2,605; 
1, $2,590. 
Streamliner sedan, 1, $1,720. 
Sedan, 1, $770. 
STUDEBAKER 


'47—Champion sedan, 1, $1,725. 
'35—Sedan, 1, $55. 


WILLYS 


'47—Station wagon, 1, $1,390. 


'46—SM sedan, 1, $1,430; 2, $1,250. 
'46—F'L sedan, 1, $1,740. 


'35—Sedan, 
*39—Coupe, 


*46—Custom sedan, 1, $1,560. 


'41—Sedan, 


'48—SD sedan, 1, $1,950; 1, $2,025; 
1, $1,850; 1, $1,995. 

*48—Pickup, 1, $1,650. 

'47—SD sedan, 1, $1,700; 1, $1,725; 


1, $1 


'46—SD sedan, 1, $1,500; 1, $1,410. 
50. 


'42—Sedan, 


*48—Commodore 8 sedan, 1, $2,800; 


1, $110. 
1, $475. 
DODGE 


1, $830. 
FORD 


,715. 





1, $900; 1, $8 
HUDSON 


(Horseheads Auto Auction. 
Friday. 


Horseheads, N. Y. 


Prices are for Feb. 13.) 


BUICK 


'47—Super sedan, 1, $2,310. 
'41—Sedan, 1, $1,075. 
*40—Sedan, 1, $800. 
'39-—Sedan, 1, $700. 


CADILLAC 


*38-—Sedan, 1, $650. 


CHEVROLET 


'48—Pickup, 1, $1,735. 

'48—FL sedan, 1, $2,280; 1, $2,350. 
'47—SM sedan, 1, $1,610; 1, $1,675. 
'46—F'L sedan, 1, $1,710. 
'41—Sedan, 1, $850; 1, $950. 
’39—Sedan, 1, $650. 





Sales every | 














TOM FROST (FORD-MERCURY), Warrenton, Va., presented a dual control training 


car to the Farquier county school board recently. 


Left to right, Frost; C. M. Bradley, 





superintendent of schools; L. E. Westsel, state trooper, and R. M. McCarty, Ford 
Motor Co., Washington. 
DE SOTO '47—SD club coupe, 1, $1,665. 
'46-—Sedan, 2, $1,760; 1, $950. '46—Deluxe sedan, 1, $1,495; 1, $1,570. 
DODGE "42 —Sedan, 1, $775. 
'48—Pickup, 1, $1,625; 1, $1,630. | '41—Coupe, 1, $660. ; 
'46—Custom sedan, 1, $1,580; 1, $1,655. ; PONTIAC 
'46—Pickup, 1, $1,000. | '40—Sedan, 1, $775. 
'41—Sedan, 1, $975. 
FORD Concord, Mass. 
'48——Deluxe sedan, 1, $1,880; 1, $2,000. 
'47—Deluxe sedan, 1, $1,565. (Concord Auto Auction, Inc. Sales held 
'46—SD sedan, 1, $1,325. | every Monday. Prices are for sale of Feb. 
’41—Sedan, 1, $750. | 16.) 
*328—Coupe, 1, Or. (Market here shows 77 cars sold at 
'36—Sedan, 1, $405. last sale.) 
$ GMC | BUICK 
'48—Pickup, 1, $1,680. | '47—Super sedanette, 1, $2,235. 
PLYMOUTH | '46—RM sedanette, 1, $1,700. 


'47—Deluxe sedan, 1, $1,560; 1, $1,690. 


“VACDRAULIC”’ 
and LATHAN 


Power Brake Equipment 
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Consult the 9 Distributor 





e-Ure Ww i 


CALIFORNIA 
Motor Rim & Wheel Service, Los Angeles 15 
Motor Rim & Wheel Service, San Francisco 9 


FLORIDA 
Power Breke & Equipment 


ILLINOIS 
Stone Wheel Incorporated .,...Chicage 16 
Peoria Wheel & Rim Company ....Peoria 3 
Ulinois Wheel & Brake Supply . . ingfleld 


INDIANA 
indidna Wheel & Rim Co..... Indianapolis 4 


National Brake Service ..... .Sevth Bend 6 
IOWA 

Stone Wheel Incorporated ...... Davenport 
Des Moines Wheel & Rim Co., 

Des Moines 12 
KENTUCKY 

. Auto Wheel & Rim Service ..... Lovisville 3 
LOUISIANA 

Southern Wheel & Rim ....New Orleans 13 
MARYLAND 

Alr Brakes & Controls ........ Baltimore 30 


ASSURES PROVEN PRODUCTS AT... 
KELSEY-HAYES WHEEL COMPANY 


MASSACHUSETTS 
New England Wheel & Rim ..... Boston 15 
MICHIGAN 
Rim & Wheel Service ............ Detroit 2 
Rim & Wheel Service ..... Grand Rapids 2 
MINNESOTA 
Wheel Company ..............565 St. Paul 
MISSOURI 


Borbein- Young & Company, Kansas City 8 
Borbein-Young & Company .... Springfield 


NEBRASKA 
Morgan Wheel & Equipment .....Omahe 2 
NEW JERSEY 
W. R. Bishop Automotive Co. .. . Bloomfield 
NEW YORK 
Frey, The Wheelman, Inc. ........ Buffalo 3 
Oakwood Motors .........000 Mt. Vernon 
Brakes Incorporated ............ New York 
Wheeler's Brake Service Poughkeepsie 
Frey, The Wheelman, Inc. . Rochester 7 
Colborun Wheel & Rim ........ Syracuse 4 


NORTH CAROLINA 


Carolina Rim & Wheel Company, Charlotte 1 
Carolina Rim & Wheel Company . . Raleigh 


DETROIT 32, MICHIGAN 


Wheels—Hub and Drum Assemblies—Brakes—"Vacdraulic” Brake Power Units—for Passenger Cars, Trucks, Buses— 


in your State: 


OHIO 
Motor Rim Manufacturers ...... .. Akron 
Rim & Wheel Service ....... Cincinnati 2 
Motor Rim Manufacturers ..... Cleveland 1 
Rim & Wheel Service Sey Ct 
| Wheel & Rim Soles Company .... Toledo 4 
OKLAHOMA 
Southwest Wheel Inc. ... Oklahoma City 1 


OREGON 
Auto Wheel Service ses. Portland 9 


PENNSYLVANIA 
Standard Wheel & Rim Company, Harri 
Thomas Wheel & Rim Co.. . Philadelphia 30 
Wheel & Rim Soles Company, Pittsburgh 13 


TENNESSEE 


Beller Wheel Brake & Supply... Memphis 3 
| Beller Wheel Brake & Supply .. . Nashville 
TEXAS 
Southwest Wheel inc. bescedies Dallas 2 
Southwest Wheel Inc. .... Houston 2 
Southwest Wheel inc. ......San Antonio 6 
VIRGINIA 
Power Brake Service ... ..... Richmond 3 
WISCONSIN 


Badger Trailer & Body Corp., Milwaukee 4 





made by Kelsey-Hayes' 4 Michigan Planis and Windsor-Canada Plant ¢ “Magdraulic” Electric Brakes @ “Lathan” 
Vacuum Power Brake Equipment for Tractor-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Plant ¢ 
Wheels—Hubs—Axles—Parts for Farm implements—made by Kelsey-Hayes' French & Hecht Plant at Davenport, lowa. 





om 


''41—Super sedan, 1, $860. 


Kelsey-Hayes’ Lathan 
Deluxe “Finger tip” Hand- 


Control Valves for trailers are 
considered the best available. 


Kelsey-Hayes' Vacdraulic 


Superior Power Units, with feather- 
touch control, have valves all 
other moving parts sealed inside. 





Kelsey-Hayes' Lathan 
Conversion Valves, operating 


trailer air-suspended power 


chambers, are nationally proven. 





Kelsey-Hayes' Lathan 


Power Chambers, in use 20 years, 
are universally adopted, 





Kelsey-Hayes’ Lathan 


Vacuum Reserve Tanks for trailer 
bower brakes are most dependable. 


*39—Special coupe, 1, $540. 


"42 


41 
"48 
"47 


"46 
| '42 


"48 


| "41 





"48 
"41 
31 


"47 


*41- 
'40 








‘ 6619 Euclid Ave. 


*48- 
*41- 


"47- 
*38- 


*40- 


*40- 
'36—(120) sedan, 1, $125. 


'48- 


(Auto Auction Sales. 
| Tuesday. 
(Market here shows dealers in the 
mood to buy. 
same as 
week’s sale had about 500 representa- 
tives in attendance, with Southern rep- 
resentations predominating. 
cars sold out of 105 offerings.) 


*39- 


| *47— 


*39—Sedan, 
'37—-Sedan, 


(Dixie Auto Auction Sales. 
drep, 
Prices are for Feb. 9.) 

(Market here 

No great 

Last sale sold 60 cars out of 167 offer- 


CHEVROLET 


*48—One-ton pickup, 1, $1,600. 
*48—Half-ton pickup, 1, $1,555; 1, $1,560 


1, $1,537. 


'47—SM club coupe, 1, $1,700; 1, $1,650. 
'47—F LL sedan, 1, $1,860; 1, $1,900. 
'46—SM sedan, 1, $1,450. 

*42—MD sedan, 1, $1,150. 

'41—SD sedan, 1, $890; 1, $935; 1, $755 
'*40—SD sedan, 1, $775; 1, $550; 1, $510. 
'39—Sedan, 1, $600. 

'38—Business coupe, 1, $410. 


CHRYSLER 


'48—Windsor sedan, 1, $2,500. 


CROSLEY 
—Convertible, 1, $150. 
DE SOTO 
—Deluxe culb coupe, 1, $2,325. 
GE 


—Business coupe, 1, $735. 
Sedan, 1, $525. 
FORD 
—SD sedan, 2, $1,825; 1, $1,875. 


'47—Half-ton pickup, 1, $1,060. 


SD club coupe, 1, $1,705. 


'46—Deluxe sedan, 1, $1,225; 1, $1,275. 
'46—Sedan delivery, 1, $1,375. 
—Business coupe, 1, $1,250. 

—Club coupe, 1, $790. 

'41—Sedan, 1, $785; 1, $750. 
'40—Sedan, 
’39—Sedan, 
'38—Sedan, 
’36—Sedan, 
’35—Panel, 1, $200. 
’31- 


1, $775. 
1, $600. 
1, $375. 
1, $330. 


—‘‘A’’ coupe, 1, $135. 
Sedan, 1, 


—Zephyr sedan, 1, $400. 
MERCURY 


—Sedan, 1, $875. 


NASH 


'41—Ambassador sedan, 1, $775. 


PACKARD 
—(110) sedan, 1, $700. 


PLYMOUTH 


'47—SD sedan, 1, $1,500. 
*47—SD culb coupe, 1, $1,710. 
’41—Sedan, 1, $900; 1, $715. 
'39—Sedan, 1, $525. 


PONTIAC 
-Torpedo 6 sedan, 1, $2,425. 


'48—Streamliner 6 sedan, 1, $2,400. 


—(6) sedan, 1, $1,035; 1, $1,055; 
1, $970; 1, $975. 


'41—-(8) sedan, 1, $1,005. 
"40—(6) sedan, 1, $650; 1, $695. 
'37—(8) sedan, 1, $200. 


STUDEBAKER 


'47—Champion business coupe, 1, $1,540. 
'42—-Champion sedan, 1, $825. 
’41—-Sedan, 1, $725. 


MISCELLANEOUS 
~GMC FC-152 %-ton pickup, 1, $1,600 
-GMC FC-102 %-ton pickup, 1, $1,360. 
-International K-3 panel, 1, $560. 
Henney hearse, 1, $160. 


Louisville 


Prices are for Feb. 17.) 


Prices remain about the 


past several weeks. Last 


Sixty-five 


BUICK 


'47—Super sedanette, 1, $2,500. 
'39—Special sedan, 1, $1,000. 


CHEVROLET 


'48—FL aerosedan, 1, $2,300; 1, $2,440. 
'47—F™M sedan, 1, $1,700; 1, $1,555. 
'46—F™M sedan, 1, $1,460. 

'46—F'L aerosedan, 1, $1,700; 1, $1,750. 
'42—FL aerosedan, 1, $1,030. 

*41—MD sedan, 1, $525. 

'40—Sedan, 1, $1,055; 1, $880; 1, $830; 


1, $685. 
DODGE 
-Sedan, 1, $500. 
FORD 


*48—SD club coupe, 1, $1,960. 
'48—SD sedan, 1, $1,950. 
—S8D sedan, 1, $1,740. 

| '46—SD sedan, 1, $1,495. 
'41—Sedan, 1, $975; 1, $770. 
*39—-Sedan, 


1, $780. 
MERCURY 
1, $1,900. 
OLDSMOBILE 
1, $545. 
1, $410. 
PLYMOUTH 


-Sedan, 


'46—SD sedan, 1, $1,400. 
| '41—Sedan, 1, $810. 
*39—Sedan, 1, $450. 
'37—Sedan, 1, $365. 


PONTIAC 
-Sedan, 1, $995. 


-Coupe, 1, $720. 


Birmingham 
R. A. Wal- 


owner. Sales held every Monday. 


shows '48s selling well. 
demand for earlier models. 


ings.) 
BUICK 
'47—Super sedan, 1, $1,850; 1, $2,150; 
1, $2,480. 
CADILLAC 


'42—Sedan, 1, $1,650. 


‘47 


"47 


"47 


CHEVROLET 
FL sedan, 1, $1,800; 1, $2,000; 
1, $1,930. 
-FL aerosedan, 1, $1,900; 1, $2,010; 
1, $2,020. 


-SM station wagon, 1, $2,000. 


'46—FL sedan, 1, $1,395; 1, $1,525. 


| +42 


"41 


Sedan, 1, $900. 


MD sedan, 1, $1,050; 1, $905; 
1, $890; 1, $835. 


(Continued on Page 25, Col. 1) 
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Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


$145 


FOB Cleveland, Ohio 


4 alan 7 
i 





Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
Cleveland 3, Ohio 





Auctions held every 
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PLYMOUTH 
'48—SD sedan, 1, $2,075. 





Used Car Auction Prices ‘ISD converte, 2,050, 


'41—Sedan, 1, $825. 


(Continued from Page 24) PONTIAC 


*40—Club coupe, 1, $750. 
*40—Sedan, 1, $700. 
DODGE 
*48—Club coupe, 1, $2,310. 
'46-——Custom sedan, 1, $1,660; 1, $1,550. 
FORD 
'48—(6) club coupe, 1, $1,835. 
'48—SD club coupe, 1, $2,025. 
'48-—-SD sedan, 1, $2,025; 1, $2,030; 
1, $2,000; 1, $2,050. 
'47—(6) sedan, 1, $1,550. 
'47—SD sedan, 1, $1,680; 1, $1,800. 
'46—SD sedan, 1, $1,430. 
'41—-Sedan, 1, $960. 
'40—Sedan, 1, $725. 
HUDSON 
'48-—Commodore sedan, 1, $2,650. 
MERCURY 


'48-—Convertible, 1, $2,070. 
'48—Sedan, 1, $2,250; 1, $2,200. 
'47—Club coupe, 1, $1,950; 1, $1,975. 
OLDSMOBILE 
'46—(76) sedan, 1, $1,600. 
PLYMOUTH 
'48-—SD sedan, 1, $1,980; 1, $2,025. 
'47—SD club coupe, 1, $1,800. 
'46—SD sedan, 1, $1,550. 
PONTIAC 
'48—(6) sedan, 1, $2,525. 
'47—(8) sedan, 1, $2,250; 1, $2,130. 
'47—(6) sedan, 2, $2,050. 
'46—-(6) sedan, 1, $1,675. 
STUDEBAKER 
'47—Land Cruiser sedan, 1, $2,010. 


Valdosta, Ga. 


(Tom Hewitt Auto Auction Sales. Auc- 


81,500 Sought 
By Denver Buick 
In Resale Test 


DENVER.—The first damage suit 
in this city involving the resale of 
a new automobile obtained at list 
price from a new-car dealership has 
been filed in Denver district court. 

Denver Buick, Inc., through At- 
torney Charles Rosenbaum, filed a 
suit asking for $1,500 damages 
against J. W. Cosgriff of Denver, 
claiming that the latter resold a 
new Buick on Feb. 7 for $3,000, only 
one day after he had purchased it 
from Denver Buick, Inc., for $2,- 
703.75. 

Cosgriff, the complaint alleges, 
sold the automobile to Elwood Ed- 
wards, a Denver used-car dealer, 
and the latter resold it within a few 
days to a Goodland (Kan.) resident 
for $3,295. 

The complaint alleges that when 
Cosgriff purchased the automobile 
from Denver Buick, Inc., he signed 
a contract agreeing to pay the com- 
pany $500 damages if he sold the 
car within six months for profit 
without first offering it for sale to 
the company at cost, less 1% per- 
cent per month for depreciation. 

In addition to the $500, the com- 
pany is asking for $1,000 exemplary 
damages. The complaint charges 
that Cosgriff purchased the auto- 
mobile with the express intent of 
reselling it immediately for his own 
personal gain. 

The suit contends that it is the 
national policy of the Buick com- 
pany to sell automobiles only to 
persons who need them for their 
own use and not for immediate 
resale. 


Pa. ‘Satisfied’ 
With Loan Law 


HARRISBURG, Pa.— (UTPS) — 
State regulation of financed auto- 
mobile sales has been “entirely 
Satisfactory” since it went into ef- 
fect last August, it was reported 
last week by Charles N. Fritz, di- 
rector of the enforcement bureau 
in the state department of bank- 
ing. 

Fritz said 15 complaints had 
been brought to his attention since 
the automobile financing law went 
into effect, but no grounds for 
prosecution were discovered. Only 
a few slipups were caught in 2,506 
dealer-buyer contracts examined 
by the bureau and “no flagrant vio- 
lations” appeared, he stated. 





Shanks Named President 


In Terre Haute District 


TERRE HAUTE, Ind. — Clifford 
Shanks of Terre Haute has been 
elected president of the local dis- 
trict of the Automobile Dealers’ 
Assn. of Indiana, Inc. 

Other officers are Teal Whitaker, 
Sullivan, vice-president, and Harry 
Adams, Terre Haute, secretary and 
treasurer. 


Rofinot Is Potentate 


Roy Rofinot of Harms Rofinot 
Chevrolet Co., Spokane, Wash., has 
been elected potentate of El Katif 
temple of the Mystic Shrine. 































'48—Streamliner sedan, 1, $2,630. 
tions held every Friday. Prices are for | +4¢ sedan, 1, $1,800. 
Feb. 13.) 
(Market here can be considered good. . STUDEBAKER . 
ears sold t of 249 offerings.) 48—Land Cruiser sedan, 1, $2,630. 
196 ware ’ : '48—Commander sedan, 1, $2,600. 
BUICK '48—Champion RD sedan, 1, $2,100. 
'47—Super convertible, 1, $2,460. 
'47—Super sedan, 1, $2,410; 1, $2,400; | 





1, $2,225. | Miami 
+7 — , 1, $1,925. : 
so Bedensine 1 Ss oee. } (Miami (Fla.) Used Automobile Dealers 
, CADILLAC |} Assn. Auctions held every week. Prices 
'41—Sedanette, 1, $1,550. jare for Feb. 23.) 
HEVROLET | (Market here shows volume above last 
'47—FL > 1, $2,050 week, prices down. The Miami asso- 
A) ae a ks 970. ciation has set up this auction to ac- 
47—FL sedan, 1, $1,970. commodate dealers or tourists who 
;46—SM sedan, 1, $1,635. drive South for the winter and wish 
'46—Club coupe, 1, $1,600. to sell their cars rather than drive 
,S2—Bedan, 1, 2926. back North. Last sale had 200 in at- 
41—Sedan, 1, $905. tendance. 60 cars offered for sale, 38 
DE 8sOoTO sold.) 
*47—Suburban a BUICK 
, ” '47—(51) sedan, 1, $2,300. 
Ss '47—(56) convertible, 1, $2,375. 
. FORD : '46—(56) convertible, 1, $1,875. 
ae wre. $2,000; 1, $1,970; '41—Special sedan, 1, $1,010. 
'47—-SD sedan, 1, $1,730. CADILLAC 
'46—SD sedan, 1, $1,625. | '47—(62) sedan, 1, $3,300. 
'41—Sedan, 1, $900. | '41—(61) sedan, 1, $1,410. 
’39—Sedan, 1, $875 | CHEVROLET 
HUDSON = 1, $2,108. 
'48—Commodore (8) sedan, 1, $2,600. BR arene am ag ig yy 
; EANOGLN '47—FM sedan, 1, $1,630. 
46—Sedan, 1, $1,675. : '46—Convertible, 1, $1,615 
MERCURY | '41—Club coupe, 1, $940. 
DODGE 


NASH 
'46—Sedan, 1, $1,400. 


'46—Sedan, 1, $1,500. | 
'37—LaFayette sedan. 1, $600. 


’47—custom sedan, 1, $2,150. 
'38—Sedan, 1, $390. 
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A NIGHT VIEW of the new dealership of Sadowski Bros. Motor Sales (DeSoto- 
Plymouth), Donora, Pa. Modern functional design and materials have been put to 
good use here. 





FORD . * 
'48—SD sedan, 1, $1,900. Chicago Assn. Signs Up 
'47—SD sedan, 1, $1,725. <6 
'40—Sedan, 1, $710. Five More Dealers 
tedihe CHICAGO.—Five new-car deal- 
'48—Commodore 8 sedan, 1, $2,800. ers have been added to the roster 
"t—Gotan, 1, Oe oony of the Chicago Automobile Trade 
'48—Sedan, 1, $2,100. . Assn., it was announced last week 
wehen ae by William D. Reagan, president, 
NASH who added that membership in the 
41—"'600"" sedan, 1, $675. 
41—*'600"’ se mm, 3 a con association is at a new high. 
'47—Sedan, 1, $1,810. The five acquisitions are Jack- 
'41—Sedan, 1, a son Motors, Inc. (Lincoln-Mer- 
'47—Streamliner (8) sedan, 1, $2,150. cury); Oakley Motor Co. (Lincoln- 
'36—Sedan, 1, $210. Mercury); Ritz Central Motors, 
STUDEBAKER Inc. (Ford); Shoreline Chevrolet 
ee Sales, Inc., and West Side Buick, 
| '41—Coupe. 1, $425. Ine. 





When it comes to Brakes... 


... ut it up to 





BIRTHPLACE OF 


Trace the history of automotive braking, and you 
almost trace the history of Bendix.* A good part 
of braking progress has been Bendix progress— 
and will continue to be in the future. For Bendix 
Products never gives up its search for better 
ways to stop, and more economical ways to 


endix Products 


BETTER BRAKES 


build quality braking. Regardless of the type of 
vehicle, put your braking problem up to Bendix 
Products! You'll soon see what experience and 
engineering imagination can combine to do. 


” 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, INDIANA 


: 
aviaTion coaroRation 


¥-(1epa 


PRODUCTS 
DIVISION 


OVER 7 OUT OF 10 AUTOMOTIVE VEHICLES EVER 





*REG. ¥. S. PAT. OFF 


BUILT HAVE BEEN BETTER BECAUSE OF BENDIX 











, $2, 333; stat. wag., $2,805 
onémnsten— 4-4". sed., $2,232; ‘o-ar. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 


et ak oe Ge 61—4-dr. sed., 
$2,781; 
Series 60—4-dr. 
4-dr. sed., $4,471; 7-pass. touring 
7 7-pass. Tueeral, $4,887; 9-pass. 
sed., $4,368; 9-pass. bus. Imperial, 


DODGE— 
ar. sed., $1,512.75; 
Oustom—4-dr. sed., $1,607 
$1,681.25; spt. cpe., $1,002.25 conv. $1,- 
991; 8-pass. sed., $1,981. 

FORD — Deluxe ‘‘6’’—4-dr. sed., $1,- 
$269.78; 2-dr. sed., $1,211.89; bus. cpe., 
$1,154; Super Deluxe ‘‘6’’—4-dr. sed., $1,- 


371.87; 2-dr. sed., $1,308.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1, 32; Deluxe “V8 —4-dr. sed., $1,- 
345.56; 2-dr. sed., $1,287.67; bus. 


battan—4-dr. sed., $2, 711.50. 
HUDSON—Suaper ‘6’°—4-dr. sed., $2,- 
py tot sed., $1,952.75; spt. cpe., 
cpe., $1,889.50; Commodore 
Speier sed., $2,161; spt. cpe., $2,- 
136.75; Super “gr*—4-ar. sed., : 
2% cpe., $2,089; Commodore ‘ 
eed., $2,250; spt. cpe., $2,225.75. 
KAISER-—4-dr. sed., $2,104.21: 
—4-dr. sed., $2,455.57. 
LINOOLN—4-dr. sed., $2,553.62; 
(custom interior) sed., $2,721.96; 


Custom 


4-dr. 
club 


epe., $2,532.57; club (custom interior) 
cpe., $2,700.90; conv., $3,142.60; Conti- 
nental $4,661.59; 


“12 Cyl."*"—club cpe., 
conv., $4,745.72. 
MEROURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; conv., 
$2,002.20; stat. wag., $2,207.49. 
NASH — “600” Slipstream — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., & 399.05; Am- 
bassador Siipstream—4-dr. , $1, 778.95; 
Super Series—4-dr. on $1,508.05; 
sed., cpe., $1,459.05; Ambassador—i-dr. 
sed., $1,820.95; sed. cpe.. on" 762.95; stat. 


wag., $2,239.95; conv., $2,250. 

OBILE — Series “66” Six—4-dr. 
stand., $1,556; 4-dr. sed. deluxe, 
#001 2-dr. sed. stand., $1,513; 2-dr. 

deluxe, $1,655; club cpe. stand., $1,- 
sos: club cpe. deluxe, $1,628; convertible, 
$1,845; stat. wag., $2,456; Series ‘“68’’ 

-dr. sed. stand., $1,614; 4-dr. sed. 
deluxe, $1,755; 2-dr. sed. stand., $1,572; 
2-dr. sed. deluxe, $1,713; club cpe. stand., 
$1,546; club cpe. deluxe, $1,687; converti- 
ble, $1,903; stat. wag., $2,514; Series **76"’ 
Six—4-dr. sed. deluxe, $1,805; 4-dr. sed. 
stand., $1,659; 2-dr. sed. deluxe, $1,731; 
2-dr. sed. stand., $1,584; Series ‘‘78"" Eight 
—4-dr. sed. deluxe, $1,863; 4-dr. sed. stand., 
$1,717; 2-dr. sed. deluxe, $1,789; 2-dr. sed. 
stand., $1,643; Futuramic ‘96’’ Series— 
4-dr. sed. deluxe, ; 4-dr. sed. stand., 


1,453; sed. cpe. deluxe, $1,572; 
$1,438; 
$1,894; 
$1,647; 


sed., $1 
stand., ‘31, 484; club cpe., 
epe., $1,387; conv. deluxe, 
“g"'—4-dr. sed. deluxe, 
ged. stand., $1,559; 2-dr. sed., $1,- 
sed. cpe. deluxe, $1,620; sed. cpe. 
, $1,531; club cpe., i 485; bus. cpe., 
deluxe, $1, 941; Streamliner 
deluxe, $1,685; 4-dr. sed. 
stand., $1,698; sed. cpe. deluxe, $1,635; 
sed. cpe. stand., $1,547; stat. wag. deluxe, 
$2,312; stat. wag. stand., $2,235; Stream- 
timer *‘8’’—4-dr. sed. deluxe, $1,733; 4-dr. 
= stand, $1,645; sed cpe. deluxe, $1,- 
682; sed. cpe. stand., $1,595; stat. — 
deluxe, $2,369; stat. ‘wag. stand, $2, 


STUDEBAKER—Champion Deluxe—4-dr. 
eed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
cpe., $1,540.50; bus. cpe., $1,445.75; Cham- 
pion Regal Deluxe —4-dr. sed., ——— 
2-dr. sed., $1,587.75; spt. cpe., $1,614; 
cpe., $1,619.25; conv., $1,969.75; Ya 
mander Deluxe—4-dr. sed., $1,850.75; 2-dr. 
eed., $1,819.25; spt. cpe., $1,845.50; bus. 

Commander Regal Deluxe 


cpe., $1,750.75; 
4-dz. sed., ,972; 2-dr. sed, 61.900. 8: 
opt. cpe., ,966.50; bus. cpe., $1,872 


ownv., $2,326.28, lané cruiser, $2,148.50; 
















Automotive Finance .. . 


Short Side Increased 


By George Deery 
Staff Writer 

ENERAL MOTORS and Stude- 

baker were the exceptions in 
the downward trend in the short 
position among motor stocks on 
the New York Stock Exchange in 
the month ended Feb. 13, accord- 
ing to the Exchange’s report last 
week. 

Th short side in GM increased 
from 20,542 shares Jan. 15 to 23,374 
on the most recent reporting date. 
Studebaker’s increase was from 
5,375 to 5,533. 

Chrysler dropped from 31,030 to 
25,042 shares and Hudson from 
8,634 to 6,690. Goodyear increased 
from 3,300 to 5,092, while U. 8S. 
Rubber short sales receded from 
5,412 to 5,002. 

The sharpest gain in the short 
position among the oils was the 
increase by Gulf from 1,245 to 
4,600. Plymouth moved from 5,700 
to 5,949 shares and Sunray showed 


On GM, Studebaker 


a substantial drop from 5,744 to 
2,124. 

The short position for all types 
of issues covered in the report to- 
taled 1,226,304 shares compared 
with 1,248,526 on Jan. 15. Odd-lot 
dealer’s accounts showed a gain to 
76,583 from 58,095 on the January 
reporting date. 

* + + 

( NLY the chemical and petro- 

leum industries’ aggregate 
value of securities listed on the 
New York Stock Exchange had a 
greater value Jan. 31 than the 
market value of $4,814,632,145 for 
the automobile stocks, according 
to compilation by the Exchange. 

The value of the chemical 
stocks was placed at $8,538,282,- 
855 and those of the petroleum 
industry at $8,788,053,220. Other 
aggregate values were $4,681,126,- 
450 for the railroads and $502,- 
609,415 for the rubber companies. 

The average prices for the above 
classifications were: Automobile, 
$34.19; chemical, $55.12; petroleum, 
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Auto Stocks 
Feb. 21 
Chrysler ........ 54% 
Crosley . 6% 
General Motors . 52% 
Hudson ......... 15% 
Kaiser-Frazer ... 10 
Gh 2686 ¥0-08's 16 
Packard ........ 4% 
Studebaker ..... 16% 
Willys-Overland . 7% 


$40. 
$51 


AUTOMOTIVE NEWS 


Average for 





Nine Stocks .. 20.40 


07; 


50. 


railroad, 


$36.51; 


Feb. 16 
55% 
1% 

52 
16% 
11% 

16 
4% 
17% 
7% 





21.36 
rubber, 


$3,990,000 Profit Raped 


By Clark Equipment 


Net profit of Clark Equipment 
Co. was $3,990,000 after provision 


for federal income taxes in the 
year ended Dec. 31, George Spatta, 
president, told stockholders in a 
preliminary report. This compares 
with net earnings of $1,010,000 in 
1946. 

On the basis of 475,232 shares for 
comparative purposes in both 
years, the profits equaled $8.20 a 
share in 1947 against $1.93 a share 
in 1946. 

Sales in 1947 totaled $61,172,000, 
compared with $38,244,000 in 1946. 


BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Auto:motive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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Passenger Car Registrations, 21 States for January, °48-'47 


Car Registrations by states are 
released here weekly, as com- 
| pleted by R. L. Polk representa- 





| thves in state capitals. | ; 
4 States Reported ‘47| ~=1750) 
to Date for January  ——s ‘46)_—*174| 
District of Columbia . 138) 
ee te ‘47 122) 
Idaho 7 
Indiana a x ‘48) 379) 
Rl 
Kansas 48; 126} 
a 47) —7 
Missouri ‘48; 468 
| | ee 
Montana 48) 63) 
| 55 
Nebraska 48 
Nevada - 


New Hampshire 
New Jersey 


New Mexico 





Oklahoma ‘48) 132! 
OO ‘47) 115) 
Rhode Island ‘48! 115) 
ae ‘47 | 114} 

South Carolina ‘48! 104) 
as ‘47! 115) 

Vermont ‘48) 47) 
‘47|__-40/ 

West Virginia “48! 97| 
ee eee 8 ‘47) 106 
Wyoming ‘48 | 50 
7 47, 32 

21 States Reported ‘48! “48! 4261) 
_to Date for January ___ ‘471 416? 


Truck registrations by states are | 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





7 States Reported to *47| 33) 
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Progress Report on 


(Continued from Page 1) 
handle in the first two years of 
production. 

Then, too, Tucker has attracted 
many veteran auto men to his or- 
ganization. You catch them in a 
confidential mood and ask, on the 
basis of their long experience in 
the auto industry, do they think 
Tucker can make it. 

“You know,” they say, “if it 
were anyone else, I'd say ‘no’. 
But that son-of-a-gun Tucker 
could fall into a cistern and dis- 
cover oil.” 


And as for dealers—you begin to 
wonder if 1,637 dealers can be 
wrong—for four million bucks of 
their own money. 

It may be true, as some of the 
Tucker men say, that the boss can 
take dealers into a vast, empty 
plant and send them away en- 
thusiastic with Tucker ’48s running 
around in their heads. But dealers 
are supposed to be the smart money 
boys of the industry. 

Actually, of course, dealers are 
just people—with a good deal more 
gambling blood in their veins. And 
in the history of the auto industry 
they have had to live on faith, hope 
and charity. 

+ > Pi 

LL of the Tucker effervescence 

is not pure bubble. He realizes 
that he not only must keep up his 
own spirits but must inspire his 
whole organization in the face of 
terrific problems. 

“It’s not the big problems that 
get me,” he told Automotive 
News. “On the big problems we 
are beautifully set. It’s the 
harassing little details that get 
under my skin.” 

Tucker had just finished chewing 
up the tooling section for jigging 
up a machine wrong against his 
advice. 

* o + 

am appeared to have a 

touch of spy fever, too. A week 
or so before we arrived everything 
that could run—bearing the Tucker 
name—had been locked away in 
Building 5 and closed off to all but 
a very few top Tucker executives 
while final tests were conducted. 
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We didn’t take this as anything 
personal, since our technical knowl- 
edge is limited to the art of chang- 
ing tires. 

Tucker says, however, that en- 
gineers, sympathetic to his cause 
but working for established auto 
concerns, have called him up to 
say that their companies are 
working hell-bent to steal his 
torque-converter drive from him, 
and they think it is a dirty shame. 


Hundreds of people, Tucker says, 
have written in to say that they 
don’t think it is fair for another 
maker to come out with his drive. 


Tucker grinned at this point, and 
said that if anybody did steal his 
drive, he wouldn’t steal it all. 


“There’s more to it than anything 
that’s out,” he said. 


Tucker spread the work on the 
drive to a half-dozen widely scat- 
tered supplier firms, he asserted, so 
that nobody is going to get the 
complete picture of it. 

* aa * 


HERE seems to be a difference 

of opinion as to when details of 
the drive will be announced. Some 
say this may come in a week or 
two, but Tucker himself indicated 
that no one but a few of his trusted 
lieutenants is going to get the dope 
until he is in production. 


“When I’ve got them rolling off 
the line,” he said, “I'll call in the 
boys and say ‘there she is.’” 

Public fans of Tucker have also 
written in to assert their indigna- 
tion over the fact that another 
auto maker has come out with a 
unitized body and frame similar to 
that of the Tucker. 

Tucker men make no secret of 
their belief that companies are 
stealing their stuff, but they take 
it with good grace. 

For instance, M. W. Dulian 
Tucker general sales manager who 
was formerly with Buick, says that | 
this makes the Tucker ideas ac- | 
cepted, and at the same time | 
Tucker is still five to 10 years | 
ahead of the industry. 

* * * 





But how does the Tucker story | 
stand now? 

Tucker says that he is pressing | 
his team for an April deadline on | 
assembly-line production, but that 
uncontrollable facters may delay 
this a little. 

In gearing for production, the 
weakest link can break the chain, 
but he is not telling his men this. 
They are charged with being on 
time for their deadline. 

Timing plays an important part | 
in gauging the progress of a new | 
concern. The Tucker as a dream 
was announced two years ago last 
December. But Tucker got his 
money from the stock issue last 
September, and very rightly he 
points out that you can’t do much 
without money. 

Then, on Nov. 1, 1947, Tucker 
moved into the former Dodge- 
Chicago plant under a lease calling 
for payment of $500,000 annually 
for the first two years and $2,400,- 
000 for each year thereafter, or 3 
percent of the company’s gross 
sales, whichever is greater. Tucker 
is now trying to purchase the plant, 
which cost the government $170,- 
000,000, outright for $30,000,000 
under the option in the lease agree- 
ment. 





* * + 


apes looks like a big deal for a 
budding firm, but observers are 
of the opinion that Tucker is not 
averse to defraying part of his 
costs by renting out part of the 
building. 

In this connection, it might be 
pointed out that the Republic- 
operated government steel plant, 
which Tucker is trying to buy, is 





Socony Offers 


Cushion Tire 


NEW YORK.—A new, extra low- 
pressure tire, known as the Mobil 
Air Cushion, was announced last 
week by Socony-Vacuum Oil Co., 
Inc. | 

Officials of the company said the 
Mobil Air Cushion requires only 
24 pounds of air pressure and will 
run cooler than conventional tires. 
It can be installed on most con- 
ventional automobile rims, it was 
stated. All popular sizes of the 
tires are to be made available 
within a short time to Mobilgas 
dealers. 


making a million dollars a month. 
Tucker, with his bid, which is re- 
ported to be the high one on that 
facility, could pay off the approxi- 
mately $8,000,000 he offered rapidly, 
have all the steel he wants and 
plenty to sell. 


Men close to the situation say 
that Tucker may not get the 
plant, but with his luck he might 
well come out of the dea] with a 
commitment for a healthy chunk 
of steel. 


That is a very important point 
right now. Tucker says he has 
lined up material sources sufficient 
to build 40 to 60 cars an hour. He 
hopes to come out of the steel mud- 
dle with sufficient steel to schedule 
production at the rate of 120 an 
hour. 


And with production schedules 
aimed at late April or early May, 
all orders for other supplies are 
awaiting the word on steel. 

* * + 


N INSPECTING the plant itself, 
the greatest progress is one that 
can't be seen. A couple of months 
ago the plant was jam-packed with 
machinery. Now vast bays have 
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‘256 A WEEK 
--- JUST FOR EGGS? 


Yep, egg money has outgrown the pantry sugar bowl on Pennsylvania 


farms. It adds up to real, green 


packed. That’s the big advantage of Pennsylvania’s diversified farm- 
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uled for 40 cars an hour each, 
have been laid out on paper and 
a crew is at work installing the 
conveyer system for the first line. 
This is in Building 4. In Building 
4A sewing machines have been 
moved in for an upholstery line. 
Workmen also are busy setting up 
paint booths and drying ovens. In 
a section of 4A, a portable bake 
oven has been set up to handle the 
bodies that are being produced on 
a pilot-line basis in Building 1. 
Building 1 houses the so-called 
pilot production line, which is by 
far the busiest and noisiest gather- 
ing in the plant. Here rough 
stampings are being hammered out 
into body sections. However, there 
are only bodies on the line. 
Anything mechanical must be 
tucked away in Building 5. Some 





HERE’S THE PILOT-BODY line at/ 25 completed cars are supposed to 


Tucker Corp. in Chicago on which Tucker 
is building 25 cars for final testing. The 
chassis, engine and drive are installed in 
Bullding 5, which is under wraps. 


been opened up, and the machinery 
is lined neatly along one side. 

The tooling section is a beehive 
of activity, pulling machinery out 
of this tremendous file and tooling 
it up for auto production. 


Three assembly lines, sched- 


a LTO AVA 






folding bills when the last crate is 


ing—there’s always a money crop the year around. 


Here is the kind of substantial farm market that pays big dividends 
for quality products—progressive farm families with better-than-average 
incomes year after year. Prosperous folks who have developed sound 
spending habits. Fortunately, they’re easy to reach with your message, 


and at low cost. 


One magazine alone —The Pennsylvania Farmer —covers more than 
71% of the prosperous farm families in Pennsylvania. And because 
it is the home farm paper, it is read with more interest by these 


A quality-conscious buyers. Let us tell you more about it. 






PENNSYLVANIA FARMER 


be built on this body line and in 
Building 5 for final tests. 
o * * 
ST what the status is on me- 
chanical features is something of 
a mystery. It is said that all units 
have been frozen with the possible 
exception of the power plant. _ 
The unofficial story we get is that 
(Continued on Page 32, Col. 3) 





RURALLY RICH — POLITICALLY POWERFUL 


For information on all three papers address 


Harrisburg, Pa. 


OHIO FARMER 
1013-M Rockwell 
Cleveland, Ohio 


MICHIGAN FARMER 
East Lansing, Mich. 















—top requirement 


in a nation-wide survey 





on car upholstery. x 








Less Snow--More Vision 
with a “WEATHER PROOF” ALUMINUM 


SUN VISOR 


PRIMED AND ASSEMBLED 





NEW LOW PRICE DEALER’S PRICES 


$11.95 each 


Lots of 6 or More 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 48 Lhe. 
Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


Won't Tear or Rip 
No Holes to Drill 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
Milwaukee 8, Wis. 


2788 W. Wisconsin Ave. 





















Quick Starts 
Long Life 


Dependable 





PERRINE QUALITY PRODUCTS CORP., 55 Rumford Avenue - WALTHAM. MASS. 
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502 Dealerships 
In Chicago Area; 
‘Gain of 7 in °47 


| CHICAGO.—New-car dealer out- 
|lets in Cook county totaled 502 
on Jan, 1, the Chicago Automobile 
Trade Assn. reported last week in 
its quarterly survey. 

The nearest approach to this 
peak number of outlets was reach- 
ed on the same date in 1947, when 
the total stood at 495. 

Records of the CATA also show 
the number of outlets at 437 on 
Jan. 1, 1946; 396 on the same date 
in 1945; 394 in 1944; 409 in 1943; 
464 in 1942, and 490 in 1941. 

As against 20 resignations or 
cancellations during 1947, there 
were 27 new appointments. In both 
respects, the heaviest activity oc- 
curred in the second six months. 

Chicago accounted for 333 out- 
lets and the balance of the county 
for 169. 

Increases were shown for Plym- 
outh, up from 103 to 110 in 1947; 
Ford, up from 58 to 61; Cadillac, 
up from 11 to 12; Chrysler, up 
from 31 to 36; Studebaker, up from 
20 to 21; Willys, up from 18 to 19; 
DeSoto, up from 33 to 34; Dodge, 
up from 39 to 40, and Crosley, up 
from 1 to 3. 

Hudson dropped from 32 to 29; 
Nash from 25 to 22; Oldsmobile 
from 33 to 32, and Pontiac from 
32 to 31. 

Buick at 32; Chevrolet at 49; 
Kaiser-Frazer at 45; Lincoln-Mer- 
cury at 20, and Packard at 22 re- 
mained unchanged in number of 
outlets. 


‘Super’ Synthetic 


In Production 


BATON ROUGE, La.-—A. L. 
Freedlander, president of Copoly- 
mer Corp., last week announced 
the start of production here of the 
new low-temperature Ultipara rub- 
ber, claimed by the firm to be 20 
percent better for truck and pas- 
senger tires. 

Road tests on both truck and 
passenger tire treads show UIlti- 
para exceeds the best naturaij rub- 





bers, according to Freedlander. The) 


estimated prcduction cost per 
pound is practically the same as 
present synthetic rubber costs, he 
added. 


Ditzler Closes’ 


Sales Seminar 


DETROIT. — Climaxing its 46th 
year in the automotive finish field, 
Ditzler Color division of the Pitts- 
burgh Plate Glass Co. closed its 
four-day sales seminar with a ban- 
quet here. 

In addition to all male salaried 
personnel, attendance at the ban- 
quet included Pittsburgh guests 
Charles R. Fay, company comptrol- 
ler; Herschel Post, general indus- 
trial sales manager, and Robert 
Kenward, export sales manager. 


Lamp Sales Tips 
Dealer Angle Stressed 


In GE Campaign 
CLEVELAND.—tThe spring auto- 
lamp campaign by the lamp depart- 
ment of General Electric will have 


many sales ideas for dealer service | 


departments which they can put to 


use in selling GE auto lamps dur- | 
ing the three-month campaign, the | 


firm stated last week. 


Promotional material points out | 
that big orders can be obtained | 


through the use of the General 
Electric aiming screen and an aim- 
ing service. The company offers 
this aiming service priced at $2.50 
in the form of a kit. It includes 
an aiming screen, colorful cloth 
banner advertising the service and 
a safety lighting service manual. 





Southeast L.A. Dealers 
Elect Lindt as Chief 





LOS ANGELES.—Ed Lindt has | 


been chosen president of the South- 
east Motor Car Dealers Assn., com- 
posed of franchised dealers in the 
southeastern area of Los Angeles 


county. 
Al Tatti is vice-president and 
Earl Bolter, secretary - treasurer. 


Other directors are W. J. Gordon 
and Verne Kimball. 











Drop 


DETROIT.—General Motors 
earned a net profit of 7.9 cents on 
each sales dollar in the first three 
quarters of last year, compared 
with a rate of 12.9 cents for the 
prewar period 1921-1941. 

The figures were disclosed in a 
“Memorandum on General Motors 
Profits,” made public last week by 
Paul Garrett, vice-president in 
charge of public relations. 

The statement pointed out that 
the five-cent profit rate during 
the war years reduced the 1921- 
1946 average to 9.7 cents—but 
this was still higher than last 
year’s nine-month return. 
Although most major segments 
of GM’s “economy” showed an in- 
crease last year over correspond- 
ing data for 1941, the climb in net 
profits was not as great as sales 
or payrolls, it was declared. Profits 
after taxes jumped 32 percent, ac- 
cording to the memorandum, while 
sales rose 48 percent and payrolls 
70 percent. 

Sales and profit statistics for all 


in Profit Rate 


GM Reveals Its Return on Sales Last Year 
Was 5 Cents Below Prewar Average 





of 1947 will be contained in Gen- 
eral Motors’ annual report, due 
shortly. 

Emphasizing that “the cost of 
doing business has gone up,” the 
memorandum noted that GM's 
postwar profits have failed to pro 
vide sufficient funds to meet cur. 
rent and future capital needs. 

The corporation borrowed $125,- 
000,000 two years ago and ob- 
tained another $98,000,000 from a 
special stock issue so as to bol- 
ster its capital investments, it 
was recalled. 

The memorandum added that 
dividends paid GM_ stockholders 
during the wartime and postwar 
years have also declined from the 
averages in prewar. 

Wartime dividend rates were 32 
percent lower than the average for 
1939-1941, and the 1947 dividend 
rate was 18 percent under the same 
prewar average, it was stated. 


‘‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 





SMART-LOOKING, LONG-LASTING 


PROFITS FOR YOU, MR. DEALER 


sc FOR THE LADY*... ADDED | 
















These matched pieces 
are Top-Alligator- 
Grain COWHIDE 


14” Train 
Case... Re- 
movable tray, 
water - proof 
lined, full 
sized mirror 
in lid. 










26” Pullman Case. 
21” Overnight Case. 


*Note: Contempo offers a full line of quality luggage for the lady and gentleman. 


CONTEMPO Luggage is fashioned from 
the finest quality Leathers. All materials 
and workmanship are fully guaranteed. 
Leading automobile dealers everywhere 
have found this luxurious, long-lasting 
luggage means extra added profit in 


every car sale. 


The VASSAR .. . Beautiful Matched set 
of Luggage. Available in Brown Alli- 
gator Grain Cowhide . . . Smooth 
Suntan Cowhide ... Antique White 
Rawhide . . . Each fine-fashioned case 
has rich Rayon lining, spacious shirred 
pockets, solid brass hardware. Two Men's 
pieces have Tan Twill Linings. 


List Price 
Style No. Item Dealer's Cost Incl. Fed. Tax 
750 14” Train Case $26.50 $49.50 
751 18” Overnight 25.00 47.40 
752 21” Weekend 27.50 51.00 
753 26” Pullman 37.50 69.00 
754 18” Hat & Shoe 38.50 75.00 
755 21” Wardrobe 39.50 75.00 
756 Men's 24” 2-Suiter 44.50 85.00 
757 Men's 29” Fortnighter 59.50 105.00 
YALE Locks Available at $3.00 Extra Per Case 
wee == --- =e ~--Send Order Form Today-------------- 


C) (1 am enclosing check) 


Color 


Style 


FIRM NAME 


Address 






Signature 






CONTEMPO Luggage Co. , Flatiron Bldg., New York 10, N. Y. 
Gentlemen: Please ship the following numbers, 


[-] (Ship Open Account. Bank and credit references attached) 





Quantity Dealer's Cost 


City RNG hsicccensesstes 






Title 


CONTEMPO usecase co 


FLATIRON BLDG., NEW YORK 10, N. Y ; 
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Price Cut Due Soon? 


K-F Cuts to 





One Shift 


In Economy Move 


(Continued from Page 1) 


thought the price should be low- 
ered to $1,995. 

One of the dealers at the meet- 
ing told Automotive News he was 
pleased with the factory’s latest 
action and that he expected a 
reduction in K-F prices “in the 
near future.” 

Inauguration of a one-shift pro- 
duction program will necessitate 
the laying off of approximately 
3,600 Wiliow Run workers. To ad- 
just manpower and machinery to 
the new schedule, the plant will 
be down four days. 

Announcement of the produc- 
tion cutback had an adverse ef- 
fect on K-F stock. It had closed 
Wednesday at 10%. On Thursday 
it opened at 10 and under heavy 
trading closed at 8%, low for the 
day. 

Regarding K-F’s most recent ac- 
tion, Edgar F. Kaiser, vice-presi- 
dent and general manager, stated: 

“Kaiser-Frazer is pressing an 
economy drive in the face of 
mounting costs that have forced 
several auto manufacturers recent- 
ly to raise prices. 

“It has proved that the utmost 
efficiency must be realized from 
each shift, and unless beth shifts 
are operating at full capacity, the 
lower costs cannot be maintained.” 

Kaiser-Frazer has decided to 
offer additicnal shares to stock- 
holders, and to press its complaint 
with the National Assn. of Security 
Dealers because Otis & Co. a 








New-Car Auction 
In Louisville Nets 


Charity $37,000 


LOUISVILLE, Ky.—A “new car 
to the highest bidder” sale, made 
possible by local new-car dealers, 
last week had brought this city’s 
Children’s hospital building fund 
$37,000 clcser to its goal. 

Twenty-six new cars were sold 
at a public auction as part of the 
charity drive. Except for some re- 
funds to the dealers who donated 
the cars, the entire proceeds went 
to the fund. 


Collins Joins L-M 
As Control Chief 


DETROIT. — Morgan Collins has | 


been appointed director of adminis- 
trative control of Lincoln-Mercury, 
according to T. 
W. Skinner, the 
division’s general 
manager. 

Collins comes to 
Lincoln - Mercury 
from the General 
Aniline & Film 
Corp., New York, 
where for the past 
three years he 
was assistant to 
the president. 
Previously, he was 
director of industrial relations of P. 
R. Mallory & Co., Inc., Indianapolis, 
manufacturer of electronic and 
metallurgical parts. 


Unlicensed Car Seller 


Fined $100 in Va. 
CHARLOTTESVILLE, Va.-- 
Charles Upton Malpass was fined 
$100 and costs by Judge J. Callan 
Brooks in city police court here 
on a charge of unlawfully acting 
4s a motor vehicle dealer and sales- 
man of second-hand automobiles 
without a license and failing to 
register a motor vehicle properly. 
Malpass, a resident of Baltimore 





Morgan Collins 








and until recently a student at the 
niversity of Virginia, was charged 
by J. Nat Burnley, an inspector for 
the Virginia division of motor ve- 
hicles, with bringing an automo- 
bile here with Maryland dealers’ 
tags on it from Baltimore and ad- 
vertising it-for sale in Charlottes- 
Ville. Malpass admitted in court 
that he held an interest in a dealer- 
Ship in Baltimore, but denied that 

brought the automobile here 
Specifically to sell it. 


Cleveland brokerage firm, termi- 
nated the contract for underwrit- 
ing a new K-F issue. 

K-F officials said the sale of the 
additional stock, whose offering 
date has not been announced, will 
be managed by Allen & Co. a 
member of the original syndicate 
which did not terminate its agree- 
ment with K-F. 

The entrance of First Boston 
Corp. into the K-F financing pic- 
ture drew considerable comment in 
financial centers, since it is con- 
sidered one “traditional” invest- 
ment banking firm whose policies 
have, in some cases, been assailed 
by officials of Otis and some of its 
asscciates, 

First Boston has been retained 
by K-F to give “advice and coun- 
sel” in the forthcoming financing. 

—Bernie THOMAS 


__ AUTOMOTIVE NEWS, MARCH 1, 1948 29 












Senate Group 
Calls for Curbs 
On War Profits 


WASHINGTON. — Precautionary 
steps designed to prevent excessive 
profits on any future war contracts 
have been advocated by the Senate 
War Investigating committee. 

In a special report, the committee 
asserted that the renegotiation pol- 
icy used during World War II bred 
unfair and exorbitant profits. 

Under renegotiation, the govern- 
ment asked contractors to take a 





cut in their contract prices when | 


they seemed to be earning more 
than necessary. 

At first, the minimum renegotia- 
tion limit was $100,000—but in 1943 
Congress decided that only con- 
tracts of $500,000 or more should be 
renegotiated. 

In addition to urging that the 
$100,000 minimum be restored, the 
committee criticized World War II 
“certificates of necessity” granted 
to some companies which built war 
plants. 





APPROXIMATELY 300 OLDSMOBILE dealers convened in Los Angeles recently for 
a@ preview of the 1948 Futuramic Oldsmobile and its companion line, the 1948 Dynamic 
series. S. E. Skinner, general manager of Oldsmobile, revealed plans for the year 
ahead. Russel Lesher, assistant sales manager for Oldsmobile, discussed sales plans for 
1948. Photo above shows: W. B. Buchanan, Pasadena; Skinner; R. Utschig, Balboa 
Oldsmobile, San Diego; W. B. Johnson, Santa Maria, and H. H. Utschig, president of 
Balboa Oldsmobile Co., San Diego. 





sion, conducting informal dealer 


| DeSoto Manager in West 
jlunchecn meetings. 


Holds Dealer Meetings His itinerary includes St. Louis, 

DETROIT.—R. M. Rowland, De- |Tucson, Phoenix. San Diego, Los 
Soto’s Western sales manager, is|Angeles, San Francisco, Seattle 
on a three weeks’ tour of his divi- |and Minneapolis. 











Minds are being made up... 


wouldn't you like to be there? 


About the only time busy moderns have for free 
and easy gabfests about their knotty problems is 
in the evening. Decisions are reached in the eve- 
nings to do this or that important thing... to 
“take a look at” this or that product. An auto, say. 


An advertisement in their evening paper brought 
the subject to mind and put it before the family 


round-table. 


Was it your advertisement? Will it be your prod- 
uct? It will be if you have rammed home your 
sales message at this wonderful impulse moment, 
the moment in the evening when folks can give 
their entire attention to these talks. 


CINCINNATI TIMES-STAR 


MEMBER 


AMERICAN 


NEWSPAPER 


Your sales message in the evening paper is a 
“Class A” sales message, reaching, as it does, the 
receptive, the largest potential audience, the 
night-time audience. In the great Cincinnati 
market, “Class A” means the Times-Star. Here is 
concentrated evening coverage, with the largest 
city and suburban circulation of any Cincinnati 
daily, morning or evening. 


Maybe this helps explain why the Times-Star has 
for years led all other Cincinnati newspapers in 
total, retail, department store, and general display 
linage. And that goes for automotive linage, too! 


Cincinnati’s ONLY 
Home-Owned Daily 


ADVERTISING NETWORK 
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CHRYSLER CORP. CAR DEALERS 
At Last a Place for Car Tools 


“TRUNKIT”’ 


FOR PLYMOUTH, DODGE, DeSOTO, CHRYSLER '42 AND POSTWAR MODELS 
(Pat. Applied For) 


eR 





LOW PRICE BIG PROFIT 


Accessible—even with trunk loaded. 
; Easy to install—only two bolts. 

Attractive—uses only wasted trunk space. 

Made of high-grade plywood—stained mahogany. 
: Approximate installation time, 15 minutes. 
i Net Net 
Mod. A Ply. 2 and 4-dr. sedans... .$2.45 Mod. D Chry. & DeSoto coupes..... > 
Mod. B Plymouth coupes .......... $2.65 Mod. E Dodge 2 and 4-dr. sedans. 
Mod. C Chry. & DeS. 2 & 4-dr. sed..$2.65 Mod. ¥ Dodge coupes ......... ° 


' (Suggest $5.00 List, plus installation) 


Check with order—payable to ‘‘TRUNKIT.”’ Indicate car model and quantity. 
1365 SOMERSET, DETROIT 30, MICH. 


SALES TRAINING 


You can have the BEST TRAINED 
SALESMEN and DEPARTMENT HEADS 
in your area by enrolling them in our in- 
tensified 10 DAY TRAINING COURSE. 

SALESMEN, SALES TRAINEES, SALES 
MANAGERS, OFFICE MANAGERS, SER- 
VICE MANAGERS, PARTS MANAGERS 
and their Assistants. find that the course 
‘increases their effectiveness in their jobs 
many fold. 

RESULTS are IMMEDIATE. 

Register now for March 15-26th class. 


NI TUITION charge for VETERANS. 
Write, wire, phone or call for further information. 


EXECUTIVES SELECTION & TRAINING INSTITUTE 
956 Maccabees Bldg., Detroit 2, Mich. TEmple 11-55-1 





Daniel L. Beck 
Director 





GET RID OF GAS FUMES 


ere YOUR GARAGE AND SHOP VENTILATION 

ROBLEM THIS SIMPLE INEXPENSIVE WAY. 
What you have os waiting for—the final, successful solution to your garage 
ventilaticn problem all available in a packaged kit, including motor and blower, 
ready to install. 






source (ex- 


@ Removes gas fumes at s 
$ ones xn wnat papas? 
F.0.B. Decatur Simple installation—no change or al- 


& 
Cireul teration of existing facilities. 
snraneat, fo" tei kit with @ Net in vour way—instantly in use or 
ae 





two extra tube outlets. out of way when you don't need it 
saves man-hours and helps keep em- 
have less 






ployees Mechanics sinus, 


headaches. etc. 










WRITE FOR CIRCULAR 


National System of Garage 


Ventilation, Dept. 83-C 
330 N. CHURCH ST. DECATUR, ILL. 














World’s Largest Manufacturer of Exciu- 
sive Garage Ventilating Equipment. 






While They Last 


Attention, Garages, Gas 
Stations, Used Car Lots 
U. 8S. GOV’T SURPLUS 


Handy Battery 
Chargers 


$32.50 


(F.O.B. Cleveland, O.) 
Complete With Bulb and All 


Connections. Built to Gov- 
ernment Specifications. 
This is a Heavy Duty 

Charger and Will Charge 6 
Batteries at One Time. 


On A.C, 110 Volts 


JACK WHELAN MOTORS, Ine. 


$957 Mayfield Road Cleveland Hts., Ohio ER. 2000 





|'ward off another serious shortage 
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waging in Detroit between the two |and truck output last week is esti- 





Time Conquers All— 


Even the Model T 

NEW YORK.—Export of 
Model T Ford automobile parts, 
| @ business that mushroomed to 
all corners of the world, has 
declined through the years un- 
til current consignments abroad 
average only $20 monthly, E. J. 
Driscoll, assistant director of 
the sales department of Ford 
Motor Co.’s International divi- 
sion, reported last week. 

Driscoll said that the number 
of different Model T parts 
stocked by the company has de- 
clined from a previous high of 
several hundred to a present low 
of 13. 





Output 


(Continued from Page 1) 


ductive activity at Willow Run 

the first four days this week. 

K-F officials said termination of 
the second shift will reduce daily 
output from 1,110 units to 750. They 
attributed the move to increased 
operating costs and a “desire to 
economize.” 

Preliminary tabulations show 
that U.S. plants during the 20 
working days of February built 
279,167 cars and 107,953 trucks— 
a total of 387,120. This is 40,000 
vehicles less than were assembled 
in January and about 30,000 short 
of what was originally planned. 
However, all indications point out 

that March will be a banner post- 
war production month. To make 
up for the cars and trucks lost dur- 
ing the February gas situation, 
most plants are scheduling even 
higher output hikes than were 
achieved last week. 

Chrysler plants are expected to 
make a greater showing when the 
process of breaking in several thou- 
sand new workers gets further 
underway. Not much more than 
normal production was obtained by 
the Chrysler division last week be- 
cause of this situation. 

* + * 
(CRE TALER reportedly expects to 
have recouped its February pro- 
duction losses by the middle of 
June. Other makers have similar 
plans, but on a longer term basis. 


For instance, one firm is said 
to have set back the introduction 
of its 1949 model (originally 
scheduled for August) because of 
the steel situation. 


Ample steel supplies are said to 
be on hand at this one firm for a 
minimum production increase, but 
prospects for the months ahead are 
not promising. 

With few exceptions, this situa- 
tion seems to be general through- 
out the auto industry. Although 
steel producers will have added ca- 
pacity for rolling sheet stock in 
operation by the middle of the 
year, it is expected that any in- 
crease in deliveries will be widely 
spread among other types of manu- 
facturing. 

Only a slight promise of more 
steel for car and truck building is 
seen in reports that makers of 
washing machines, stoves and other 
appliances are cutting back pro- 
duction schedules. 

+. + * 
CCLOUDING the steel hopes of 

4 auto makers is the certainty 
that the petroleum industry will 
be allowed a larger portion of the 
nation’s supply in an attempt to 





of petroleum products next winter. 

Meanwhile, automotive plants 
in the Detroit area were warned 
that another gas shortage, rival- 
ing the recent situation that 
closed 60 factories, may occur 
next winter. 

Panhandle Eastern Pipeline Co., 


|supplier to Michigan Consolidated 
|Gas Co., which in turn supplies it 


to domestic and industrial users in 
Detrcit, said its rate schedule dces 
not provide for the delivery of gas 
to be stored in the Austin (Mich.) 
storage fields. 

A plan to store gas in Austin for 
winter use had been accepted by 
most authorities as the means of | 
preventing another industrial pa- | 
ralysis. 

Earlier, Michigan Consolidated | 
had assured automotive officials | 
that storage gas would be pumped 
into the Austin field by a pipeline 
expected to be completed this 
month. 

Stirred by the new report, De- 
troit’s common council prepared to 
step into the battle which has been | 








mated at 121,298, compared with 
|111,305 the week before. 


utilities for years. 
Combined U.S. and Canadian car 


Quantity 


PRODUCTION 


of 
IRON CASTINGS 


GREY 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 18644 


ee DY 


FOUNDRY DIVISION 


MAIN OFFICE AND TURING PLANTS 


CHATTANOOGA 2, TENNESSEE 


MANUFAC 





FOR TRIM SHOPS MAKING 
TAILOR-MADE SEAT COVERS 


Southew 
FIBER FABRICS 


Sold Through Jobbers Only 


firmly woven 

water resistant 

treated to resist fading 

finished with transparent lacquer 


We offer a large assortment of original and beautiful 
patterns. The strong construction and fine quality of 
our fabrics help trim shops keep pleased and satisfied 
customers. 


*Formerly known as SENOYA FIBER FABRICS. 


SOUTHERN MILLS, INC. 


TLANTA 3, GEORGIA 








SEND FOR YOUR COPY OF 
Automobile Dealers Personnel & Functional 


ORGANIZATION CHARTS 


SHOWS THE DEALER HOW to increase employee effciency; properly delegate re- 
sponsibility; facilitate financing; foster greater ESPIRIT DE CORPS. SHOWS 
EMPLOYEES the essential duties of their job; aids in training for advancement; 
provides positive direction; increases employee earning capacity. 


IMPLEMENTS DISCUSSIONS AT ALL EMPLOYEE OR STAFF MEETINGS 
PRICE $10.00 COMPLETE (8) 


Edited by 
Floyd L. Hoffman, Certified Public Accountant 
SEND CHECK TO: Automobile Dealers Bookkeeping & Accounting School Inc. 
30 N. LaSalle St., Chicago 2, Illinois 
We will mail C.O.D. in United States and purchaser pays all postage. 
Return in 10 days if not satisfied. 
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THE AUTOMOBILE UNDERBODY 


PROTECTIVE COATING AND 


SOUND DEADENER 





BUILDS 
EXTRA SALES 


Yes, long after you have re- 
ceived the Fendix personalized 
training and the first of the free 
advertising and sales helps- 

even after you have begun to 
collect the bigger profits from 
selling ‘‘Silentize with Fendix’’** 
—Davison continues to help you 
to increase your undercoating 


business. 


Call on your Davison repre- 
sentative whenever you need 
help—even for service on your 
barrel pumps or spray equip- 
He is there to see that 
there is MORE FOR YOU 
FROM FENDIX. 


ment. 


AND REMEMBER, FENDIX 
IS THE UNDERCOATING 
THAT GIVES YOU... 


1 MORE sofety becaus# it's 
formulated with a special 


safety solvent. 


2 MORE coverage per drum 
because it has greater solids 
content and because a 1/16” / 
coating has proved most ef- 


ficient by actual performance. 


Want to know how you can join 
the Fendix profit parade? Write 
for a Davison representative or 


authorized distributor to call. 


Observers Believe: 





.|Steel Price Rise to Bring 


Delayed Impact on Cars 


(Continued from Page 1) 


public Steel Corp., both defended 
the increases by declaring that the 
advances had been made necessary 
by rising costs of materials and 
had not been initiated to cushion 
any anticipated wage demands by 
employes. 

(Philip Murray, in anticipation 
of wage negotiations in April, has 
indicated that the steel workers 
(CIO) will ask for “substantial 
wage increases.”) 

Those steels affected by the price 
hike are said to be limited to forg- 
ing blooms, billets and slabs and 
follow other upward adjustments 
made during the last month for 
steel pipe, tubing, rail and wire. 
However, some observers believe 
that the latest rise foreshadows a 
general rise for the entire list of 
steel products in the near future. 

- 7 +” 
[P2FENDING the increase, Fair- 
less declared: 

“Such adjustment represents an 
average increase of (Carnegie-IIlli- 
nois) prices of semi-finished steel 


'serious, one director of purchasing 
for a steel company pointed out. 
* * * 










































YPICAL of the viewpoint most 

generally .expressed by non-in- 
tegrated mills spokesmen was that 
expressed by a member of McLouth 
Steel Corp., Detroit. The McLouth 
spokesman pointed out that 90 per- 
cent of his company’s business is 
automotive, that McLouth intends 
to absorb the additional costs as 
long as it is feasible, but that it 
cannot take a loss of as much as 
$50,000 a month just to maintain 
the old price levels. 

“Eventually, the consumer will 
have to bear the additional 
costs,” he said, “and, in the auto- 
mobile business, that means the 
public.” 

When first announcement of the 
increases last week, observers were 
unwilling to make long-range pre- 
dictions. Later, however, there oc- 
curred a marked tendency to 
regard the end result as presaging 
industry-wide price rises in all 
steels. 

Although the initial announce- 
ment related only to semi-finished 
products, observers point out that 
small rolling mills are supplied 
such stocks for rerolling into the 
finished stage and delivery to fab- 
ricating plants. Such mills in the 
automotive areas do a large per- 
centage of their business with auto 
companies and an increase to the 
mills must ultimately be passed 
along to the companies using the 
mills’ products. 
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UTO industry spokesmen ex- 
+% pressed great reluctance to pre- 
dict that mill increases will result 
in higher car prices. However, they 
were uniform in saying that “a 
portion” of the new cost rise might 
be absorbed through production 
developments although it is un- 
likely that the entire #ncrease can 
be absorbed. 

Meanwhile, in Washington last 
week, the Federal Bureau of In- 
vestigation agents moved in on 
executive offices of 16 major steel 
companies to question officials on 
the price increase. Acting on an 
executive order from President 
Truman, FTC was trying to ferret 
out possible evidences of anti-trust 
law violations, it was declared. 

Announcement of the price 
hikes brought immediate angry 
reaction from many sources. 
Washington legislators were 
bombarded with demands from 
business groups, farm _ blocs, 
lobbyists, economists and inde- 
pendent steel users that they 
check into what they termed are 
“monopolistic practices” of the 
steel companies. 

Benjamin F. Fairless, president 
of United States Steel Corp., and 
Charles M. White, president of Re- 


Truckstell Holds 
Parley in Buffalo 


BUFFALO.— More than _ 100 
Truckstell distributors and their 
key men attended the 11th annual 
convention of this national truck- 
equipment distributing organiza- 
tion in the Statler hotel here last 
week. 

The problem of how to find and 
train competent salesmen to work 
with the truck salesmen of the 
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various truck dealers was the flow- 
ing theme of the three-day session. 
In addition to speakers repre- 
senting the 10 manufacturers prod- 
ucts which this organization dis- 
tribttes, and talks by salesmen 
among the various distributors in 
the various lines, factory men to 
address the group included: 
William Power, of Chevrolet, 
whose talk, “Hellzapoppin’, With 
Plenty to Sell,” was taken as the 
theme of the meeting; George 
Orphal, assistant truck sales man- 
ager, Dodge; J. B. Ball, Ford direc- 
tor of truck and bus sales, and 
W. E. Kimbrough, truck sales 
manager, Ford; Jack Burke, Chev- 





ZZ 
A 


THE DAVISON CHEMICAL CORPORATION 


*® BALTIMORE-3, MO 


T.M.REG.APP FOR 


rolet truck sales manager; A. R 
Cosgrove, manager of the special 
equipment division, and H. F. 
Blankenship, assistant truck de- 
partment manager of Chevrolet. 
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UNITED STATES 
TAX RETURNS 


CORPORATIONS | 


TAX SAVING 
SUGGESTIONS 
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SUTTER PONTIAC. CO., Grand Rapids, Mich. Aided by a front elevation and floor 
plan drawn by Pontiac’s Building Layout Section, this remodeling job was recently 
completed. Two-way sign is specially built right into the building. Note the body shop 
= ae in back. Service department has a 20-foot turntable to facilitate moving cars 
in service lanes. 





expert on steel was vociferous in 
calling the move a prize example 
of poor public relations at this 
time, in view of the forthcoming 
wage negotiations. 
* * 


Steel Export Criticized 


By Small Businessmen 

WASHINGTON. — The National 
Federation of Small Business pro- 
tested to the Department of Com- 
merce last week the “deplorable 
situation” that permits steel ship- 
ments to foreign countries while 
small business in the United States 
is severely handicapped by inability 
to obtain steel. 


of about one-quarter of a cent a 
pound and was caused by the cum- 
ulative effect of past cost increases 
resulting in these semi-finished 
products being sold at a loss. 

“The adjustment was made to 

take care of a particular situation 
of limited scope. It has nothing 
to do with future wage demands, 
and should not be understood as 
indicating any trend in general 
steel prices.” 

Prominent industrial and finan- 
cial figures throughout the coun- 
try have voiced concern and dis- 
approval of the steel companies’ 
action. One prominent Detroit 


* 


SEND TODAY —For Tax Instruction Book 
Especially Prepared for Automobile Dealers by 
The Editors of the Widely Known 


STOKES TAX PUBLICATION 
SERVICE FOR AUTOMOBILE 
DEALERS 


These Instructions contain a section on 


| TAX SAVING SUGGESTIONS 


and just one idea from the many suggestions may save 
you many times the cost of the Instruction Book. 


LINE BY LINE INSTRUCTIONS 


Clip This Coupon—Fasten to Your Letterhead 
and Mail with Your Check for $3.50 Today!! 


611 Stephenson Bidg., Detroit 2, Mich. 
SEND COPIES OF 1947 TAX IN- 
STRUCTION BOOK at $3.50 PER 


___COPY. OUR CHECK IS INCLOSED. _ | 
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Irish Admitted in Md. the membership application of 
Directors of the Automobile Trade | Charles Irish, president of Charles 
Assn. of Maryland have approved | Irish Chevrolet, Inc. 


Tucker is testing two engines, each 
of which, the story goes, is excel- 
lent, but Tucker isn’t sure just 
which is the best. 

We offer that story just as it 
is, without giving our opinion of 





how much it is worth. There is 
no reason, however, why stories 
should be made up about possible 
holdups. Tucker has said frankly 
that the 25 cars to be built on 
the pilot line are for final testing, 
so this should keep final decision 
| on the power plant open. 
| That’s about all we saw in the 
| way of plant activity, although back 
jin the Administration Building, on 
the way to visit Dulian, we passed 
the engineering section, which was 
| buzzing with activity. 
« 





peas is a short, soft-spoken 
friendly man. He said that the 
distributor list is 93.7 percent 
closed, with 3.7 percent in the 
process of being closed. Dealerships 
are 84.3 percent sold, with 1,637 now 
in the retail setup. Tucker has 
seven regions and three branches. 

The regions and the number of 
dealers signed up: 

Atlanta, 236; Chicago, 231; Kansas 





Head spinning .. .? 
Are you confused by 
complicated . . . ordinary 

























insu City, 129; Dallas, 117; Detroit, 203; 
P rence? Minneapolis, 120; New York, 215; 
Philadelphia, 228; San Francisco, 
iversa derwriters Simplified 771. 
ss pes ‘ P The goal is to have 2,000 dealers. 
Selective Plan Provides the True Dulian, like most of he Teshee 
. ' officials, is amazed by the crush- 
Picture of Your Insurance Needs! ing public inbevest in the Tucker, 
as well as the dealer interest. 
Spotty . . . incomplete protection is the Whether Tucker a — = or 
tion. | not, the Tucker deal looks like a 
result of faulty ... inaccurate information ae quails alien the odds 
FACTS ... the proven results of experi- | have been whittled down some by 
ence . . . help you get better insurance | Tucker er ee Sige 
ters But not only mus e dealer 
protection. And Universal Underwri - shen Gown G50 fer every car he 
coverage is designed for your complete expects to get in the two-year 
protection — fire, windstorm, and _ allied | franchise period; he must qualify 
insurance designed for you. on experience, capital, building fa- 
cilities and character references. It 
Our Selective Plan is simplified . . . easy | isn’t just a matter of taking a man’s 
to understand. It gives you the facts you | money. : 
f In spite of this, Dulian said, 8,000 
must have for an accurate picture o made application in the New York 
Fi your insurance needs. area alone. Less than 5 percent 
re. could be accepted. 
Windstorm patie Gy <sgea agy — ed oy As an old-time salesman, Dulian 
t approved by dealers for more an says he has no doubts as to the 
and years ... drop us a line! No obligation, | ability of the Tucker organization 
Allied of course. to sell cars, once they are built. 
. * + 
Insurance 


Att leaving Dulian and while 
waiting to see Tucker, we tried 
to bring the specifications of the 
Tucker up to date, in comparison 
with those issued over two years 
ago. 

We were told that the book had 
been thrown away, with the rea- 
sonable explanation that it is dif- 
ficult to keep the record straight 
on specifications issued before 
Tucker actually built a working 
model and then tried to build the 
production model. 


UNIVERSAL 
UNDERWRITERS 


1000 R. A. Long Bldg., Kansas City 6, Mo. 


1205 Natl. Bank of Commerce 204 South Beverly Drive, 
Bldg., Norfolk, Va. Beverly Hills, Calif. 





509 Terminal Sales Bidg., 
Portiand 5, Oregon 


However, here’s what we were 
told: 
The Tucker still will have 150 








| YOURS for the ashing 


... this comprehensive report 


of Automotive Replacement 
Parts and their 1948 Prices. 


We present to the industry an analysis of present day 
interchangeability and questionable prices. Our invest- 
igation and research produced startling discoveries! 


It's a 20 page book grouping facts, figures and buying informa- 
tion that will help YOU increase your profits in the future! 
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\ a TO AID YOUR 1948 PLANNING 
your Free 


rg USE THIS VALUABLE BOOK 
A ¢- 


Write or wire for your copy... no obligation 
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horsepower and will cruise at 100, 
although this is being deemphasized 
as Tucker advertising is now stress- 
ing the Tucker safety features. 


These include a frame that sur- 
rounds the passenger compartment 
and has reinforced prow in front. 
In addition, there is the “Cyclop’s 
eye” in the center which turns with 
the front wheels, a crash cowl of 
soft, upholstered sponge rubber, a 
| safety crash chamber under the 
cowl, precision balance and a wind- 
shield mounted in rubber which a | 
sharp blow is said to eject in one | 
piece. 

In 1945, it was said that the 
price would be about $1,000, but 
costs have soared since then. Un- 
officially, it is said that the com- 
pany hopes to sell the car for 
$1,850 to $1,950. Officially, Tucker 
says it will be in the medium- 
price bracket. 

Fuel injection was touted in 1945. 
Now fuel injection is a possibility 
as optional equipment, with an 
| exten price tag of about $100. 
| The sealed cooling system using 
enthylene glycol still goes, but the 
|weight has gone up from 2,000 to 
3,000 pounds. In the 1945 release, 
Tucker was talking about using 
|plastic or aluminum bodies and 
|airplane-type fabrication without 
special dies or tools. That’s out 
now. Construction will be ccnven- 
tional, with Hayes supplying the 
isteel body stampings. Tucker 
points out that he’s way ahead on | 
dies now. | 

The wheelbase is still to be 126 
inches, with standard tread in 
front and two-inch wider tread in | 


troller, and George Lochner, vice- 
president. 

Cliff Knoble, former Chrysler ad- 
vertising executive, is advertising 
manager; Bill Jacobs, formerly 
with Oakland and Cadillac, is 
manufacturing manager. 

* *~ x 


bbe Tucker story boils down to 
these questions: 

1. Will the car work? 

There’s no reason why it should 
not, in spite of those cracks that 
the first model wouldn’t go back- 
wards. Anything that goes front- 
wards can go backwards with the 


jaid of gears. 


2. Money? 

Tucker gct a gcod chunk—$15,- 
000,000 from a public stock issue. 
and over $4,000,000 from dealer 
deposits. 

The financial statement at the 
end of 1947 showed $12,000,000 in 
cash remaining from the sale of 
stock and dealer franchises. Ex- 
penses so far have totaled $5,- 
414,714, with pre-production, re- 
search, engineering and develop- 
ment expenses running $2,831,089, 
plant and equipment rental $421,- 
846, administrative $1,074,395, 
sales department $252,914, con- 
sumer influence expense $749,469, 
and discount on distributor’s and 
dealers’ notes receivable sold and 
later repurchased during the year 
$85,000. 

3. Men? 

They’re in. 

4. Production? 

This may be the biggest ques- 
tion mark, since several of the 
Tucker features will be exclusive 


| with the Tucker. This has to be 





the rear for. stability. Overall 
height will be 60 inches. 
* * * 


N 1945 Tucker said that it is im- 

possible to control properly a 
car from one side, and that the 
steering wheel should be in the 
center. That may still be true, but 
now Tucker says that in view of 
regulations by half the states that 
hand signals must be given, the 
steering wheel will be where it usu- 
ally is on the left. 


The packaged motor, torsion bar 
suspension, single disc airplane- 
type brakes, rear engine and 
torque-converter drive still go. 


As for the human factor, 
Tucker has held some crack auto 
men for two troublesome years, 
and is attracting new ones, al- 
though a couple have fallen by 
the wayside. 

Fred Rockelman, former Ford 
executive, has kept his faith in 
Tucker and now is executive vice- 
president; R. McCall White, well- 
respected in the industry, has just 
joined Tucker as special assistant 
to the president. Ben Parsons is 
vice-president in charge of engi- 
neering; Lee Treese, vice-president 
in charge of manufacturing; Her- 
bert Morley, vice-president, pur- 
chasing; Martin Breitenbach, con- 
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one of the wait-and-see ques- 
tions. 

5. Facilities? 

He’s got more than he needs, and 
may make some money renting 
them out. 

6. Market? 

From the public response, it 
looks like the market is a cinch. 
However, the public has always 
been free with interest and tight 
with money when it comes to a 
$2,000 untried product. The auto 
market looks capable of absorbing 
anything new. After the last rose 
of summer fades, it appears from 
here that the market will be tight, 
and, even with the best of luck, 
that is the market that Tucker 
will step in to. 

On the other hand, Tucker men 
say their car is so far in ad- 
vance of the industry that they 
will have little trouble selling. 

That’s another one for the wait- 
and-see classification. 

At any rate, Tucker ended the 
interview with the assurance that 
“Tl be delivering cars to the peo- 
ple this year” ...and... “The 
industry can’t lick me.” 


DEALERS 
DISTRIBUTORS 


SALES FRANCHISES are now 
available to qualified dealers for 
the nationally known and ad- 
vertised 


STREAMLITE 


TRAILER COACHES 


Plant expansion and increased 
production facilities make possi- 
ble new dealership arrangements 
for STREAMLITE’S famous 
SHORELAND TANDEM, 
PRINCETON, SUN SIxX- 
SLEEPER, SUN, and DOT 
Trailer Coaches. 














































Prospective dealers: Write fo? 
attractive sales proposition and 
illustrated folder. 


CHICAGO STREAMLITE 


CORPORATION 


DEALERS’ DIVISION 
300 West at 3700 South 
Ohicago 9, Illinois 
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Car, Truck Output Estimates 
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FAST SELLING CAR ACCESSORY 
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THE ACCESSORY THAT’S A NECESSITY! 
THE CARHANGER CORPORATION 


Remarkable invention for HANGING SUITS, DRESSES or COATS. Fits tightly to roof 
of car. Adjusts to fit 95% of all cars. Excellent construction. Sells on sight. Offers 
outstanding profit opportunity. Sample sent anywhere in U.S.A. postpaid for $4.95. 
DEALER PRICE $35.64 per dozen at your jobber or F.O.B. Rochester. C.O.D. or 
check with order. 


22 Winston Place Rochester 7, N. ¥. 















SS ee ee 
Every Tuesday 11 A.M. all Year, Dealers Only, Average Sale 200 Cars 


FLY IN indoors - Modern, Heated Nangar. All Transport Facilities 
TONAWANDA, N. Y. AIRPORT 


2080 Military Rd., Route 265, Tel. ELmwood 0375 





EAT HERE 













The Only Auto Clearing House in the World! 

Tell Us What You Want - We'll Buy Them For You 

Tell Us What You Have - We'll Sell Them For You 
BUFFALO, N. Y. SHOWROOMS 

1241 MAIN ST. PHONE ELmwoad 2130 





AVAILABLE MARCH 15TH. 









































SPECIALIZING autcmobile agency account- 


ing, New York, New Jersey. Monthly 
financial statements, taxes, audits, trou- 
ble shooting. James W. Garrett, 14 Wood- 
land Ave., Rutherford, New Jersey, Ruth- 
erford 2-0489. 


AUTOMOTIVE OF FICE EXECUTIVE: 


Your business needs this man. Available 
permanent connection, treasurer, control- 
ler. Ambitious, able, versatile. NAPA, 
dealer experience. Please write A. N., 


Box 3622, Philadelphia 25, Pa. 





Sales or Gen- 
eral Manager—Or can do both jobs in 
medium-sized dealership; twenty years of 
versatile automotive experience in execu- 
tive capacities with Ford, GM and Chrys- 
ler dealers, branches and distributorships. 
Thoroughly versed in all phases of mer- 
chandising of parts, accessories, service, 
used cars, trucks as well as personnel 
procurement, training and kindred prob- 
lems. Prefer Michigan area and with 
dealer thinking of retiring from active 
business participation; contract must be 
on commission basis; will also buy into 
business to insure permanency IF DE- 
SIRED. Finest references from banks, 
finance companies and all past employers. 
For appointment write Box 2202, c/o 


Automotive News, Detroit 26. 






SALES EXECUTIVE 
Available 


Who Is QUALIFIED by: 


More than 17 years of PROFIT- 
MAKING experience, having pro- 
duced a Net PROFIT, DOUBLE 
national average, on gross sales 
of up to $3,000,000 per year. 
SALES-MANAGEMENT, train- 
ing of sales men, sales promo- 
tion, marketing and straight 
selling. 

EXECUTIVE ADMINISTRA- 
TION and ORGANIZATION, 
costs, budgets, methods, person- 
nel and labor relations. 


Write Box 2205, 
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CLASSIFIED WANT ADS 


_ or Rates, Etc., See Next Page) 





_____ POSITION WANTED _ 


where in United States. 
60 days. 
furnished upon request. Box 2204, 
Automotive News, Detroit 26. 


rolet business. 
large service operation. 
sider general 
small dealership. 


quest. 
Detroit 26. 


upon request. [refer location east 











c/o Automotive News, 
DETROIT 26 









tomotive News, Detroit 26. 


AVAILABLE — FRICTION MATERIAL 

ENGINEER having approximately 20 
the various 
phases of the friction material business. 
Familiar with most manufacturing proc- 
Box 2199, c/o Automo- 


years’ experience covering 


esses now in use. 
tive News, Detroit 26. 


GENERAL MANAGER, presently with De- 
Soto-Plymouth agency, seeks new connec- 
tion in Metropolitan New York area. Am 
thoroughly familiar with all office, sales, 

Will ac- 

Age 39, 

Box 


service details and operations. 
cept any responsible position. 
legal and insurance background. 
2198, c/o Automotive News, Detroit 26. 


AUTOMOBILE OR TRUCK MANAGER 

presently employed. Has more than 20 
successful experience in manage- 
De- 
sires to locate in Phoenix or Tucson in a 
in 
either automobile or truck industry. Box 
Detroit 26. 


OFFICE MANAGER—Michigan CPA. Thor- 
oughly experienced in all phases of dealer 
operation, administrative, office, sales and 
service. Capable of taking complete charge 
any size dealership. Best of references. 

De- 


years’ 
ment of both retail and wholesale. 


position commensurate with ability 


2195, c/o Automotive News, 


Box 2203, 
troit 26. 
DEALERSHIP WANTED 


HAVE QUALIFIED with General 
Chrysler and Ford factories. 


c/o Automotive News, 


for cash. 
confidence. Box 
News, Detroit 26. 


DEALERSHIP FOR SALE 


1920, 


FOR SALE: 75 cur dealership in Northeast 
Texas city of 25,000, rich in agriculture 
and being rapidly industrialized, housed 

near 

will 

c/o 


in beautiful new modern building 
center of city on 3 main highways. 
sell or lease property. Box 2182, 
Automotive News, Detroit 26. 


FOR SALE: Dealership in central 
mobile. 


head. Body shop and Bear department. 


Will sell part of stock to good manager 
Box 


with option to purchase balance. 
2186, c/o Automotive News, Detroit 26. 


POPULAR NEW CAR AND TRUCK deal- 


ership, land, buildings and equipment, 
Western Montana. Net $30,000 last year, 
price $45,000. Replies confidential. 
2177, c/o Auto notive News, Detroit 26. 

NEW CAR AND 
South Georgia. 
business. For details write DEALER, 
P.O. Box 128, Jesup, Ga. 


DEALERSHIP covering four major lines 


and one distributership included. Offer- 
ing partnership interest. Pays $500 per 
month salary plus percentage of earnings. 
New building, finest in South. $30,000 
will handle. Box 2196, c/o Automotive 
News, Detroit 26. 


POOR HEALTH requires sale of auto re- 
pair and sales agency in So. N.H.; about 
$100,000 gross annually. Box 2192, c/o 
Automotive News, Detroit 26. 


FLORIDA DEALERSHIP, now handling 
Plymouth cars. Small town, good local 
industries, lots of local wealth, excellent 
schools, close to best hunting, fishing, 
and resorts. High type homes and civic 
spirit. Good lease, excellent equipment. 
No premium. Dealer's health requires re- 
tirement. Box 2188, c/o Automotive 
News, Detroit 26. 


BEAUTIFUL USED CAR BUSINESS. Life- 
time opportunity for a young man start- 
ing or seasoned operator either. West 
Texas city of 60,000 fast buying people. 
The HEART of USED CAR activity. 
Beautifully paved lot surrounded by steel 
cyclone fence. Lavish investment of Neon 
signs. Modern brick offices all brand 
new, complete, plumbing, tiled, venetian 
blinds, chrome office equipment. Valuable 
Mid-City property. Lot, building, offices, 
warehouse, fence, signs, paving, all com- 
plete to step in. Ideal climatic living 
conditions in city of fine schools, 
churches, farm ranching and oil activi- 
ties. Owner having other interests and 
will sacrifice, $27,500. All clear. MAL- 
COLM D. ST. JOHN, 560 PINE, ABI- 
LENE, TEXAS. 





DISTRIBUTORS WANTED 








OLD ESTABLISHED MANUFACTURER 


has lucrative proposition for men or or- 
ganizations having fleet following. Con- 
fidential. Box 2142, c/o Automotive 
News, Detroit 26. 

- AGENTS WANTED 


AGENTS—Call on garages, filling stations 


with $24.50 quality wheel balancer. Com- 
peting models to $2,000. Virgin market. 
Five minute demonstration means sales. 
$10 cash commission. Twenty sales pos- 
sible daily. Exctusive territory. Write 
B & B Mfg. Co., Box K 816, Sioux City, 
Iowa. 
NEW LINES WANTED 





MICHIGAN covered by top-flight sales rep- 


resentative with following in automotive 
industry desires exclusive rights for pro- 
duction items as Manufacturers Agent. 
Ready for action NOW. Box 2193, c/o 
Automotive News, Detroit 26. 
















































COLLEGE GRADUATE, 31 years old, ex- 
perienced, desires position as sales man- 
ager with new or used car dealer any- 

Availability— 

References and qualifications 

c/o 





|CHEVROLET SERVICE MANAGER. 
Twenty years’ experience in retail Chev- 
Thoroughly familiar with 
Would also con- 
manager's position with 
Now employed. Will 
send resume of past experiences on re- 
Box 2184, c/o Automotive News, 


GENERAL MANAGER—Large car dealer- 
ship, available in March. Complete de- 
tails of experience and references given 

of 

Detroit. Would consider buying dealership 

or partnership. Write Box 2178, c/o Au- 


Motors, 
Desire to 
purchase dealer.hip of 300 cars or larger 
Repiies will be held in strict 
c/o Automotive 


west 
Michigan, now handling Buick and Olds- 
Best trading town of 10,000 in 
Michigan. Service and parts paying over- 





Box 


TRUCK DEALER in 
Good parts and repair 


33 


- BUSINESS FOR SALE 


ESTABLISHED AUTO PARTS wholesale 

business with machine shop, best lines, 
annual sales around half million. Will 
sell for value of equipment and half mil- 
lion. $60,000 cash will handle, balance 
long terms. Reply Box 2197, c/o Auto- 
motive News, Detroit 26. 
ENTAL CAR BUSINESS, all year propo- 
sition. Fifty cars, two-thirds rented, bal- 
ance all rented by February 1. Can be 
raised to 100 cars. Established since 
1940 with license, located in beautiful 
Fort Lauderdale, Florida. Write or wire 
Sartor Motors, Ft. Lauderdale, Florida. 


NEW CARS WANTED 


NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


1948 CHEVROLET, PONTIAC immediately, 
from someone with heart. Hirsch, 1314 
46 St., Brooklyn, N.Y. GE 5-4793. 


CADILLAC 
1948 
Wanted 


60 or 62 fully equipped. Have 





trade-in if necessary. Take de- 
livery anywhere. Write or wire. 


James J. Cote, Vice-Pres. 
Mathy Construction Co. 
LaCrosse, Wisconsin 





NEW CARS FOR SALE 


$100 REDUCTION on new Crosley cars— 
entire stock. 7 brand new prepared for 
retail delivery, 1 slightly used pickup. 
Models as follows: 1 station wagon, 1 
panel, 3 sedans, 2 pickups, 1 slightly 
used pickup, at $100 off list price. Ocean 
County Motors, 215 Main St., Toms 
River, N. J. Telephone: T.R. 8-0181. 


USED CARS FOR SALE 


AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 











AUTO AUCTION 

Every Monday — 1 p.m. 

NEW ENGLAND’S OLDEST 
Wholesale Only 
SOUTHERN AUTO SALES 

Warehouse Point, Conn. 

9 Miles North Hartford, Conn. 
Route 5. Phone Windsor Locks 1792 








AUCTION SALE MOTOR CARS 
DEALERS ONLY 
Aurora Downs Race Track, Route 31, 
Aurora, 

EVERY MONDAY—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 
AURORA AUCTION SALES 
Phone Aurora 8711 or 7877 
**‘Duteh’’ Stuart, Auctioneer 








Original and Largest 
Wholesaler 
150-Car Stock 
Auction Sale Every Thursday 
DOC GREINER 
‘The Flying Dutchman’’ 
Madison and 17th St. AD. 6397 








DEALER’S AUTO AUCTION 


Albany, N. Y. 
Each Monday at 12:00 sharp. Auction in- 
Central Avenue, Rt. No. 5. Lots of 
Lots of action. All dealers cordially 


Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 
Office: 1175 Washington Ave., Albany, N.Y. 





DEALER’S AUTO AUCTION 
Bellefonte, Pa. 
Every Wednesday indoors at 1:00 P.M. 
Dealers are Cordially invited. 


RING BROS AUTO SALES 
Bellefonte 2140 
‘‘In the Center of Pennsylvania’’ 








AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 





——a — 


———————— 
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USED CARS FOR SALE TRUCKS FOR SALE 
pa ea | WAS WRECKER—1948 GMO 353 Deluxe 


TONGA PaCS hd cS eee 















ment including front end heavy-duty 
winch. King Motor Company, Fort Lau- 
__derdale, Florida. 


DODGE TRUCK—1947 Model WK-66. 160” 
W.B. Cab and chassis. Low mileage. 


| military type with body plus extra equip- 
| 


We Wholesale 





Detroit’s 
Good condition. Harner Motor Co., Inc., 
Largest Shamokin, Pa. Telephone 1500. 
Wholesaler | | 3 ; New Auto Transport 
nee tl tagline ited ei el - Sechelt For Sale 
SID SAVAGE Savin se acnalbeate Yet Ghee oils Rete # New two-ton Chevrolet C.O.E., 
RES LEE RI TRUER TST ce NT SOT RRR re two speed axle, deluxe cab, West- 


15909 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 3400 
DETROIT 


inghouse air brakes, air horns, 
— - 34 in. fifth wheel, eighty-gallon 
USED CARS FOR SALE USED CARS FOR SALE BUSES FOR SALE safety gas tank, tool box, cab 
INVALID CAR. Lincoln 8 . — = a eles MJ oe —— lights and air windshield wiper. 

ul d with exten-platforms, chair, etc. ers, @ y styles, a iow mileage, kK 
Excellent “conettion throughout. L & D $1,800 straight through. Two ‘47 Aero- New WHITEHEAD KALES 
Motor Co., 4100 Walnut St., Philadelphia} sedans, $2,000. All cars have radios and T A N K ~ trailer. Long wheelbase with air 
brakes. ‘his outfit has made one 

AND 

Immediate Delivery 








































43, Pa. 
Danville, Virginia 


AUTO AUCTION 


heaters. Flying Dutchman, Toledo, Ohio. 

trip from factory. The color is 
marine red. Priced at actual 
cost—$5,950. 


The Johnson Motor 
Company 





AUCTION 


(Auto Dealers Only) 
EVERY WEDNESDAY 






Used Car 















“CHET DRAKE” 
: ee . Every pons gy P.M. Dealers re oan. ai SPRINGFIELD, MISSOURI 
Manager ave t or Quic ale 
ATTENTION PARTS WANTED _ . 


SELL TO DEALERS ONLY 


Danville Auto Auction Co. 
Div. Baker Motor Co., Inc. 


Next to Seminole Esso Sta. 
On USS. 29, 1% Mi. N. of City 


Phone Danville 4570 


2—HEIL Trailerized Gaso- 
line Tanks, NEW, com- 
plete with hose, pump, 
gasoline engine. Two 
compartments—900 and 
1100 gallons; total 2,000 
gallons. 900x20 tires, 


WANTED: FRONT FENDER, lower panel, 
left hand, for 1941 Mercury, part number 
19A16031, new or used in good condition. 
Fox Garage, Hancock, N. Y. 


WANTED: 1 right front fender, Part No. 
1308894, for 1939, model 41 Buick, job 
No. 39-4419. Valley Motor Car Company, 
on U. 8. Route 23, Prestonsburg, Ky. 


NEED ONE NO. 739492 and one No. 739493 


















Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1050 East Sist St. . 
“Chicago Is the Place to Buy Your Oars’ 











When You Are in Detroit 
See Us First 


100 Used Cars to 


Choose From 














































COMPARE! i u rilles for 1937 DeSoto. Howar 
North All Cleaned Up and oe a oo “ce Motors," 901 a. Cares Strest, New 

South West East AUTOMOBILE Ready to Sell Budd wheels, 10 stud || “KENNyY's"—onio’s famous parts house. 
AUCTION mountings. Remember, || hunared wrecks on hand at all times and 


several fresh ones every day. Write or 
call. We ship everywhere. Kenney’s 
Auto Wrecking, U.S. Rt. No. 25, Lima, 
Ohio. 


WANTED COMPLETE 1947 Chevrolet pas- 
senger grille, left and right rear fenders, 
1941 Chevrolet passenger. Edenburg Mo- 
tor Co., Main St., Knox, Pa. 


WANTED: FRONT BRAKE HOSE, GMC 





these are new tanks. 
1—Only, 1942, GMC 6x4 
with 1350-gallon tank, 
truck and tank good 
condition, good tires. 
1—1941 Ford Bus, 24 pas- 


28 MILES FROM CHICAGO LOOP 


% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Cars - Trucks - Pickups 


Our prices meet competition. 
Our stock is clean. 
Fly in — Drive ’em back! 


ROSEN-NOVAK 


DEALERS ONLY 



























Connell Cadillac, Inc. 
Dick Connell 






































sa 2036 Farnum St. Buyers coming im by pits oe — Chevrolet, Inc. senger. No. 2100591; pear Suake hose, GMC No. 
one Harney 60900 — Omaha call—-we meet you. el ac a 2076248; upper tube-oil filter, GMC No. 
. mosasiene wratielee, an. Wayne County’s Oldest 2—1942 Ford buses, 32 2137793; lower tube-oil filter, GMC No. 

nished. a early for rese . 2136146; Universal joint crossbearing 

Chevrolet Dealer passengers. clamp, Chrysler No. 913468; Companion 







Transports available to move cars. 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 


Phone 4111-4051 Dyer, 
Res.: Lansing, Ul., 730 


flange, International No. 105622HA; 
Studebaker pressure plate No. 644656 
Luther A. Smith Auto Parts Co., P.O. Box 
1004, Jackson, Mississippi. 

3 PARTS FOR SALE 

FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 


ie: 4016 Allston aAve., Cincinnati 9, 
iio. Melrose 7275-6-7. 


WANTED—ONE LEFT FRONT FENDER, 
one left running board, one left rear fen- 
der for 1937 Plymouth P-4. John P. 
Hughes Motor Co., 800 Commerce &t., 
Box 898, Lynchburg, Virginia. 


These buses are in good 
mechanical condition and 
have excellent appearance. 


For Complete Details 
and Prices 
Contact 


FULWILER MOTOR CO. 


615 Texas St. El Paso, Texas 
Phone: 21192 





12330 JOSEPH CAMPAU 
TW. 1-0603 


See Joe Szopinski, 
Used Car Manager 


Make this your headquarters. 






MIAMI 
DEALERS AUCTION 
Every Saturday, 1 p.m. 
Lowest market in U. 8. 
Sponsored by 
Miami Used Auto Dealers Assn. 



















Ind. 











ATTENTION 
Wholesale Buyers 


We carry a stock of 150 clean 
cars at all times. 






















LARGEST PENNSYLVANIA 
AUTO AUCTION 


EVERYONE KNOWS 
THE 
















OLDSMOBILE 












39’s to 47's 
CORRY AUTO AUCTION * Every Friday Noon TRAILERS FOR SALE SHORT BLOCKS 
1947 GENERAL TRAILER made in Mar- Fits ’37 to '47 Bixes 





"al to 47 Eights 
DEALERS ATTENTION 


RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 


lette, Mich. Tandem wheels and dolly. 
Hot water heater. Oil heater. Complete 
with china, glassware, silverware and 
linen. Two extra tires and tubes for 
dolly. Only 2,000 miles. Emil Campen- 


Swan Motor Sales, Inc. 


2102 Monroe Street Toledo, Ohio 





EVERY SATURDAY 


In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 


















































GROWING BIGGER and BETTER 

ALL THE TIME Located 6 miles North of Lancaster, Pa. haut, Sailfish Club, Palm Beach. Florida. TEmple 1-3700 
TRUCKS WANTED 

se W H O L E ~ A L E MANHEIM AUTO SALES WE NEED lais modal used Goch. All NEED late model ——7 trucks. All 

& AUCTION, INC. types. go anywhere, cash waiting. 

Sponsored b , Call Estebrook 2660 rite to Fred 
. r .. B i y E R ~ Phone 202-W4 Bedford, 534 N. Cicero Ave, Chicago FORD 

Aikens Motor Sales, Inc ee ae 

Cory, Pa —FRUGK HQUIFMENT WaNTED | Sealer, "Ail models "Wit buy Say tom Genuine Parts 
a. ici aler. m: 8. 
’ Visit Cleveland’s largest TRUCK EQUIPMENT WANTED ee eee, Se ae ae oe 









Buy direct from Authorized 
Factory Distributor. 


Liberal Trade Discount 
Hard-to-Get Items 


LASKY MOTOR CAR CORP. 


90 MONTROSE AVENUE 
BROOKLYN 6, N.Y. 
Stags 2-7500 





Young, Inc., 3229 Pulaski Highway, Bal- 
timore 24, Md. Broadway 1300. 


TRUCKS FOR SALE 


HOLMES 
WRECKERS 


New—Heavy Duty, $875 


Standard Double Boom Model 45, com- 
plete with booms, new type outboard legs, 
400’ of %” cable, two extra heavy service 
line blocks, heavy duty V tow bar, $1,250 
list. 


TRAILER WANTED: 32’ cattle van with 
roof. Must be in good condition and worth 
the money. Write Gladhill Brothers, 
Damascus, Maryland. 


TRUCK EQUIPMENT FOR SALE 
FOR SALE: Brand new 1942-1947 Ford 
cab for COE truck. Crated. In the 
prime. All windows, seats, and wiring 
complete FOB Iowa Falls, Iowa, $250. 
Johnson Motor Company, Iowa Falls, 
Iowa. 






dealer in 1937 to 1948 cars. 
Always a 300-car selection. 
Wearrangeshipment. Wire 
or phone us for hotel reser- 
vations. 





+30 Miles Southeast Erie, Pa. 





















AUCTION EVERY 
MONDAY 
AT FLORA, IND. 
12:30 P.M. 


Located in newly constructed building at 
east end of Flora on State Road No. 18. 


A Fine Selection of Cars 
Every Week 










THE BIG STORE 
6610 Euclid Avenue 
Cleveland, Ohio 
Phone HE 6030 





BUSES WANTED 

USED BUS, Chevrolet preferred, to ac- 
commodate twenty (20) man baseball 
club. Must be in good condition. Give 
make, year, mileage, general condition— 
including tires, price and where bus may 
be examined. Write Box 2190, c/o Au- 
tomotive News, Detroit 26. 


BUSES FOR SALE 


NEW FORD 36 passenger school bus, Hicks 


body, fully equipped, $3,000. Rayl-Stan- 








































































GENUINE FACTORY PARTS 
ALL BRAND NEW 


Less Than Wholesale 






IMMEDIATE DELIVERY 
GENERAL SALES Co. 


Flora Auction Co. 
Homer ©. Cripe—Owner 























































Tel.: 277 
Auctioncer: Pat Patterson ley, Ford Dealer, Joplin, Missouri. 
A U C T I O N ; WO i » * FO DSUPERIOR @ passenger — 208 1 Maret Breet 
. w. count to d . Swan- ‘ _ 
(Auto Dealers Only) son Motors, Phone 666, Woodstock, ‘Illi. comm,£€ "Oe _ 
EVERY FRIDAY —_ scoiecaiomio pare eres gg apageragene asap gy 
WHOLESALE!!! BEGINNING MARCH stn | “HpYanler “loou ava nana ||| NEW 1947 KBR-12 ||| 180 Delco Romy..6 volt 25 am. 
AT 1 P.M. son Chevrolet Co., 460 Bue Hill Avenue, INTERNATIONAL 100 Autolite ........6 volt 25 amp. 
It will pay you to see or call us. We ton 21, rrison 7- . 100 Autolite ...... .6 volt 4 . 
This Wii Be the Lazgest NEW SCHOOL BUS—Chevrolet, 100" W-B- TRACTOR =o 












always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Write for our 
bulletin and price list. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


28 BEN HUR TRAILER AXLES 
8 FORD EATON 2-Speed Axles 
for 1%-Ton Trucks, 1940-46 





Auction in Michigan 48-passenger, fully equipped. Thos. Lar- 
ON THE ROUTE TO EAST AND son Chevrolet Co., Valders, Wisconsin. 


WEST—PLANE, TRAIN AND BUS| FOR SALE AT DISCOUNT—2 new 48- 
passenger school buses. Phone or write: 


15 Miles from Willow Run Airport Fred Beasley Company, 324 W. Third 





161” wheelbase, complete 
with 5th wheel, _ side- 
mounted gas tanks, 






























REENFIELD COMPANY on N.Y.C. Main Lines St., Williamsport, Pa. Phone 2-4678. semi-trailer connections, oe Se at 
tae an Euclid oo Shipping Arrangements FOR SALE—Two 1942 Ford buses. High Hand Control Valve 200 GMC 40-GAL. GAS TANKS 
x Cleveland 3, Obie Rain or Shine Heated Garage aa =eaes at, 26-8 as Air Brakes 100,000 FUSES. 10-20-30 AMP. 
hone nderson ” : bod- 
“Doc” Miller — Auctioneer ies. Pri 1,000. Bilant D Co. ® s 8AG - 4AG - SFE 
Raminal Wisse Diva, Caton Ne Jo Special Price—$5,950 






STADIUM MOTOR SALES | sox-saL®—New 1047 Ford 46-passenger Balfour Sales Corp. 





SAM GREENFIELD MOTORS, INC. 
F.O.B. Shipping Point 






c ahoga Falls (Akron) Oh: ANN ARBOR, MICH. school buses—aluminum bodies. Discount 
° i 00) b 
“oo Walbridge 2145 - (Home of U. of M. where Wise Men to dealers or contract users. Call O. E. Box 2201, c/o Automotive News 3683 Michigan Ave. Detroit 16 
Benson, Galesburg, Michigan. Télephone: Detroit 26 






come to and sell) 
“— 4331. 
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PARTS FOR SALE 


PARTS FOR SALE in large quantities 


Dodge 4x4: Rear spring part No. 920204, 


shaft part No. 599249, Companion flange 


No. 913470, transfer case housing No. 
924422, fuel tanks No. 915702 - 915267 - 


928084, axle shaft No. 921659, lock ring 


No. 580723, International 6x6 front spring 
part No. 109302HB, GMC 270 piston part 
No. 2136857, 


18389. Many other items in stock. Wire, 


write or call. Luther A. Smith Auto 
Parts Co., P.O. Box 1004, Jackson, 
Mississippi. 


PLYMOUTH REPLACEMENT 
PARTS 


Radiator Shells to Fit 
1940 PLYMOUTH, $14.50 Pr. 
1941 PLYMOUTH, $11.95 each 

(in quantities of 6 each) 
Lower Trunk Panel to Fit 


1937-38-39 Plymouth, 1937-38 Chrysler, 
Dodge and DeSoto, $2.35 each 
(replaces part No. 739776, exact 

factory duplicate) quantities of 6 


FOXCRAFT PRODUCTS 


3235 N. 22nd St. BA, 9-3335 
Philadelphia 40, Pa. 


DF5 TRANSMISSION and 22,000 Ib. rear 
end complete with air brake chambers 
and 22’’ rims removed from a 1946 C-50 
Autocar operated less than 50,000 miles. 
General Truck Co., Inc., P.O. Box 1253, 
Charlotte, N.C. 


OLDSMOBILE 
And All General Motors 


PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Hoods Core Supports 
Grills Hydromatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 


semi 075 oversize, Army 
jeep differential repair kit, part No. GPW 





PARTS FOR SALE 


WHOLESAL. PONTIAC ARTS, large 
stocks of hard-to-get parts, body and 
fender parts for all models. Fast service, 
liberal discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic Street, Trenton 8, New 
Jersey. 





FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-47 Trucks 
Write for Complete Listing 


. 
SUMMIT CITY RADIATOR WKS. 
701 Barr St. A-9233 
FORT WAYNE 2, IND. 





CADILLAC-OLDSMOBILE 


PARTS AND ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 


DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 


NASH 


Dealers Attention! 


DOOR LITE 
$4.95 KITS $4.95 


lites your lites 


WHEN YOUR DOOR OPENS 
* 
DEALERS DISCOUNTS 
* 


C. I. BITNER 


3707 Carnegie Ave. EN 7914 
CLEVELAND, OHIO 


The Best Buy in Automotive Advertising 


AUTOMOTIVE NEWS 








CAPABLE — 





ENERGETIC 


TERRITORY REPRESENTATIVES 
WANTED 
Chicago’s Oldest—Highly Rated 
AUTOMOTIVE DISTRIBUTOR 


BUTLER MOTORS, Inc. 
Willys Overland Factory Distributors 


1630 So. WABASH AVE. 


CHICAGO 16, ILL. 














WHAT PRICE USED CARS? 


The answer to this important question is contained in a 
startling report of the American Finance Service based 
on a three-month survey conducted for a chain finance 


company. 


We have made a six-month forecast of automobile 
values, based on this survey and have received permis- 
sion to distribute it to our new subscribers. It will be 
of invaluable help to anyone engaged in buying, selling 
or financing automobiles, and may save you thousands 
of dollars, if its advice is heeded. 


This report is being used by member banks and finance 
companies to help formulate a plan of operations for 


Andover 8888 


10 Canfield E. 


Boston 14, Mass. 
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SHOP EQUIPMENT FOR SALE 


PARTS TABLES FOR SALE: 
tables (26), Chevrolet. 
Mfg. Co., Canton, Ohio. 
dition. Present cost $98 each, F.O.B. 
Canton. Our price $50 each, F.O.B. here. 
Randolph Chevrolet, Inc., Camden, N.J. 


FOR SALE: Iwo Alemite 
oil dispensers, one gear lube, 
price $300. Geffen Motors, 
Columbia St., Utica, N. Y. 


like 
Inc., 





-: FOR QUICK SALE =:- 
A Real Bargain 


22 Berloy Parts Tables 


Excellent for use in display merchandising 
May be 


of small parts and accessories. 
used singly or in pairs, back to back. Di- 
mensions: 48’' wide, 24’' deep and 38’’ 
high. Color: Ivory on black base. Com- 
plete with glass dividers for top and metal 
dividers for shelves. 


KELLEY-WILLIAMS MOTOR CO. 
807 McGee St. Kansas City 6, Missouri 





FOR SALE: CLAYTON DYNAMOMETER 
—above floor type, complete with vacuum 
gauge and exhaust analyzer. This ma- 
chine has been used very little, guaran- 
teed to be in excellent operating condi- 
tion. A real money maker for a shop 
with sufficient volume. Coppin-Colgan 
Motor Sales Co., 1010-1012 West Dunklin 
St., Jefferson City, Missouri. 


FOR SALE: TWENTY NEW Lupton type 
parts bins 1’x3’x7’ equipped with twelve 
shelves, also 30 used Lupton bins, 
equipped with shelves and dividers, choice 
$20 each F.O.B. Randall & Blakely, 
Inc., Griffin, Georgia. 


FOR SALE: Practically new Rex De- 
Greaser, model C42E for sale, less than 
half price at $375 F.O.B. Randall & 
Blakely, Inc., Griffin, Georgia. 


AUTO EQUIPMENT FOR SALE 


RED ARROW BARS—$42.43 
TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
e 
IMPROVED 48 MODEL 
Automatic BraKing 
TOWBAR Complete With 
Brake Hook-Up and 
Controlled Steering Guide Cables 


“KING OF THEM ALL,” $54.45 
APPROVED BY ICC 
Call, Write or Wire for 

FREE DESCRIPTIVE LITERATURE 





Tow Bar Sales Company 
Exclusive Factory Distributors 


100 So. Clinton St. Chicago 6, Ill. 
Dorchester 8373 





WILL TRADE 


WILL TAKE LATE MODEL CAR in trade, 


as part payment on a BOAT—26’ Dart 
Runabout, motor and hull in perfect con- 
dition. Very fast. Won ist place in 1946 
Cleveland Sesqui-Centennial Regatta. 
Winner in many other races. Numerous 
extras. Write to GABRIEL-LACKNER, 
Inc., 15316 Waterloo Rd., Cleveland 10, 
Ohio. 


ANTIQUE CARS FOR SALE 


1910 MODEL T FORD, original engine. 


Runs good. Leba- 


non, Kansas. 


Schuette Motor Co., 


ANTIQUE CAR: One 1920 Cadillac road- 


ster, Holbrock body, 4 good tires, uphol- 
stery and top in fair condition. Best 
offer. Thurm Kuiper, 402 So. Main St., 
Gilman, Illinois. 


ACCESSORIES FOR SALE 


SUPER AUTO MIRROR 
4%” Diameter — Guaranteed 
Chrome Finish 


é 
Clamps on left or right door, easily ad- 
justed. Maintains desired ‘‘view angle’’ on 
non-slip ball 
installed. 


and socket joint. Easily 


List, $4.00. Dealers’ Price $2.00. 


MARKAY SALES CO. 
Detroit 1, Mich. 


KAISER-FRAZER DEALERS! 
(Also dealers of any make car) 
AUTO SEAT COVERS for 1948 


Makers-Specialists — All Cars — All Years 


Catalog and Samples on Request 
“Finest in the nation’’—WRITE TODAY! 
BOSTON BIG BUCK PRODUCTS CO. 
278 Cambridge Street 
CApitol 7-0826 





MISCELLANEOUS 





the dangerous period just ahead. 


Your check for $10.00, which includes a year’s subscrip- 
tion to our advisory service, will bring this important 


report to you by return mail. 


AMERICAN FINANCE SERVICE 
P.O. Box 71 
MIAMI 1, FLORIDA 





DODGE, PLYMOUTH VERTICAL SIGN for 


BOAT—ONE NEW VENTNOR speedboat, 


GASOLINE SHORTAGE OVERCOME with 


EN GINB REBUILDING — Crankshaft 


grinding and wmetalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce, 
St. Lynchburg, Virginia. 


sale. New and in original crate. Height 
16 feet, width 9 feet. Dodge letters 18’’, 
Plymouth letters 12’’. Manufactured by 
Walker & Company, Detroit, Michigan, 
their Model DP1. For further details, 
write REA KEECH MOTOR CO., Inc., 
3333 Frederick Avenue, Baltimore 29, 
Maryland. 


17% ft. utility, 75 h.p. gray, 4-cyl. mo- 
tor. Now sells for $2,400. Will take 
$1,850. Jennings Implement Co., 124 
Burlington Ave., Logansport, Indiana. 


DeNeg formula. Millions of gallons used 
in War 2. Save 20% to 30% cost of fuel. 
Material available any city. Formula $1. 
DeNeg Chemical Co., Watts Bidg., Bir- 
mingham, Ala. 


CO parts 
Made by Berger 
Like new con- 


Super Deluxe 
new, 


437 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2800 READING ROAD 
Tel.: Maine $112, Woodburn 3060 

Auctioneer: Pat Patterson 








1 Model FHD Clayborne Dynamometer 


1 Complete set equipment for cleaning engines using Kolene salts 
process. Both of the above in good condition and priced right. 
Large stock of hard-to-get Ford engine parts at liberal trade dis- 
count. Write or wire for parts list and full information on 
equipment. 


MOTOR REBUILDERS, INC. 
ARABI, LOUISIANA 





EQUIPMENT AND FORD PARTS 


CINCINNATI, OHIO 














UN. 2312 


AUTO AUCTION EVERY FRIDAY 
AT COLUMBUS, OHIO 
12 O'CLOCK NOON -- DEALERS ONLY 


Our mart is open every day of the week for wholesale 
business. Leave your cars here for sale. Come here 
and buy! Remember, every day except Sunday! 


40. 


GREATER COLUMBUS AUTO MART 
Gladden Road and Northwest Bivd. Columbus, Ohio 
Drive West 900 numbers on Goodale St., Turn right two blocks. 

**Pat’’ 


Patterson—Auctioneer — 





HORSE HEADS AUTO AUCTION 


EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at fameus MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
a of New York city and about 250 miles north of Philadelphia, 

a. 





Make It Your Business to Spend Next Friday With Us at Horse 


Heads. The meeting place of the Auto Dealers from the East 
and West. One trip will convince you. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Johnson, Rickard, Metcalf and West—Auctioneers 
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| Send Automotive News to Address Below 
; for One Year $6 [_] or Two Years $10 [] 
for which check is attached [_] or send bill [|] 
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AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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NEW SUBSCRIPTION ORDER: 
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a 4-color, center spread appearing in national magazines 
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